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r733ee tan, \GM Seeks $100 Car Boost; 


To 73.333 Units 
Says OPA Discriminated 


Despite Holiday 
90,000 Cars, Trucks 

Politicians Blamed 

For Output Lag 


Expected This Week; 
* Record Month Due 
Strikes, U. S. Controls 
A Peril, But More 


By Mel Humphrey 
Cars Due in Sept. 
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If we won't work, we’ll want. 
> * * 
Our Administration’s phoney fa- 
have tried for a full postwar 
to distribute a shortage, but 
still have it. 
* 


* 

Lead in the Head 
' Memo to Washington: You 
-can’t apply mass-production prin- 
ciples to lead in the ground. The 
lead is your capital, not your 
t, and the faster you mine 
ata "loss, the deeper YOU go 

in the hole 














Associate Editor 
DETROIT. — Despite the 
Labor Day holiday, U. S. auto 
makers last week turned out 
an estimated 73,333 cars and 
trucks compared with the re- 


Gas Gasp 


A 70 percent increase in taxes 
has raised the price of gasoline in 
63 cents a gallon. Motor- 
ists are also rationed to five gallons 


France to 
@ month. 


revised count of 71,646 in the pre- 
vious week, according to AUToMo- 
Tive News estimates. 

U. S. production this week is ex- 
pected to pass the 90,000 mark for 
the first time in the postwar pe- 
riod, if the past week’s assembly 


y Finlay 

Managing Editor 
DETROIT. — General Mo- 
tors is preparing to ask a fur- 
ther price increase of about 
$100 a car, C. E. ‘Wilson, 
president, revealed last week. 


rates are maintained. 
An increase of nearly 20 per- 
cent in September production 
compared with August, has been 
/. . indicated by several auto makers. 
Chrysler Corp., back into pro- 


The _ increases, 
he said, would 
bring GM prod- 
ucts in line with 
the competition. 

Other salient 
points brought 
out at the press 
conference, which 
was called to 
clear up a public 
misunderstanding 
of the auto pro- 
duction situation, 
were: 


_Average price of gasoline in the 
8. is 23 cents per gallon and in 
Britain the equivalent of 40 

cents a gallon. 
+. 


A 1946 OLDSMOBILE SERIES ‘‘76’’ club sedan with Hydra-Matic drive was the first 
automobile purchased by the Veterans Administration as prescribed by Public Law 663 
to provide automobiles or other conveyances for disabled veterans of World War Il 
who are ‘‘entitled to for the loss, or loss of use, of one or both legs at 
-—f oe ona oal The new owe ile was delivered to Sgt. Richard A. Tenelly, 
a . combat correspondent ashington, D. ©. Sgt. Tenelly lost his left leg 
4 Strike Stops Export duction after a one-week shutdown | fusing machine gun fire In iwe dima, Feb. 23, 1045: Hils sar wae eelivered by We ie 
All export of U. S.-made products, | because of material shortages, pro- Krebs, left above; president, Mann Motors, Oldsmobile dealers at Silver Springs, Md. 

vided the vehicles to score the 1,687 | R. E. Aldred, assistant zone manager for Oldsmobile In Washington, is shown at right. 
gain in the industry’s tally last The car cost the VA $1,594.14, just $5.86 below the ceiling set by Congress. 


= The Facts on Exports 


U, S. car production last week 
No Profit Advantage; Few Vehicles Being Shipped 





was clamped on the transport of 
s ds intended for export to ocean 
"ports. The seamen are protesting a 
4 ament decision denying a 


was estimated at 50,749 compared 
with 46,531 in the previous week. 


Commercial vehicles amounted to oO. E. Wilson 


raise which the shipping com- 


é panies had approved. 
’ Which? 


Which is needed most? New cars 


or new housing? 
partial, 


to live in crowded areas close to 
work. New cars would set 
free and open up available 


their 

them 

Rousing some distance away. 
* 


‘No. 1...? 


_ The sales race between Ford and 
| Chevrolet hasn’t started yet and 
won’t until selectivity enters the 


But in the race for No. 1 spot in 
| production for the first full year of 
| Output following the war, the story 

is a lot different. At present Ford 
is about 35,000 cars ahead of Chev- 
rolet, but current Chevrolet pro- 
duction is running 2,000 a week 
‘ahead of Ford. On that basis, only 
'@ cat’s whisker will separate the 


two at the end of the year. 


Being we shouldn’t say. 
‘But we’d like to point out that one 
of the factors in the housing short- 





Top Cars 

New car registrations reported 

in Automotive News today: 
1941 
Make Pos. 
Ford 382,542— 2 
Plym’th 304,771— 3 
Chevro’t 606,477— 1 
Dodge  136,884— 7 
Nash 54,088—11 
Hudson 465,831—13 
95,108— 8 
De Soto 57,746—10 


Fe 


1—107,923 
2— 74,845 


~ 
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22,584 last week, and 25,115 in 


With Ford of Canada still held 
to only three days of assemblies 
because of material shortages, and 


For complete production totals 
by makes, see table, page 46. 


Chrysler and General Motors still 
closed, only 1,423 cars and trucks 
were built across the border last 
week. 

Accordingly, combined U. 8S. and 
Canada car and truck output last 
week totaled an estimated 74,756 
compared with the revised count 
of 73,064 in the previous week, 
Automotive News estimates show. 

A growing shortage of lead 
raised speculation last. week that 
several auto makers would soon 

(See OUTPUT, Page 46, Col. 3) 


New GM Posts 
Are Given to 


Archer, Goad 


DETROIT. — Thomas P. Archer, 
who has been general manager of 
the Fisher Body division, has been 
appointed group executive in 
charge of a new group of divisions, 
which will consist of Fisher Body, 
including Ternstedt, and the Buick- 
Olds-Pontiac Assembly division, it 
was announced by C. E. Wilson, 
GM president. 

L. C. Goad, who has been in 
charge of the Buick-Olds-Pontiac 
Assembly division and of the Day- 
ton and Household Appliance di- 
visions, will become general man- 
ager of Fisher Body, including 
Ternstedt. 


B. D. Kunkle will be in charge 
(See GM, Page 41, Col. 1) 























To Keep Markets Open for Future 


DETROIT.—While the dispute of 
Nash workers over autos for ex- 
port has been settled, a great deal 
of misunderstanding still exists. 

It has been charged 


In .an effort to get at the truth, 
Automotive News contacted the U. 
S. department of commerce, the 
U. S. State department and indus- 
try authorities. Here is what we 
learned: 

l There are price ceilings on ex- 
ports as well as on domestic 
cars, so that manufacturers get 
the same profit (or loss) on each. 
2 Only a comparative handful of 
cars are being exported. In the 
first seven months this year: 51,462 
out of a total of 849,804 produced, 
giving the export market about 6 
percent compared with 94 percent 
domestic. Trucks (including buses 
and commercial): 83,059 out of 342,- 
744, or about 19 percent. 
3 Exports are necessary to assure 
imports of strategic materials 
from countries that have them. 
4, Exports are needed to keep open 
markets which may bolster our 
economy in the future. 
5 While foreign countries are hol- 
lering for far more cars than 
they are getting, the countries 
themselves have rigid quotas due 
to lack of foreign exchange. 
6 The cars do not go to “Hotten- 
tots.” Foreign countries ration 
them to essential users. Greatest 
need is to build up feeble transpor- 
tation systems. 

3 While few cars can be ex- 

ported now, trade authorities 
estimate that in the future, when 
we are looking for markets to 
keep Americans employed, for- 
eign countries may take as much 
as 15 percent of our auto output. 
8 America faces bitter competition 

from Britain, France, Sweden 

















and Russia for foreign auto mar- 
kets in the future. 

One trade expert pointed out 
that the same workers who pro- 
tested last week against exports 
might be unemployed five or 10 
years from now unless we retain 
foreign markets. 

While there is no formal ex- 
change of cars for strategic ma- 
terials needed to build cars, a 
Commerce department official 
pointed out that foreign countries 
with something to trade will trade 
with their friends. 

The State department view on 
the subject is this: 

“The government is interested in 
manufacturing for export which 
will not substantially affect domes- 
tic reconversion and which will 
provide equitable distribution of 
supply to other countries.” 

U. S. manufacturers are lim- 
ited on exports by government 
license controls to about 6 per- 
cent on gars and 21 percent on 
trucks, and the makers have 
kept under these figures. 

In determining the number of 
cars that can be shipped outside 
the country, the government uses 
average shipments for 1935-39 as a 

(See EXPORTS, Page 8, Col. 5) 





l Despite obstacles, GM car pro- 
duction is expected to rise in 
September 20 percent over the 101,- 
278 cars produced in August, 20 
percent again in October and then 
flatten out in November and De- 
cember. 
2 Capacity output is not expected 
be reached until the last 


Auto Makers Pleading 


For Raw Materials 

WASHINGTON. — Automobile 
manufacturers are reported to 
be appealing directly to the 
White House in an effort to re- 
move obstacles to the raw-ma- 
terial flow. 

Up to now, the auto bottle- 
neck has been supplier tieups of 
fabricated parts. Now, for the 
first time, latk of raw materials 
is threatening auto production. 
Most critical items are lead, 
with the possibility that new 
cars may be shipped without 
batteries, and pig iron, which is 
being channeled into housing. 


quarter of 1947 or the first of 1948. 

3 Greatest threats to production 
are continuing strikes and gov- 

ernment controls of basic commod- 

ities. 

4 The stage is being set for an- 
other wave of strikes, which 
(Continued on Page 43, Col. 1) 











Watch Lincoln-Mercury 


Given Free Rein, New Ford Division Lays 
Groundwork for Strong Bid 


By Pete Wemhoff 
Editor, Automotive News 
ETROIT.—Look for big things 
at Lincoln-Mercury. 

Already this new division of Ford 
Motor Co. has attained full-fledged 
autonomy minus fanfare, with the 
result that few in the industry re- 
alize an entirely new automotive 
organization has been built up 
within the past few months. 

Quietly, the new division has 
emerged from its former status 
as a Ford branch plant to a point 
where it now embraces every- 
thing but manufacture of the 
Mercury. Even this is being taken 





care of through establishment of 
Lincoln-Mercury assem- 
bly plants on the East and West 
coasts, and eventually it is hoped 
to move Mercury production from 
the Rouge to a new plant adja- 
cent to the Lincoln setup at War- 
ren and Livernois in Detroit. 

To date the new division has its 
own: 

1. General manager and complete 
production staff; 2. Sales depart- 
ment for both Lincoln and Mer- 
cury cars; 3. Purchasing depart- 
ment; 4. Parts and service organ- 
ization; 5. Industrial relations de- 

(Continued on Page 45, Col. 1) 
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In Union Negotiations .. . 


Makers Expected to Ask 
More Productivity 





By Mac Gordon 
Staff Writer 

DETROIT. — Automotive assem- 
blers are expected to insist on guar- 
antees of increased productivity 
and production before considering 
new wage increases or other con- 
cessions to their workers. 

Management is solidly opposed 
to another jump in the wage-price 
pattern while the lack in worker 
efficiency holds output to levels far 
below capacity rates. 

What auto and truck manage- 
ments will demand of the unions 
in the fall is some plan to bol- 
=. production so that the threat 

still higher prices drying up 

‘ne market will not become a 
reality. 

A number of developments point- 
ed to this stand by the industry 
last week as Chrysler Corp. and 
the UAW-CIO prepared for the 
October negotiations that will in- 
augurate the union’s second post- 
war wage drive. 

Chrysler has told the union that 
it is opposed to “another round of 
wage increases at this time or an- 
other round of strikes.” All manu- 
facturers, battling to surmount 
shortages of materials and the 
ever-present supplier strikes, con- 
cur 100 percent with this senti- 
ment. 

The factories believe that vehicle 
prices have risen high enough. 
They fear that another across-the- 
board increase in pay, which would 
result in further price rises, would 
strike an irreparable blow to all 


Parts Sale Set 
For Sept. 16 in 
Stockton, Calif. 


SAN FRANCISCO.—A $15,000,000 
sale of unused automotive parts 
and maintenance equipment by the 
War Assets Administration will 
open at 8 a.m. Sept. 16 at the 
Stockton Ordnance Depot, Stock- 
ton, Calif, it was announced by 
WAA last week. 

There are 6,600 different items 
in the war surplus inventory, 
which includes all types of garage 
and maintenance equipment, auto- 
motive tools and parts. All offer- 
ings are of standard manufacture. 

Catalogs are being circulated 
throughout the United States, be- 
ginning Sept. 6, and may be ob- 
tained on application to P. O. Box 
1627, Stockton. Inspection of sam- 
ples at the Stockton site will be- 
gin Sept. 16 and salesrooms will 
be open daily, 8 a.m. to 4:30 p.m., 
Monday through Friday. Orders 
will be taken at the site or by mail 
up to 5 p.m., Sept. 30. 

The entire stock has been offered 
previously to veterans and other 
priority buyers. The sale is open 
to all automotive and parts deal- 
ers, distributors, service stations, 
garages, truck and freight lines. 
Orders must be $500 or larger. 
Usual trade discounts will prevail. 





| concerned. 


As & consequence, the makers 


| will resist to the utmost union 


demands for a general raise. 

Management negotiators will in 
turn demand a pledge of more 
efficiency on the job, upon which 
the pay increases would be con- 
ditioned. 

The union knows that this is 
coming, but the UAW leadership 
is split along political lines on how 
to greet the management demands. 

Followers of UAW President 
Walter Reuther are said to favor 
a@ wage-production scheme as long 
as it does not take the form of 
piecework or incentive pay. It was 
Reuther who personally mapped 
the continuing strike at Sealed 
Power, Muskegon, Mich., where the 
issue of piecework is the sole issue 
retarding settlement. 

The Communist elements in the 
union, on the other hand, refuse 
to consider any proposals for boost- 
ing productivity to offset hikes in 
wages and prices. 

These forces have waged a vitri- 
olic “speedup” campaign in their 
publications at Ford Rouge and 
the Chrysler plants, where they 
hold the reins of union leadership. 
Any increase in production rates 
is immediately assailed by the left- 
ists as “speedup” and “slave-driv- 
ing,” although the higher rate 
sought is still far below prewar 
levels. 

The Communists, of course, 
want a fresh outbreak of wage 
strikes in order to take advan- 
tage of the inevitable ee 
in the nation’s economy 
would follow. Such a » PE 
would materially aid their long- 
range program to overthrow the 
system of free enterprise and 
substitute the type of living prac- 
ticed in Soviet Russia. 

This division in the union’s at- 
titude towards wages, prices and 
production will be a decisive fac- 
tor in the Chrysler negotiations. 
In fact, the outcome of the talks 
may well spell the difference be- 
tween a real prosperity in this 
country or a depression that would 
dwarf the bust of 1929. 

C. E. Wilson, president of Gen- 
eral Motors, made the industry’s 
apprehension quite clear last week 
when he pointed out at a press 


conference that productivity is 
(Continued on Page 46, Col. 4) 


Willys Considers 
Oshawa Site 


MONTREAL.—Possibility of 
Oshawa being the site of the Ca- 
nadian plant of Willys Overland 
Co. is being thoroughly explored 
by officials of that company, it was 
stated after a group of Oshawa 
men had flown to Toledo to inter- 
view the company heads with the 
idea of having the Canadian 








branch located in Oshawa. 

The Oshawa group received a 
promise that Oshawa will be given 
every consideration. 








Schaal, 





Dorchester, Mass., and K. 


bilene, 
New York city; Clair V. Ward, Alhambra, 
L. Ford, Rensselaer, Ind. 


last T 





DE 8OTO RESUMES. tye fn the final assembly 
uesday as 





line at the De Soto plant in Detroit 
d following a week's shutdown due to shortages 
of materials. De Soto ometals  peaneed i te the extent of the renewed output would 





still be limited as it was before sh 


te supply of parts and assemblies. 


OPA Studying 








SOUTH BEND.—The difficulty of 
keeping a factory in operation dur- 
ing the present period of supply 
uncertainties was described last 
week by P. O. Peterson, director 
of purchases for Studebaker, in an 
elaboration of recent assertions 
that the company has lost produc- 
tion of 90,000 new automobiles 
through circumstances beyond its 
control. 

“Every day we are faced with a 

list of critical items that must be 
on hand within a matter of hours 
for the continuation of production,” 
said Peterson. “The list seldom 
numbers below 10 and has ranged 
as high as 35. To obtain these 
items on time we employ all forms 
of air, rail and highway transporta- 
tion. If we are disappointed by a 
single overnight shipment, we are 
forced to shut down. 
“We have stopped analyzing the 
costs of getting supplies into our 
plants because neither ourselves 
nor anyone else has encountered 
comparable emergencies. During 
the war, shortages were tough. Un- 
til the latter stages, however, we 
did not find it necessary to employ 
expediters for our vehicular pro- 
duction. Today our much larger 
purchasing staff is an organization 
of expediters. 

“We have three men stationed 
at key points who do nothing 
more than make sure shipments 
are placed in transit to South 
Bend. Key purchasing personnel 
spend more hours on the road 
and on the telephone than is 
consumed in normal duties. 

“To guarantee an incoming trick- 
le of critical parts and materials, 


Complete Line 
In Production 
At Chevrolet 


DETROIT.—Station wagons and 
cabriolets are now being manufac- 
tured by Chevrolet, bringing the 
company into production of its 
complete line of Fleetmaster and 
Stylemaster cars, T. H. Keating, 
general sales manager of the di- 
vision, announced last week. 

In addition to the station wagon 
and the cabriolet, Keating said, the 
Fleetmaster line now includes a 
sport sedan, town sedan and a five- 
passenger coupe. 

The station wagon accommodates 
eight persons and features mahog- 
any panels and natural wood-fin- 
ish body framework. The Fleet- 
master cabriolet has a fabric top 
which is maneuvered by a touch 
on its instrument panel control. 
It has a three-passenger, adjust- 
able front seat and a full-width 
interior rear seat. 

Production of vehicles in the 
Stylemaster line—lowest- price 
bracket of Chevrolet cars—includes 
a five-passenger sport sedan, five- 
passenger town sedan, five-passen- 
ger coupe, two-passenger business 
coupe and a sedan delivery car. 

Chevrolet is also producing the 
Fleetline Aerosedan, which fea- 
tures an extra-large parcel shelf 
in the rear compartment and an 
adjustable front seat with full- 








width cushion and divided seat 
back. 





Pains of Production 


Studebaker Tells of Extreme Measures Needed 
To Solve Daily Supply Crises 


they visit not only the plants of 
primary suppliers, but the suppliers 
of those suppliers back to the third 
and fourth tier. 

“In many instances we have 
been forced to buy premium ma- 
terials and to hunt out scarce goods 
for our suppliers. Then we provide 
transportation to the supplier’s fac- 
tory and special handling into 
South Bend. 

“Shipping costs into our plant not 
uncommonly exceed the actual cost 
of the merchandise. We accept this 
added burden in order to keep our 
people employed and assembly lines 
moving.” 

Peterson said Studebaker’s 
trials are not unusual in Ameri- 
can industry. Other plants, he 
said, are likewise constantly con- 
fronted with knotty supply prob- 
lems. To illustrate how thin a 
margin of inventory frequently 
separates factories from shut- 
downs, however, he cited several 
Studebaker experiences. 

“Once we urgently required a 
carload of frames,” he said. “A 
wreck tied up the freight car on 
which frames had been loaded. We 
appealed to railway officials. As a 
result a detour track was laid 
across a corn field around the 
wreck and our vital freight ex- 
tricated. 

“In another case, a rail car con- 
taining propeller shafts broke down 
and was consequently delayed. The 
railroad company split one of its 
regularly scheduled freight trains 
in half to make speed and get the 
car to a point nine miles from 
South Bend where it could be met 
by a special switch engine. 


“Our production at another 
time was threatened by a short- 
age in wheel locking rims, an 
item we do not ordinarily buy 
but which is integral with the 
wheels we get from a supplier. 
We located some locking rims in 
® war surplus warehouse in 
Nebraska. We not only flew them 
out by chartered plane, but stood 
the expense of removing the olive 
drab paint. 

“In yet another instance, produc- 
tion was almost stalled by the dis- 
appearance of a truck driver who 
was en route to our factory from 
a supplier. The driver had un- 
hooked his trailer and left our load 
of propeller shafts by the side of 
the road. It was 10 days before we 
found out what had happened and 
in the meantime we were in a high- 
ly critical condition.” 


Decontrol Plea 


On Used Cars 


DETROIT.—The executive com- 
mittee, named to set up a national 
used-car dealers association, is 
pushing efforts for decontrol of 
used cars as well as plans for the 
national convention in Chicago 
Sept. 24 at the Shoreland hotel. 


OPA has accepted the decontro! 
petition under Docket No. A257, 
and a reply will be forthcoming 
soon, according to Lynn Wertz, sec- 
retary of the executive committee. 

Meanwhile, Wertz urged dealers 
in various sections of the country, 
which do not already have local 
used-car associations, to speed or- | 
ganizational efforts. Information ~ 
on local charters can be obtained 
from Wertz at 9800 Grand River 
Ave., Detroit 4, Mich. 

Wertz reported that Chicago 
used car dealers met last week and 
decided to form a new local asso- 
ciation. They also indorsed forma- 
tion of the national association. 

Enthusiastic response to plans | 
for the national association are be- | 
ing received daily by the executive 
committee, Wertz added. 

Meanwhile, the committee is 
pressing work on a copyright, char- 
ter and code of ethics for the as- 
sociation. Dealers are urged to 
write Wertz for reservations for 
the banquet following the conven- 
tion. 


Pontiac Managers 
Meet This Week 
On 1947 Plans 


PONTIAC, Mich.—Pontiac Motor 
zone managers have been invited 
to meet at the factory today (Sept. 
9), Tuesday and 
Wednesday to 
discuss merchan- 
dising plans for 
1947 with Sales 
Manager OD. 
Bathrick. ; 

Scheduled for 
discussion are 
parts and acces- 
sories programs, 
service, advertis- 
ing, business 
management, car 
distribution and 
fleet sales. Individual conferences 
with department heads will sum 
up discussions generally. 

The Pontiac plants will be vis- 
ited, as will the departments de- 
voted to manufacture of replace- 
ments parts. Cars equipped with 
Pontiac-engineered driving aids for 
disabled veterans also will be on 
display. 

A buffet luncheon at Bloomfield 
Hills Country club will terminate 
the meeting. 


Used-Car Assn. 
Set Up in Neb. 


LINCOLN, Neb.—The Nebraska 
Used-Car Dealers Assn. has filed 
articles of incorporation with the 
secretary of state. The association 
will affiliate with the national or- 
ganization to be set up this month. 

Ray Hayward is president of the 
Nebraska group; Harry Boardman, 
vice-president, and William Abel, 
J. L. Pascale, Jacob Wine, Fred 
King, Edward Rosen, Hayward and 
Boardman, directors. 


Suessman Named 


E. Herbert Suessman has been 
appointed general service manager 
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Dealers tell me 


By John O. Munn 
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THE national news story, regard- 

ing the used car black market 
in Leesville, S. C., indicted all deal- 
ers of America. It inferred that 
even manufacturers may have had 
a hand in the operation. I am dead 
certain that no automobile manu- 
facturer is behind any black mar- 
ket used car operation. I am rea- 
sonably certain that no franchised 
dealer had any part of it. I doubt 
very much whether an old estab- 
lished independent used car dealer 
contributed. 

I am more inclined to believe, 
like it has in so many other 
towns, that full investigation will 
reveal that the culprits entered 
the used car field since the war 
began. They are the kind of peo- 
ple who lay awake nights figur- 
ing out how they can get around 
the law and take advantage of 
the public, while the vast ma- 
jority of enfranchised dealers 
have laid awake nights figuring 
out how they could comply with 
the spirit as well as the letter 
of law. 

The government has been too 
loose with the term “dealer” when 
releasing stories to the press. The 
public doesn’t differentiate between 
the enfranchised new car dealer 
and some individual who may tem- 
porarily deal in used cars. The 
onus is thus cast on every member 
of the trade. 

* 


. 
Goodwill Is Vital 


In Long Run 


vest is why, just now, we should 
be more careful than ever with 
our public relations. We must keep 
our business on a high plane, and 
find some way to reveal to the 
public that we are so doing. We 
need to counteract this adverse 
publicity. 

Dealers tell me that one of the 
things we should go out of our way 
is to convince new car buyers that 
we are not taking advantage of 
them in the matter of used-car 
allowance. What we have gained 
in the Crawford amendment we 
might readily lose if we are not 
careful how we handle the public. 

We must to our cus- 
tomers why our allowances are 
reasonable. New car buyers hear 
as much about the guarantee 
ceiling as they do about the “as 
is” ceiling. So we must explain 
that, if we deduct the cost of re- 
pairs from the “as is” ceiling, we 
are allowing the customer a fair 
deal and not taking advantage of 
him. We must explain that any 
dealer needs the difference be- 
tween the “as is” ceiling and the 
guarantee ceiling to take care of 
overhead and selling expense on 
the used car. 

OPA says it is going to crack 


* 





down on dealers who force cus- 
tomers to trade in used cars for 
less than their value. Whether 
OPA cracks down or not, it is good 
business to give reasonable allow- 
ance to customers. Public good- 
will towards a dealer is more im- 
portant in the long run than a few 
extra dollars that can be made now 
because there is a shortage of new 
cars. 
* a * 


Just a Mention 


Of Early Makers 
bbc column has always been 


and will continue to be devoted phis; 


to items about, for and by automo- 
bile dealers. Exceptions to the rule 
are in order this Jubilee Year of 
the industry. It might be interest- 
ing to some oldtime dealers to men- 
tion, occasionally, an early manu- 
facturer. This variation is particu- 
larly appropriate if the informa- 
tion comes from automobile deal- 
ers. 

I am indebted to Fred I. Lyle, 
president of the Greenwald Auto 
Co., Ford dealer at New Kensing- 
ton and Tarentum, Pa., for a few 
facts about the Pittsburgh Six. It 
was a 100 horsepower car and 
about a hundred were produced 
between 1907 and 1911 in New Ken- 
sington. 

The company was organized by 
Pittsburgh capital. The motor 
was built in their own plant and 

most of the other parts were 
purchased from the outside. Like 
many other of the more than 
1,500 passenger car manufactur- 
ers that have made a bid for 
business since this industry start- 
ed, the company was in financial 
trouble almost from the begin- 
ning. 

In 1912 the assets were disposed 
of at a sheriff sale. Greenwald, 
who at that time was a mechanic 
at the automobile factory and who 
died in 1929, took over the factory 
and equipment. He disposed of 
much of the material and opened 
a general garage in the former 
factory buildings. In that same 
year he signed a Ford contract, 
and the company has continuously 
represented Ford since. 

. * * 


A Few Notes 
About Elmore 


I AM reminded by Dana C. Hoff- 
man, Nash dealer at Sharon, Pa., 
about the Elmore of the early 
years. The Elmore Co. was organ- 
ized by Becker Brothers at Elmore, 
O., in 1901 and soon moved about 
30 miles to Clyde, 

The unique thing about the El- 
more was that it had a two-cycle 
motor. In the early years no one 

(Continued on Page 35, Col. 3) 








Just Among Dealers . . . 








James F. Conway (Ford), Bards- | 
town, Ky., born Feb. 14, 1886, in 
Richmond, Ky. In 1910 he entered 
this field as a 
salesman. In 1919 
he signed his first 
Ford _ contract, 
which he has con- 
tinued ever since. 

Conway for 10 
years was mayor 
of Bardstown. He 
is a past president 
of the local 
Chamber of Com- 
merce. He is a 
director of the 
Kentucky Auto- 
mobile Dealers Assn. 

During the war he headed the 
war bond, Red Cross and scrap 
drives, as well as being chairman 
of a committee that provided week- 
ly entertainment for convalescent 
Service men stationed at Bowman 
field at Louisville. 

> + 





James F. Conway 





Freo A. Orpway (Hudson), Bos- 


ton, born Feb. 14, 1887, in Derry, 
N. H. He started his career in the 
automobile busi- 
ness in 1909, sell- 
ing Hudsons at 
retail in Man- 
chester, N. H. In 
1914 he was dis- 
tributor of Hud- 
sons at Portland, 
Me. 

By 1915 he had 
purchased _inter- 
est in the Hudson 
distributorship at 
Boston, which 
territory included 
Maine. He became president of the 
Hudson Boston organization in 
1928. 

At the present time Ordway is 
president of the Boston Automobile 
Dealers Assn. During the war he 
served on the local War Produc- 
tion board and OPA. 

2 o 





Fred A. Ordway 


Joun A. McA.tonan (Ford), Ak- 
(Continued on Page 37, Col. 1) 








AT MEETING OF NADA convention committee. 
Malion, president, NADA; E. 
committee; Ben Wright, Evanston, Ill., regional vice-president, NADA; 

Inc., Albany, N. Y.; 


ative Pre memnen NADA; William L, 
man 1947 Convention 


S Standing—Charies Henderson, manager, New York Automobile Dealers, James 
hiladelphia Automobile Trade Assn. ; ‘ John H. Fassitt, Philadelphia; J. E. Wolfington, 
Moye, Newton, Mass.; Charlies Robertson 


. J.; Wm. Phillips, manager, P 
‘Harry M. Sloate, Hartford, Conn.; R. 


©. Jones, Reading, Pa.; H. J. 


Seated—Dan Brooks, Baltimore; Fred Haller, Washington; 
Ga. FitzHenry, Woreester, Mass. » NADA treasurer and chair- 


Lee Moran, exec- 


Brogan, 
Ww 





6 Colo. Firms 
Fight Complaints 
Entered by OPA 


DENVER.—Owners of four auto- 
mobile dealerships and auto repair 
shops in Rifle, Colo., and two in 
Glenwood Springs, Colo., have filed 
answers in Federal District court 
to OPA complaints entered against 
them last month. The firms ask 
for dismissal of the complaints and 
court costs. 

The pricing agency alleged they 
had failed to list rates and charges 
on automobile invoices and also 
failed to keep proper records. 

In their answers the automobile 
firms asserted any ‘such failures 
were isolated instances and, there- 
fore, technical violations. They said 
they are making every effort to 
comply with the law. Issuance of 
restraining orders would be un- 
just, the answers said. 

Filing answers were A. J. Stamp- 
fel, of Rifle Auto Co.; G. O. Beale, 
of Beale Implement, Rifle; W. W. 
Fulton, of Fulton Garage, Rifle; 
Vern E. Shoup, of Shoup Motor Co., 
Rifle; J. V. Rose, of J. V. Rose 
Motor Co., Glenwood Springs, and 
Cc. B. Rader, of Rader Motor Co., 
Glenwood Springs. 


Va. Parley Set 
For Oct. 28-30 


RICHMOND, Va.—The annual 
convention of the Automotive 
Trade Assn. of Virginia will be held 
Oct. 28-30 in the John Marshall 
hotel here, John E. Raine, general 
manager, has announced. 

Applications for convention reg- 
istration will soon be in the mails, 
Raine said. 


‘The Other Side’ 
Dealer Puts Black Mart 


Blame on Public 


MONTREAL. — Willing to pay 
any price and often trying to bribe 
the dealer to secure a new car, the 
public is largely responsible for 
present alarming proportions of the 
new automobile black market, Wil- 
frid Page, president of the Verdun 
Chamber of Commerce and of the 
Co-operative de l’Industrie de l’Au- 
tomobile, declared last week 

“There is not the least doubt that 
there is a black market in the sale 
of new automobiles,” Page stated. 
“We, the automobile dealers, are 
convinced that the federal govern- 
ment should enact necessary legis- 
lation to put an end to such illegal 
practices and stop corrupt methods 
used by people wanting a new 
model.” 

Page said that the demand on 
the dealer for new cars is 200 times 
what he is in a position to offer. 
“He is pestered at home, in public, 
on the street, at his club. Every- 
body wants a new car and is de- 
termined to get one.” 


Polaroid Driving Visor 
The Polaroid Day Driving Visor, 
which retails for $4.95, has been 
introduced by Compass Instrument 
& Optical Co., 268 Fourth Ave., 
New York 10, N. Y. 











PAA Books Keating, Mallon; 
Peak of 1,500 Expected 


HARRISBURG, Pa.—Speakers at 
the annual convention of the Penn- 
sylvania Automotive Assn. will in- 
clude T. H. Keat- 
ing, general sales 
manager of Chev- 
rolet, and Wil- 
liam L. Mallon, 
president of 
NADA, it was an- 
nounced last 
week by Claude 
S. Klugh, associa- 
tion manager. 

A peak atten- 
dance of 1,500 is 
<r for the 

convention, 
which will be held Sept. 23-24 in 
the Bellevue-Stratford hotel, Phila- 
delphia. The alltime high is 1,257, 
recorded last year at Pittsburgh. 

Other speakers will include Rep. 
Franklin H. Lichtenwalter, chair- 
man of the Pennsylvania House 
committee investigating time sales 
abuses; Ray Chamberlain, former 
executive-vice president of NADA; 
Pyke Johnson, manager of the Au- 
tomotive Safety Foundation; How- 
ard A. Bellows, eastern regional 
manager of General Tire & Rub- 
ber; Clayton Rand, Gulfport 
(Miss.) editor, and James Dalton, 
editor of Motor. 

Mallon will discuss the national 
situation from the dealers’ stand- 
point, while Rep. Lichtenwalter will 
outline the future 
work of his legis- 
lative committee. 
C hamber bain, 
who is making 
his first public 
address _ since 
leaving NADA, 
will speak on 
dealer relations. 

Klugh said that 
elections would 
take place at the 





T. H. Keating 





close of Monday’s W. L. Mallon 
business sessions. 
A dinner and floor show are 


planned for Monday night. 
The convention program com- 





mittee is headed by J. E. Wolfing- 
ton, of Wolfington Motors, Phila- 
delphia, and William Phillips, man- 
ager of the Philadelphia associa- 
tion. 

George Romney, general man- 
ager of the Automobile Manufac- 
turers Assn., has also accepted an 
invitation to speak. Allan G, Rude, 
vice-president of Universal C.I.T. 
Credit Corp., will be the speaker 
at the Monday luncheon, which his 
corporation is sponsoring. 

H. J. Fritz, of York, is the cur- 
rent president of PAA. Other offi- 
cers are: 

E. A. Sahli, Beaver Falls, secre- 
tary; A. W. Golden, Reading, treas- 
urer, and R. C. Jones, Reading, 
S. H. Parker, Pittsburgh, Guy 
Woodward, Washington, R. W. 
Frantz, Wilkes-Barre, and Wolfing- 
ton, vice-presidents. 


Ohio Dealer Assn. 
Schedules Parley 
For Cleveland 


COLUMBUS, O.—A. E. White, 
president of the Ohio Automobile 
Dealers Assn., last week announced 
that the annual convention of the 
association will be held in Cleve- 
land Nov. 6-7. 

The convention committee is 
composed of W. A. Brandenburg, 
Mansfield, chairman; D. A. Ben- 
nett, Cincinnati; L. F. Donnell, 
Youngstown; D. Paul Davies, Co- 
lumbus; Fred G. Barker, Cleve- 
land; John L. Hanley, Toledo. 

Wak R. Hamer is secretary of 
the association. 








Lanford Names Todd 
Lanford Chevrolet Co., of Inman, 
S. C., has announced the appoint- 
ment of P. E. Todd as manager of 
its wheel alignment and balancing 
division. 





as unwise . 





Wemhoff 
second son of late Edsel Ford and younger brother of Henry I, 
spends virtually all his time at the new Lincoln-Mercury division; 
watch for the announcement that he’s been made president of that 
division. 








On the House. . . 


One manufacturer avows he won’t cut dealer discounts to help 
trim new car prices; says present 24 percent is necessary to keep 
dealers in business. But this same maker denounces dealer “packs” 


26,008; Ohio leads with 1,582, followed by New 
York state with 1,567, Pennsylvania with 1,529, Illi- 
nois with 1,495 and Texas with 1,194... 

Local associations are plugging good public re- 
lations for dealers; keep up the good work, suc- 
cess is still far off . 
number of dealers will hit 45,000 within two 
years; figured at around 40,000 now compared 
with 32,000 during war . 

Used car Values are fictitious because of the 
calendar-year label, 
sales chief, in advocating a delay of two to three 

years in returning to the prewar practice of intro- 
ducing new models every year... 


NADA membership now totals 


. Best guess is that total 


declares Jack Davis, Ford 


Benson Ford, 


—Pertre WEMHOoFF 
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AUTOMOTIVE WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax eol- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
NEWS cepts of independence and the rewards of — 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Banks Take to Cover 


HE action of the Cleveland Trust Co. in discontinuing 

dealer finance paper, due as they intimate to the high 
percentage of reserve demanded, may well be taken as an 
indication as to bank participation in automotive financing 
in the future. 

With only approximately 5 to 6 percent of the present 
car sales being financed as against a normal 50 to 60 percent 
in prewar—and with the sales being but a small percentage 
of what the banks were led to believe would be made when 
they jumped into the automotive retail finance picture—it 
is evident that at least the Cleveland Trust Co. has found 
the cost of handling the business high for the volume they 
have been able to obtain. 

Unless car production and sales increase quickly and in 
substantial amount, and a much higher percentage of the 
sales are financed than at present, dealers may find that 
more and more banks may take similar action. 

There is no doubt that keen competition for automotive 
finance paper will continue among the banks, since many 
of them have invested too much in their original promotion 
to back out now without an attempt to “get their hats back.” 

But it is likely to be on the basis of endeavoring to sell 
the buyer to come into the bank direct and not finance 
through the dealer. 

If this competition reached the point of -cutting interest 
rates on automotive finance, such competition might become 
the cause for a complete overhauling of the present finance 
arrangements. 


Another Bitter Harvest? 


F WAS just about a year ago that C. E. Wilson, president 
of GM, warned that unions were following a will-o’-the- 
wisp in trying to get wage increases without price increases 
and in trying to spread the work rather than getting at it. 

But the false prophets prevailed. The big international 
unions, egged on by phoney government statistics, crippled 
the nation’s economy with strikes. 

Let’s look at the record today. 

The unions got their increases, but where are they? They 
cut their own hours of work through strikes. Their pay- 
checks today are the bitter fruit of the bitter seeds they 
planted. Time has proved that there is no shortage of work; 
actually there is a shortage of workers. 

Now the unions are preparing again to plant a bitter crop. 

Where are the men who call themselves the leaders of our 
government? Do they have the guts today to put political 
expediency aside? 

Or will we have another bitter harvest of shortages and 





My father had three brothers, 


local fame (in Michigan at least) 
because each of them was the pub- 
lisher of a country newspaper in 


FRO 


nineties. My Un- 
UNCLE SAM! 


cle James found- 
ed the first daily 
newspaper in Flint, which is today 
still the only daily in that fabulous 
automotive city. Although the 
country newspaper business in 
those days was seldom credited 
with being much as a money-mak- 
ing venture, still each of the four 
brothers raised fine families and 
sent their sons and daughters 
through the best schools and col- 
leges. I got to thinking about them 
the other day when I received my 
regular “greetings from the Treas- 
urer of the United States” in the 
form of my quarterly income tax 
statement. I did a little mental 
arithmetic and would be willing 
to wager that, in the entire life- 
time of these four brothers, they 
did not pay as much in taxes di- 
rect to the government as you or 
I will be called upon to pay this 
year. 
+ + a 
I HAVE mentioned once or twice 
before, but it is well worth repeat- 
ing, that when the income tax law 
went into effect in 1913, the total 
tax for a married man with no 
children, who had an income of 
$5,000, was only $10. After the last 
war (1920), it was $120, during the 
depression of 1932, it was $160. Be- 
fore World War II in 1939, the 
original little innocent tax of $10 
had been multiplied 20 times to 
$200 and yet today a man who re- 
ceives an ordinary white-collar in- 
come of $5,000, pays $957 income 
tax! If you were lucky enough to 
be earning $50,000 net in 1913 (few 
of us were) you weren’t hurt too 
much by the $810 you paid to Un- 
cle Sam; but if last year you net- 
ted $50,000 (which a lot of you 
did) you hardly need be reminded 
that your tax was $27,585! If you 
happen to live in a state where 
additional local income taxes are 
collected, you have my further 
sympathy. bruins 


TWO EXPENSIVE wars have 
been the easy alibi for Washing- 
ton to use in increasing individual 
income taxes to a point beyond all 
reason. The individual who pro- 
tested would be accused of any 
crime up to treason if he objected 
to further gouging. I do not have 
the figures before me, but we all 
know that government payrolls to 
bureaucratic departments have 
multiplied in direct proportion to 
the income tax collections. Senator 
Byrd (Va.) has carried on a val- 
iant and almost singlehanded fight 
against dissipating the hard-earned 
dollars of our citizenry. That the 
advocates of heavy income taxes 
to pay for the war are as hypo- 
critical as the old proponents of 
prohibition was proven when all 
income tax was lifted from more 
than 12 million wage earners this 
year simply because it was good 
vote-catching politics. Everyone 
agrees that each citizen who de- 
rives a living in the United States 
should share in the responsibility 
of maintaining government, yet 
this law which removed more than 
two-thirds of the taxpayers from 
the rolls was passed with hardly 
a whimper from those of us who 
are left to carry the burden. This 
was exactly what happened in Ger- 
many when the substantial citizens 
of that country no longer dared 
speak out against the governing 
power for fear of reprisals. 

” * * 


IF THE accumulation of bad 
news is getting you a little “down 
in the mouth” these days, I sug- 
gest you read “No Inflation Com- 
ing!” by Wm. J. Baxter. It is pub- 
lished in paper cover by the In- 
ternational Economic Research Bu- 
reau of New York 5, N. Y., and 
costs only a dollar—G.M.S. 





We regret that, owing to in- 
adequate paper supplies, we 
were forced to postpone the in- 
sertion of several display ad- 
vertisements in this issue. 








want? 











and the “Slocum boys” had some |. 
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The AAA survey 
SHOWS 97% OF 
MOTORISTS WANT 
WHAT THEY WANT 














—_— Letterbox 





‘Hits Dealer Tactics .....’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 








Creating Illwill 

It is very seldom that I write to 
@ newspaper or trade paper ex- 
pressing my view about their poli- 
cies, etc. Over the years I’ve re- 
ceived your paper it has been 
quite apparent that you are most 
strongly pro car manufacturer and 
car dealer and never in any way 
admit that they are human and do 
make the occasional mistake. 

If I remember correctly, when 
the stink was raised in the Michi- 
gan legislature about the car fi- 
nance companies, there was very 
little in your paper chastising 
them. 

Two weeks ago, one of your De- 
troit papers had a stirring editorial 
about car dealers selling new cars 
for extra cash, and demanding 
some kind of government action; 
similar articles and news items 
have appeared in other Canadian 
and American papers as well, yet 
so far I’ve not been able to find 
anything in your paper on this very 
vital subject. 

I do remember you having an 
article some time ago, saying a 
survey was made on this point but 
only one or two dealers were found 
to be guilty of this practice. This 
is absolutely a joke. 

Car dealers are human beings, 
but they also know what’s going 
on in their organizations and I’ve 
always thought it would be a smart 
move on your part to bring the 
subject out in the open and point 
out to them what harm they are 
doing to the industry and them- 
selves but so far I’ve seen nothing 
at all. 

As you will see from my letter- 
head, I make my living selling the 
car dealers through the jobber so 
know whereof I speak. 

While in your good city two 
weeks ago, an accessory manufac- 





turer friend of mine told me of his 
having bought a new car from a 
Detroit dealer, who is his brother- 
in-law. The new car is in the $2,000 
class and his old car had a trade- 
in value of better than $1,000, yet 
the dealer only allowed him $450 
and my friend swears that the used 
car was sold within 48 hours for 
$1,400. 

Incidents of this nature occur 

(SEE LETTERBOX, Page 33, Col. 1) 


Coming Events 


SEPTEMBER 
11-13—Chattanooga. Annual convention, 
Tennessee Automotive Assn. 
23-24—Philadelphia. Annual convention, 
Pennsylvania Automotive Assn. 
(Shoreland Hotel). Convention 
to form National Used Car Dealers Assn. 


OCTOBER 

6-8— Beach, 8S. C. Annual conven- 

tion of South Carolina Automobile Deal- 
ers Assn. 

11-12—Mllwaukee (Hotel Schroeder). SAE 
National Tractor meeting. 

16-17—Chicago (Hotel Knickerbocker). SAE 
National Transportation and Maintenance 
meeting. 

29-Nov. 1—Cleveland. Refrigeration and 
Air Conditioning Exposition. 

NOVEMBER 

3-4—Atlantic City (Hotel Traymore). An- 
nual meeting of New Jersey Automotive 
Trade Assn. 

3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft Engineering Display. 

7-8—Tulsa, Okla. (Mayo hotel). SAE Na- 
tional Fuels and Lubricants meeting. 

12-15—St. Paul (Auditorium). Trade show 
of Minnesota Automobile Dealers Assn. 

19-21 — San Francisco (Hotel Fairmount). 
Annual meeting, American Assn. of Mo- 
tor Vehicle Administrators. 








DECEMBER 
9-14—Atilantic City (Auditorium). Annual 
ASI Show. 
12-15—El Paso (Anderson field). Second 


annual International Aviation celebra- 
tion. 


FEBRUARY 


16—Atlantic City (Convention Hall). Open- 
ing of NADA annual convention. 
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‘Tene back a bit. Call to mind as many 
as you can of the advancements continually taking place in our automotive industry. How 


often you'll mentally add the footnote: “that started at Ford”! 


Such consistent pioneering leadership cou/dn’t be just happenstance. It’s been truc too long 
and too consistently for that! Rather, it’s proof-positive that the kind of thinking that goes 
on continually at Ford laboratory tables, drafting boards, shop benches and office desks, is 
geared to progress ...and not merely Ford progress, but the advancement of the whole 


industry —indeed, of a// industry and a// men and women. 


Forp “Jo-BLOCcKS” HAVE MADE Mass-PRECISION- 


PRODUCTION SIMPLE TO ATTAIN... AND MAINTAIN 




























Years ago a young Swedish machinist named 
Johansson, devised a means of measurement so 
precise that it made costly hand - fitting of mechan- 
ical parts largely unnecessary. 


His Johansson Gage Blocks afforded accuracy 
within two millionths of an inch, plus or minus. 
The Ford Motor Company gave the young machin- 
ist the heartening encouragement of sponsorship, 
manufacturing ‘‘Jo-Blocks” and marketing them 
freely at moderate prices to all who wanted them. 


Original and replacement parts of Ford, Lincoln 
and Mercury cars and Ford Trucks are held to 
rigid standards of accuracy through plant-wide 
control with “Jo-Block” master gages. Parts func- 
tion better and last longer. The car owner, the 
car dealer and the service mechanic derive lasting 


benefit from this Ford-pioneered advantage. 


on OA 


FOR D MOTOR COMPAN Y 








6 


AUTOMOTIVE NEWS, SEPTEMBER 9, 1946 





20,098 Buicks 
In August Set 
Postwar Mark 


FLINT, Mich. — Buick produced 
20,098 cars during August, largest 
monthly output since V-J Day, de- 
spite continuing shortages of parts 
and materials and abnormally high 
labor turnover and absenteeism, 
Harlow H. Curtice, vice-president 
of General Motors and Buick gen- 
eral manager, announced last week. 

Also affecting Buick’s output 
during August, Curtice said, were 
strikes in supplying plants which 
averaged seven every day last 
month. 

Curtice said production exceeded 
July by 5,334 units or 36 percent, 
and raised the division’s total 1946 
model output for domestic and ex- 
port users to 64,765 automobiles. 
Before the war this volume repre- 
sented two months’ normal produc- 
tion for Buick. 

Curtice disclosed that despite 
production difficulties Buick 
reached 1,000-car-a-day volume last 
month for the. first time since re- 








NEW SEIBERLING “Plow Contour’ farm tractor tire is being examined by, left to 


right, F. A. and ©. W. Seiberling, deans of 
(right), company dent. The ‘‘Plow Con 
developed 


the rubber industry, and J. P. Seiberling 
tour’’ tire uses new principles of traction 


presi 
by Selberling engineers. The tire has ‘‘extra deep curved lugs.’’ 





conversion of its plants to passen- 
ger car production. 

He said that the division’s work- 
ing force, largest of peacetime rec- 
ord, is being steadily increased 
Total employment now stands at 
21,000 of whom 18,518 are hourly 


rated personnel. Meantime, Buick 
is continuing to advertise exten- 
sively to obtain an additional 3,000 
workers in skilled and unskilled 
classifications. 


You get the best results in our Classified 
Section, inside back cover. 








To Avert Supply Tieups.. . 





Auto Makers Studying 


Increased Integration 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—To avert future parts 
tieups, auto manufacturers are seri- 
ously considering increased inte- 
gration of their companies. 

Car and truck production has 
suffered immeasurably since V-J 
Day, according to one manufac- 
turer, because of supplier strikes 
rather than tieups in the car plants 
themselves. 

“Its only natural that we 
should consider methods to avert 
such trouble in the future,” he 
declared, adding that such a 
changeover won’t come overnight, 
however 

Such integration, of course, might 
have wide repercussions in the in- 
dustry, if carried far enough. At 
first, however, it is believed that 
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Bulk-cement trailer tank of Mayari R steel. Mayari R was specified to save deadweight and to withstand road vibration. 


Your present equipment 
can work this high-tensile steel 


In hundreds of applications Mayari R’s higher 


In selecting a high-tensile steel, you want one that 
can be worked readily, using your present shop 
equipment and methods. 

Mayari* R, Bethlehem’'s low-alloy, high-strength 
steel, can be cold-formed, hot-formed, machined, 
flame-cut, shear-cut and punched on the same equip- 
ment you use for working plain carbon steel. The work- 
ing methods are similar, with only minor variations 
to allow for Mayari R’s higher physical properties 

In welding Mayari R, any of the standard electric- 


resistance, 


electric-arc, 


automatic-submerged-melt 


and gas methods may be used. It is a non-air-harden- 
ing steel and is not appreciably affected by welding 
temperatures. The only kind of welding not recom- 
mended for this steel is the hammer-forge method. 


strength and corrosion-resistance are saving weight, 
increasing payload, extending useful life. It is avail- 
able in sheets, strip, plates, bars, structural shapes 
and cold-formed sections. Write for the new catalog 
showing a wide range of Mayari R products. 


* Mayari is pronounced to rhyme with “fiery” 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 








original equipment makers would 
be the chief ones affected. 

However, as car makers increase 
their production of parts to pass 
the break-even point, competition 
with replacement parts companies 
would naturally result. 

In some quarters it is believed 
that the latter possibility may be a 
big factor in such integration pro- 
grams. 

During the war, car dealers 
have bought more and more of 
their replacement parts from 
outside jobbers, due to the scar- 
city of factory-built parts, and it 
may be that this loss to the car 
factories is a major factor in 
plans for increased integration 
of car companies. 

According to one car manufac- 
turer, there are four methods 
whereby the present tieups in sup- 
plier plants could be circumvented. 
They are: 

1, The keeping of a three-month 
inventory of fabricated parts at all 
times. (This method is_ trouble- 
some because of storage needs, 
etc.) 

2. Two or more suppliers for each 

item. (This is done generally, but 
hasn’t kept assembly lines rolling 
full blast.) 
8. Storage of all raw items, as 
well as fabricated parts, to circum- 
vent strike tieups elsewhere. (This 
also presents a major problem.) 

4. Production of all needed 
parts by the car company itself. 
(This entails considerable out- 
lay, but would permit the assem- 
bler to police strikes better.) 
There is the likelihood, too, that 
even though a car manufacturer 
attempted to make his company 
virtually self-contained over a long 
period of time, outside suppliers 
would be necessary to carry addi- 
tional production loads and pro- 
vide new ideas. 





‘Chrysler to Build 


$2 Million Plant 
In Newark, Del. 


WILMINGTON, Del.— Chrysler 
Motor Parts Corp. plans to build 
a parts assembly plant in Newark, 
Del., at an estimated cost of $2,- 
000,000, it was revealed here last 
week when the Civilian Production 
Administration temporarily reject- 
ed Chrysler’s application to pro- 
ceed with the project. 

Chrysler officials in Detroit de- 
nied reports that Chrysler had 
completed the purchase of approx- 
imately 600 acres of farm land on 
both sides of the Pennsylvania 
railroad tracks south of Newark, 
but admitted that negotiations for 
certain Newark property were 
pending. 

However, Chrysler is said to al- 
ready own a 65-acre tract of land 
east of Newark, which it acquired 
in 1938. 


Wade to Head 
Willvs Plan Unit 


TOLEDO.— Arthur J. Wieland, 
vice-president in charge of distri- 
bution for Willys-Overland Motors, 
has announced 
the appointment 
of William J. 
Wade as head of 
the Distribution 
Planning group 
for the company. 
Prior to his en- 
try into the ser- 
vice during the 
war, Wade 
worked as an ex- 
perimental engi- 
neer for Surface 
Combustion Corp., 
Toledo, and for DeVilbiss Co., To- 
ledo, in a similar capacity until 
1937. From that time until 1941 he 
was associated with Spicer Mfg. 
Corp., Toledo, as a designer. 


Nickle in New Home 


Elmer Nickle Auto Service, Ashe- 
ville, N. C., has opened in its new 








William J. Wade 








building at 2752 Western Ave. 
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| Denver OPA Stymied 


Silence of Buyers Hampers Black Market Drive; 
No Established Dealer Involved 


By Ira Alexander 
Staff Correspondent 

DENVER.—A black market in 
new and used automobiles is flour- 
ishing in the Denver area, accord- 
ing to Frank E. Hickey, district 
enforcement attorney for OPA. 

Established Denver automobile 
dealerships, according to Hickey, 
are taking no part in the black 
market operations. Responsibility 
rests, he said, with individual-to- 
individual sales and so-called curb- 
stone dealers who sell to individ- 
uals. 

In the black market new and 
used cars are selling from $800 to 
$1,000 over established OPA ceiling 
prices in strictly cash transactions, 
Hickey said, adding: 

“We are doing everything pos- 
sible to cope with the present sit- 
uation, but it is most difficult be- 
cause of the refusal of automo- 
bile purchasers to report viola- 
tions and insufficient number of 
enforcement personnel in the au- 
tomobile section of OPA. The 
contented buyer who doesn’t 
complain when he is charged an 
exorbitant price is the biggest 
obstacle to enforcement of the 
ceiling on cars. 

“We know that we don’t receive 
nearly as many complaints as 
would be justified. Most of them 
we do get are in cases where war- 
ranties on used cars are not ful- 
filled.” 

Officials of OPA point out that 
a practice becoming increasingly 
common among dishonest dealers 
on the fringe of Denver’s auto bus- 
iness is to offer an unreasonably 
low trade-in on a car. The dealer 
with a new car to sell offers the 
buyer $300 on his old car when it’s 
worth $800, for example. The buyer 
submits to this since he is eager 
to get a new car. 

Customers, OPA officials say, are 
as much responsible for Denver's 
black market in cars as the deal- 
ers. Many individuals approach 
reputable dealers with illegal prop- 
ositions. 

It is estimated by OPA offi- 
cials that from 50 to 75 new and 
used cars are being sold each 
day in the Denver black market, 
and they say this is a conserva- 
tive estimate. Capitalizing on the 
strong demand, dishonest deal- 
ers and individuals are compet- 
ing with each other to obtain 
cars, particularly 1946 models, 
for resale. 

Here are some of the most fla- 
grant price violations reported to 
OPA here: 

$3,200 for a used 1946 four-door 
Dodge. The ceiling is $1,195 “as is,” 
and $1,374 with warranty. 
$2,800 for a used 1946 five-pas- 

senger Pontiac coupe. Ceiling is 

$1,128 “as is,” $1,297 with warranty. 
$2,600 for a used 1946 four-door 

Chevrolet, Ceiling is $983 “as is,” 

$1,130 with warranty. 

_In all these cases, the ceilings 





Florida Dealers 
Studying Auto 


Insurance Laws 


GAINESVILLE, Fla.—More than 
100 Florida automobile dealers 
have completed, or are in the pro- 
cess of completing, a special course 
in automobile insurance at the 
University of Florida. 

The course was designed and of- 
fered by the extension division of 
the university following a recent 
decision of the Florida Supreme 
court that automobile dealers could 
be licensed as insurance dealers if 
they met certain requirements 

A dealer, on completion of the 
course, is given a written exam- 
ination before a county judge. If 
he passes this examination and, 
Subsequently passes another exam- 
ination by the Florida Insurance 
department, he is qualified to ap- 
ply for a limited automobile insur- 
ance agent’s license. 


$30,000 Fire Hits Milan 

CAMDEN, Ark.—A gasoline ex- 
plosion was cited as the cause of 
a $30,000 fire on Aug. 17 which de- 
Stroyed the Charles E. Milan Co., 
dealers for Hudson cars and Allis- 











Chalmers farm instruments, here. 


quoted are for deluxe models. 


A majority of the 1946 cars sold 
in Denver—about two a day—are 
brought in from the Midwest, par- 
ticularly Illinois and Michigan, 
OPA said. Some have been driven 
only a few hundred miles, and none 
over 1,000 miles. 

The Denver OPA office reports 
it is averaging about 10 calls a 
day in which the callers ask if 
something can’t be done about 
the fabulous prices being asked 
for cars. To the question, “Can 
you make them sell me a car at 
ceiling prices?”, OPA replies it 
is powerless to compel dealers to 
sell their automobiles. 


Last week the Denver OPA of- 
fice added five men to its automo- 
bile section in an effort to combat 
the black market situation. 

The black market is having its 
effect on the honest, established 
dealers of Denver. It is taking fu- 
ture sales away from them even 








$75 Million in Scrap 


On Surplus Counters 

WASHINGTON.—To help re- 
lieve the acute shortage of me- 
tals and metallic scrap, up- 
ward of $75,000,000 worth of 
government-owned, surplus ma- 
terials of this kind will be made 
available for reconversion by 
Sept. 15 in an accelerated sales 
program put into effect by 
WAA. Offerings to priority 
claimants will be made concur- 
rently. 

The program calls for the im- 
mediate listing and advertising 
in WAA’s 33 regional offices of 
all government-owned, surplus 
metals and metal products. The 
fixed price method will prevail 
in the sale of most of this sur- 
plus property. 


though they are not greatly in- 
jured at the present time. 

“Dealers of our organization are 
doing everything possible to oper- 
ate a legitimate business,” said 
Tom Braden, secretary of the Den- 
ver Automobile Dealers Assn. 
“They are adhering to ceiling 
prices.” 











CONCLUDING A TWO-WEEK annual meeting of Dodge regional managers at 
tactory, Ruthrauff & Ryan, Inc., was host at the Detroit Golf Club. Standing, at end 
table, left to right: Nicholas Kelley jr., Chrysler Corp. resident attorney; Forest H. 
Akers, Dodge A ep el M. J. Casey, R. & R. vice-president and head of —_ 


. Quinn, Dodge sales manager; Harry Moock, Chrysler Corp. 


Detroit office; E 
. Horne, advertising manager, Dodge passenger car division. 


president, and A. 


Sundeees Plant 
Passes 4 Million 


JACKSON, Mich.—A_ milestone 
in a gigantic reconversion task 
was reached here last week when 2 
the dyear Tire & Rubber Co. Nhat do you want to buy, sell or trade? 
of Michigan produced its four mil- | wep Classified Want Ads, inside back cover 
lionth tire since resumption of tire | this issue. 





|manufacturing on May 31, 1943. 

E. T. Ruffner, plant manager, 
said the factory which produced 
fuel tanks for airplanes and anti- 
tank guns during World War II, 
is now approaching capacity pro- 
duction. 
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Tail light lens 


Temperature and 
ammeter dial 


— 


On 15 different makes of 


The parts you see below are on 
one of these cars. 
In every one of its important 


The optical clarity of ‘‘ Lucite,” 


plus its property of ‘‘edge-light- 

the 1946 cars there are 58 ina” beak give the Gilvur? . 

= separate parts made of Du answers to the urgent questions 
Pont ‘‘Lucite’’ of fuel supply, speed, and other 


driving essentials. ‘‘ Lucite’’ helps 
him drive his car with ease and 
confidence. By its ability to be 
readily molded, ‘‘Lucite” lends 


tasks on today’s automobiles, 
‘*Lucite”’ acrylic resin does its job 
and does it well. It adds the 
spark of beauty the car buyer 
demands. And the durability of 
‘*Lucite’’ helps the car to keep 
that beauty for years. For 
‘‘Lucite” has high tensile and flex- 


ou a and resists mois- 


ure, sunlight, and weathering. 


Clock dial 


Rear fender 
reflector 


itself to mass production tech- 
niques. 

Du Pont ‘‘Lucite’”’ is made in 
your choice of colors or in color- 
less transparency. For complete 
data address: E. I. du Pont de 
Nemours & Co. (Inc.), Plastics 
Department, Room 219, Arling- 


ton, New Jersey. 


Speedometer dial 
and pointer 


Horn button 


Plas tics 


BETTER THINGS FOR BETTER LIVING 


THROUGH CHEMISTRY 
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Moran Guest 
At 2 Meetings 
In Colorado 


DENVER.—Two meetings of au- 
tomobile dealers were held last 
week in Colorado with Lee Moran, 
who has been vacationing at Colo- 
rado Springs, as honor guest. 

The first meeting, attended by 
Denver dealers, was held at an inn 
in the mountains some 20 miles 
west of this city. The other meet- 
ing, held at Colorado Springs, was 
attended by dealers from the south- 
ern part of the state. 

The dealer discount and handling 
charge phases of the business as 
now set up by OPA was explained 
by the NADA executive vice-presi- 
dent at both meetings, and dealers 
present expressed the opinion that 
at long last they had received a 
long-needed break. 

Tom Braden, executive secretary 
of both the Denver and Colorado 
associations, reported that both 
gatherings were well attended and 
that a great deal of interest was 
shown in what will take place in 
the automotive world in the next 





few months. 





EMPLOYES OF Motorette Corp., Buffalo, last week celebrated as the 1,000th car 


came off the receiving line. In the photo, President Stephen A. Bucholtz presents the 
car to his daughters, Rita and Virginia. Motorette, the three-wheel featherweight car, 
announced last spring, was designed by a group of aviation engineers. It has proved 
its popularity, both as a light package delivery car and for personal transportation 
where use of a full size automobile is impractical. 





On Wall Street... 





Stock Dive Marks End 
Of Initial Peace Boom 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—It appears that 
the struggle between the inflation- 
ary and deflationary forces has 
been won by the deflationary. The 
stock market last week plainly 
told the nation that the end of the 
first wave of the postwar inflation- 
ary boom is in sight. 

Apparently the public is about 
ready to do something all the 
bureaucrats in Washington have 
been unable to do—that is, halt 
the price rise. 

In fact, there are good 
grounds for suspicion that the 
attempts of the administration to 
control prices and the economy 

in general have accelerated the 
boom and may make the bust— 
if Wall Street is right in saying 
a bust is coming—more severe 
than it might have been had ef- 
forts not been made to postpone 










There is 
Hydraulic Shock Absorber to 


meet every 


springing and 


Single Acting, Direct Acting, 
Acting and Inertia 
Control—and special applica - 
tions for cars with Individual 
Wheel Suspension. 


=: Double 


4 


a patented Delco 


requirement of 





Ra) 
= get my share of 


bouncing 





| Soin my car please give me 
That gliding DELCO RIDE 


Long before this small passenger was born, Delco 
engineers were working with designers of cars, 
trucks and buses to improve riding qualities. The 


suspensioa: 


Ride”’ 


results of this close and continuing association are 
evident in the universal popularity of the ‘‘Delco 
and in the expanded manufacturing 
facilities through which Delco Products now serves 
the automotive industry. Delco Products Division, 


General Motors Corporation, Dayton, Ohio. 


DELCO Hydraulic Shock Absorbers 





Stock Price Averages 
Latest Preeed’s Year 
Week Week Age 
10 cars, trucks ... 36.25 38.70 41.00 
10 parts, access. .. 37.50 39.90 39.80 
5 tires, rubbers .. 66.00 68.10 55.95 


25 automotives ... 42.75 45.06 43.55 








the reckoning for political pur- 


How far the momentum will 
carry the upward movement in 
business and prices remains to be 
seen. It is apparent, however, that 
the financial world finally has defi- 
nitely decided that a correction is 
on the way. 

In the coming weeks the stock 
market will try to answer the ques- 
tion how severe the correction is to 
be and how quickly there will come 
into being a healthy business situa- 
tion. 

There is a growing belief in a 
theory expressed in some quarters 
of Wall Street that the only way 
to unshackle business from bureau- 
cratic controls is to have a brief 
business depression. The adherents 
of this contention maintain that 
Washington, by sitting on the lid, 
simply is building up the pressure 
which could lead to a wild infla- 
tionary boom, followed by collapse. 

Those who feel this way admit 
the elimination of price control 
might lead to some inequalities in 
the short term. But they contend 
that they would be quickly taken 
care of by a tendency of the public 
to quit buying when prices get en- 
tirely out of hand. This, they say, 
might cause a temporary setback 
in business activity. But in the 
long run it would more effectively 
bring down prices and set the 
country on the road to a sound 
prosperity, they believe. 

Behind the recent weakness of 
the stock market have been fears 
of further labor difficulties, short- 
ages of facilities for transport- 
ing goods to and from factories, 
increasing inventories in some 
lines of business and uncertain- 
ties in the international picture. 
There has been increasing resis- 
tance of the consuming public to 
high prices. 

The shares of automobile com- 
panies were among the weakest 
during last week’s dive and this 
only added fuel to the fire. The 
stocks of companies engaged in 
the manufacture of building ma- 
terials also showed weakness. 
There is a profound conviction in 
financial circles that the country 
cannot have prosperity without the 
leadership of the automotive and 
building industries. These two in- 
dustries perhaps will provide the 
key to the entire situation. They 
bear watching. 

co ++ ” 


Nash to Pay 12% Cents 


Directors of Nash - Kelvinator 
Corp. have voted a dividend of 12% 
cents per share on outstanding cap- 
ital stock payable Sept. 27 to stock 
of record at the close of business 
on Sept. 9. 


Exports 


(Continued from Page 1) 
yardstick. These averages depend 
upon total production, and as out- 
put decreases the number of ve- 
hicles allotted to foreign trade 
shrinks. 

Exports abroad have been far 
less than prewar. In the peak year 
of 1937, the U. S. exported 400,000 
cars. In contrast, Britain, which 
imported about 20 percent of its 
cars in 1938, is now exporting 50 
percent in an effort to capture for- 
eign markets and build up foreign 
exchange. 

France, Sweden and Canada 
are also exporting cars, and 
Russia is reported to be planning 
low cost cars aS s0On as pos- 
sible. 

More than half of U. S. exports 
are going to neighbors in the West- 
ern Hemisphere. 





—Bos Finiay 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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but they agree about Kestfog m/ 


And you’ll find that your customers will agree 


about Restfoam, too! 


That’s because Hewitt Restfoam seat cushioning 





gives people the extra riding comfort they want. 





You see, this new foam rubber material is 
“comfortized” by an exclusive Hewitt process. 
This results in resilient, cushioned support that 
makes driving less tiring... riding more 


enjoyable. 


So if the cars you sell are cushioned with Rest- 
foam, tell your customers about it. Remember, 


Restfoam provides all five essential advantages: 





Extra Comfortable . . « yields to every contour of any person’s body, yet offers firm natural support. / 
Keeps Its Shape . . . always returns to its original shape; nothing to pack or mat down. 


Cool _. . self-ventilated by millions of tiny interlaced air cells, 


J 
Sanitary . . « washable, vermin-repellent. 
Long Lasting . . . far outlasts any ordinary cushioning material. 
WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 


a #3 
To serve the automotive industry in the development of Restfoam products, Soe 
Hewitt is represented by George P. Hooper, 919 Fisher Bidg., Detroit 2, Mich. fl 


witt O° 
is made by HEWITT RUBBER of Buffalo 
sere mi: Division of Hewitt-Robins Incorporated 
~~ 
——— CS } \ QUALITY RUBBER PRODUCTS FOR 86 YEARS 
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Tex. to Retain 
Policy on Cars 
Titled Outstate 


AUSTIN, Tex.—E. J. Amey, di- 
rector of the motor vehicle divi- 
sion of the Texas Highway de- 
partment, has advised that no 
change is contemplated in the cur- 
rent policy in regard to the issu- 
ance of Texas certificates of titles 
on used cars previously registered 
in other states. 


The announcement followed by 
several weeks the holding of a 
hearing to which used-car dealers 
of the state, county tax assessor- 
collectors, finance company repre- 
sentatives, law enforcement officers 
and insurance men were invited 
to express their opinion on the 
state agency’s present policy. 

Amey said the hearing was held 
more in an effort to explain to the 
interested parties the necessity of 
closely keeping tab on registra- 
tions to prevent stolen used auto- 
mobiles from being registered than 
to get an expression from the va- 
rious groups. 

A number of used cars dealers 
in the state and others in allied 
businesses had complained of the 








Mexico Auto Clubs Join 


AAA Tourist Fee Fight 

WASHINGTON. — Automobile 
clubs in Mexico and the United 
States have joined forces to 
eliminate fees now charged tour- 
ists crossing the border in both 
directions, the American Auto- 
mobile Assn. reported last week. 

“We have just been advised 
by the Mexican Automobile 
Assn. that it will throw its full 
support to the campaign for 
free passage over the interna- 
tional boundary,” said an AAA 
statement. 





difficulty of getting Texas certifi- 
cates on cars, registered in non- 
title states, particularly Louisiana. 

Amey said the past policy of re- 
quiring the current license receipt 
and the receipt from the previous 
year to obtain a Texas title on a 
used car last registered in Louis- 
iana will be continued. 





DeFore Opens in Ga. 
DeFore Motor Co. (Kaiser-Fraz- 
er) has opened for business at 115 
S. Lee St., Fitzgerald, Ga. The firm 
will also manufacture tailored auto 
seat covers. W. Tommy DeFore is 
owner. 








Economic Plot Laid to Military . . . 





Nelson Book Praises 
Industry’s War Effort 


NEW YORK. — “Historians who 
wade deeply enough into the facts 
and figures, the cold engineering 
statistics of World War II, may 
some day come to the conclusion 
that our automo- 
tive industry 
could, alone, have 
produced almost 
enough to lick 
the Axis.” 

With those 
words, Donald 
Nelson, former 
head of the War 
Production Board, 
paid tribute to 
the war effort of 
the industry in 
“Arsenal of De- 
mocracy,” his new book published 
last week (Harcourt, Brace & Co., 
$4). 

While praising industry, Nelson 
was highly critical of the Army’s 
efforts to gain control over the 





Donald Nelson 


—Httlth le 


AUTO-LITE 


WIRE & CABLE 


Built by the organization that make 


complete electrical 
of America’s 


and tractors. 


MONEY 


CANNOT BUY 


BETTER 


WIRE AND CABLE 


Standard equipment for many of America’s 
finest cars, trucks and tractors, Auto-Lite wire 
and cable, batteries, spark plugs, instruments 
and complete electrical systems have won a 
world-wide reputation for unvarying depend- 
ability in service. Their acceptance by many 
of America's leading car manufacturers as 


BATTERIES 





LIGHTS 
“ and 


LENSES Ae 


systems 


finest cars, truce 








civilian economy, to which he at- 
tributed many of the reconversion 
difficulties. 

“The long and bitter controversy 
with the military over control of 
America’s civilian economy,” he 
said, “came to its climax in the 
summer of 1944, with the fight over 
our reconversion program. 


“To a large extent, the battle 
was lost. To a large extent, the 
military took control over the 
economy, and many of the recon- 
version difficulties which arose 
later, after Germany and Japan 
had finally been knocked out, can 
be traced directly to that fact.” 
Nelson asserted that the military 
could not be blamed for its deter- 
mination to protect war produc- 
tion. 

“However,” he said, “this deter- 
mination ought to have been 
linked to some degree of under- 
standing of American economy and 
American psychology, but if such 


standard equipment for the cars they build is 
proof that money cannot buy better products. 


A new booklet listing many 


of the major 


products of The Electric Auto-Lite Company is 
just off the press. To obtain your copy, write to 


THE ELECTRIC AUTO-LITE COMPANY 


Sernie, Ontario 
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9:00 PM 


THE 
SHOW 


z.? 


Toledo 1, Ohie 


AUTO-LITE 
STARRING 
THURSDAYS 
ON CBS 


understanding existed on the top 
echelons of our Army’s Supply Ser- 
vices, I saw not the faintest indi- 
cation of it.” 

Nelson said that what manpower 
shortages existed were of a com- 
plicated nature, which could be 
treated only on an individual basis. 

The job, he pointed out, called 
“for a rifie-shot approach, with 
each target carefully selected and 
aimed at; all the Army cared to 
use was a blunderbuss.” 

He referred to the Army’s refusal 
to allow a single unemployed man 
to be used on a reconversion proj- 
ect, as long as a single war plant 
needed workers, no matter whether 
the worker involved was of the 
type needed by the plant or not. 
The Army’s solution, he said, was 
simply to create pools of unem- 
ployment. 

Nelson was particularly critical 
of the Army’s distortion of the 
truth “in a way which might have 
had disastrous consequences upon 
the public morale.” 

He pointed out that because of 
planned and controlled cutbacks 
after the November, 1943, peak, 
production in the following June 
was much lower. 

Although the cutbacks were or- 
dered, Nelson said that it was not 
long before the top men in the 
Services of Supply were claiming 
that it was completely undesired, 
and that there was a production 
crisis. 

“To my mind,” he said, “even 
worse than this was the mili- 
tary’s attempt to persuade the 
American people that shortages 
of munitions at the front were 
due to production shortages.” 

Actually, he said, there were 

plenty of munitions, but as the 
beachhead spread out the Army 
was unable to move munitions to 
the front in sufficient quantities 
at all times. 

“The record shows,” Nelson de- 
clared, “that in not a single in- 
stance—after the critical early 
period of 1942—did an American 
fighting man at the front have 
to go without munitions because 
of any failure in production. 
Front-line shortages in the sum- 
mer of 1944 were a question of 
logistics and were not due to 
production shortages. 

“The Army’s deliberate attempt 
to create a contrary impression 
was one of the most dangerous 
bits of double talk I ever heard of. 
I doubt whether we have even yet 
experienced its full effect. If we 
have postwar difficulties, between 
servicemen on the one hand and 
war workers and employers on the 
other, a good part of it can be 
traced to this double talk. 

“It seems to me that this expe- 
rience provides the final, clinch- 
ing reason why control over the 
nation’s economy must be kept 
in the hands of civilians at all 
times. . . . Our whole economic 
and social system will be in peril 
if it is controlled by military 
men.” 

Returning to the auto industry's 
part in the war, Nelson said “prob- 
ably the world has never witnessed 
such a powerhouse of technical 
brilliance, training and inspiration.” 

He indicated that it was the in- 
dustry’s ability to cooperate for the 
nation’s welfare which upset Hit- 
ler’s plans, for Hitler thought 
American makers to be cutthroats 
who could never act as a team. 

Yet the vehicle makers, the parts 
makers and the thousands of sub- 

contractors did get together to 
form the greatest war-production 
machine the world has ever known. 

In closing the automotive chap- 
ter, Nelson said: 

“The automobile industry could 
write a much bigger book than 
this (431 pages) on its own part in 
winning the war.” 





| 


|(ATA Carrier “ey 


Sets Meeting in Chicago 

CHICAGO.—The board of gov- 
ernors of the regular common car- 
rier conference of the American 
Trucking Assns. will hold its an- 
nual meeting at the Sherman hotel 
here on Oct. 6, according to Harry 
F. Chaddick, chairman. 





Huge Sign at Barnes 
G. E. Barnes Co., Inc., Chrysler 





distributor at Mobile, Ala., has put 
up an electric sign that extends 
the entire length of the dealership, 
over half a block long. 
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The Hearst Newspapers 


have ever been 


the champions of 


FREE ENTERPRISE 


NEW YORK AMERICAN, JANUARY 25, 1931 


‘Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can be 
done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces 
of publicity that public opinion will compel 


it to be done.’’ 


(VR Atan+h 





In 1926 the Hearst Newspapers warned of a growing 
tendency by government to impose meddlesome and 
often oppressive restrictions upon its citizens. 


In 1931 the Hearst Newspapers exposed the vicious 
monopolistic practices of public utility holding com- 
panies, as part of their never-ending campaign against 
monopolies private and public. 


In 1933 the Hearst Newspapers urged that N.R.A. 
should work for the business man by freeing him from 
obsolete restrictions and impositions. 


In 1938 the Hearst Newspapers called the nation’s 
attention to the fact that excessive New Deal taxes 
were causing the Recession and threatening free en- 
terprise everywhere. 


In 1940 the Hearst Newspapers cried out against the 
avalanche of “paper work” forced upon business by 
the government, pointing out that one corporation 
had to file 1,030 tax returns and reports in a year. 


In 1942 the Hearst Newspapers attacked the $25,000 
salary limit proposed by the Communists and their 
fellow-travelers in high places as confiscatory and 
totalitarian. 


In 1943 the Hearst Newspapers pointed out that the 
un-American movement for Grade Labeling of prod- 
ucts was fostered by Marxian mediocrity. 


In 1945 the Hearst Newspapers staunchly opposed 
the use of the American taxpayer’s dollar to finance 
and fortify the Socialists in England or the Commu- 


rigts in Russia. 
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along and use as needed”’. 


@ GOOD TOOLS... the right tools for 
every operation... are indispensable to 
efficient service. And it is right here 
that Snap-on fulfills important dual 
functions for the Service Industry. 


Snap-on is not only top producer of 
fine service tools, but Snap-on’s unique, 
direct-to-user distributing organization 
PUTS THE TOOLS TO WORK. 
gets the right tools into the hands of 
mechanics in service establishments 
throughout America. 


eR NE 


THE CHO 


ging problems of SERVICE can’t be written off that casually. 







‘OW 


\CE OF BETTER MECHANICS mer 


“and you'll have good AUHEL, 
wherever you go!” 


TOO BAD... for manufacturer, dealer and purchaser... that all the nag- 


But the 


answers to future mechanical troubles can never be boxed up to “take 
Fact is, SERVICE is one of the most com- 
plicated phases of American life—a vast industry-within-industry — 
enlisting the skills of half a million mechanics, with hundreds of mil- 
lions of dollars invested in service establishments, equipment, TOOLS. 


Snap-on’s trained field men “cover the 
service front’”’—call on the manufac- 
turer’s dealers and on the individual 
mechanics in the shops. They display, 
demonstrate, sell and deliver recom- 
mended tools. They methodically call 
back, follow up, and maintain a service 
tool program at its top efficiency. 


Today, Snap-on is giving this service ° 


to many leading manufacturers. If 


you are interested in full details, write 
Snap-on! 


SNAP-ON TOOLS CORPORATION 
8082-1 28TH AVE. KENOSHA, WIS. 










SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 


$100,000 Building 





INTERNATIONAL TRU 
of Rhinehart’s Mot 


ing of the new $100,000 sales and service building of 
national Truck dealer, Lebanon, N. J. Front row: B. R. Liberty, assistant office man- 
ager, International Philadelphia branch; D. J. Bradley, branch manager; Rhinehart; 
R. ©. Burns, International retail manager, Philadelphia; J. S. Hurd, manager Inter- 
national Allentown branch; C. J. Magargie, Allentown service manager; W. E. Jackson, 


be sold and serviced from this new $100,000 build- 

.» Lebanon, N. J. Fifteen hundred truck 
. The floor area is 23,000 square feet. The shop 

18,000 square feet. Parts stock inventories $50,000. 





INTERNATIONAL HARVESTER executives with Arthur ©. Rhinehart at the open- 


Rhinehart’s Motor Car Co., Inter- 


operators 





In 1946 Fiscal 


WASHINGTON.—State tax col- 
lections, rising uninterruptedly in 
the past 10 years, amounted to al- 
most $6 billion in the 1946 fiscal 
year, the Bureau of the Census 
reported last week. For all but 
seven states, the fiscal year ended 
June 30. 

State tax revenue in 1946 was 6.2 
percent higher than the $5.6 bil- 
lion collected in 1945, despite a de- 
cline of $220 million in unemploy- 
ment compensation taxes. In com- 
parison with the 1937 total of $3,360 
million, total collections nine years 
later were up $2,593 million or 77 
percent. 

Total sales and gross receipts tax 
collections amounted to $2,810 mil- 
lion, a rise of more than 22 per- 
cent over the $2,295 million in 1945. 
The increase in the general sales 
tax revenue was 16 percent, from 
$776 million in 1945 to $901 million 
in 1946. 

The following increases between 
the 1945 and 1946 fiscal years also 
are noted: 

Motor vehicle fuels taxes, $900 
million, up 29.3 percent from $696 
million; 

License and privilege taxes, $774 
million, up 9.2 percent from $709 
million, and individual income 
taxes, $395 million, up 9.7 percent 
from $360 million. 

Declines occurred in unemploy- 
ment compensation taxes, down 
17.6 percent to $1,034 million, from 
$1,254 million in 1945; in corpora- 
tion income taxes, down 4.0 percent 
to $436 million, from $454 million 
in 1945; and in property taxes 
down 17.8 percent to $227 million, 





‘Tire-Less’ Deliveries 


Follow Canada Strikes 

WATERLOO, Ont. — Midtown 
Motors, Ltd., here has just re- 
ceived a truck with wooden 
blocks encircling the rims to 
serve the purpose of tires. When 
the truck was delivered, tires on 
the rear wheels were removed 
and returned to the motor plant. 
They were merely placed on the 
wheels to drive the truck up the 
platform on the motor trans- 
port. 

“Unless the situation im- 


has to provide his own tires as 
far as we are concerned. In this 
case the trucker was fortunate 
to have enough spare tires to 

Many truckers 





State Taxes Hit $6 Billion 


Year 


from $276 million in 1945. How- 
ever, the decline in property taxes 
would be merely 1.7 percent were 
it not for New Jersey back tax 
collections, amounting to $45 mil- 
lion in 1945. 

The largest amount of tax col- 
lections increase, $54 million, was 
for California, while large percent- 
age increases occurred in Florida 
(36.8 percent), Arizona (22.9 per- 
cent), Idaho (29.5 percent) and 
New Mexico (26.3 percent). 


Bearing Makers 
Seek Further 


Price Increases 


NEW YORK.—Additional price 
changes are being sought by the 
Anti-Friction Bearing Manufactur- 
ers Assn., which is dissatisfied with 
price relief granted in June by 
OPA. 

Currently operating on a three- 
shift basis, with the exception of 
some strikebound plants, the in- 
dustry on the whole is being “un- 
justly held to 1941 price levels,” 
an industry spokesman declared at 
the Ball and Roller Bearing Infor- 
mation center here. 

“The one and only attempt since 
1941 at price relief for the indus- 
try, made in June, was wholly in- 
adequate,” he said. “The rise was 
not in keeping with labor and raw 
material increases. It must be kept 
in mind that we must use the fin- 





‘lest alloys, in which costs have 


risen more than in other raw ma- 
terials.” 

Revealing that conferences on 
the matter with the OPA were 
scheduled to begin Sept. 5, he said 
the industry was prepared to prove 
that certain companies are “oper- 
ating in the red” and that in other 
companies certain operations are 
being maintained just to satisfy 
customers. 

Expectations are the industry 
will produce $250,000,000 worth of 
bearings in the next 12 months. It 
is now geared to produce 30,000,- 
000 bearings a month, with three- 
fourths of this output scheduled 
for the automotive industry, it was 
stated. 





Medor in Expansion 
La Verne Medor (Chrysler), Lin- 
coln, Mich., is doubling the space 
in his facilities according to plans 
drawn up by the Central Service 








division of Chrysler Corp. 
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Snags to Full Output 
Still in Abundance 





By William Ullman 
Washington Correspondent 
FROM THE peaks of a summer climb, business looks to- 
ward the promised land of full production. Many industries 
are set to make new output records for peacetime in the 
remaining months of 1946. A flood of goods seems to be 
just around the corner. But the last miles to full production 


are strewn with obstacles 
and bottlenecks. 

The issue of another round 
of wage-price increases is moving 
toward a showdown. Now recover- 
ing from the first round of strike- 
enforced wage boosts last winter, 
industry will need a prolonged pe- 
riod of uninterrupted peak produc- 
tion to overcome shortages and 
check the bidding-up of prices in 
an under-supplied market. The 
threat of another round of strikes 
this winter clouds the outlook for 
sustained production. 

In a statement 
on prices and 
wages, President 
William Jackson 
of the U. S&S. 
Chamber of Com- 
merce urges the 
country to “sit 
tight” and let in- 
dustry go ahead 
and produce. He 
says: 

“If everybody 

i i we 

the supply 
of goods will soon catch up with 
demand and the dollar will buy 
what it ought to buy in a free 
market.” 

Rejecting a CIO demand for a 
new wage increase, Chrysler Corp. 
pointed to a solution of the wage- 
price spiral: 

“The way to more purchasing 
power is through producing more.” 

The automobile industry, beset 
with suppliers’ strikes and short- 
ages of parts and materials, lags 
conspicuously in its efforts to get 
back into full production. 

Meanwhile, people want automo- 
biles badly enough to pay big pre- 
miums for cars in the black mar- 
ket. That is acknowledged by OPA 
in a drive to stamp out this under- 
ground mart. 

More red tape for business comes 
out of Washington as the govern- 
ment tries to control prices, bat- 
tles the resulting black markets 
and attempts to spur home build- 
ing for veterans by taking priority 
control over scarce materials. 

The question of whether OPA 
can control prices without driving 
trade underground comes to the 
fore again in meat and livestock 
markets. 

The first wave of higher price 
ceilings under the new OPA law 
has subsided. How fast the de- 
control board will move in 
speeding the elimination of re- 
maining ceilings is complicated 
by the cumbersome lure re- 
quired in applications for price 
relief or decontrol. 

Working to steady farm prices 
is the movement of bumper crops 
to market, now approaching the 
harvest peak. The sharpest summer 
price rise was in farm products. 

* + + 
Peak Output Will Halt 
Big Price Increases 


ON INDUSTRIAL prices, best 
chances of keeping prices to the 
OPA line rest in sustained produc- 
tion through autumn and winter. 
With peak output, many shortages 
now encouraging higher price bids 
will disappear by spring or sum- 
mer. 

Shelves and pipelines are refill- 
ing in the wake of rising industrial 
production. This is indicated by 
expanding inventories. Department 
of Commerce figures for July 
raised inventories held by manu- 
facturers to a record total of near- 
ly $18 billion, partly accounted for 
by higher prices. 

The unseasonal summer upswing 
lifted the Federal Reserve board's 
index of industrial production in 
July to 174 percent of the 1935-39 
average. 

Particularly helpful in the au- 











tumn outlook for further produc- 
tion gains is the recovery in out- 
put of copper, steel and other 
metals, hard hit by strikes last 
winter and spring. 

The summer climb of industrial 
output, plus bumper crops, raises 
two new bottleneck threats—labor 
and transportation shortages. 

ODT Director Johnson forecasts 
rail freight volume of around 1,- 
000,000 cars weekly by mid-Octo- 





ber, with facilities to handle only 
925,000. 

Record peacetime employment 
narrowed the room for further 
expansion of production under 
the present work week. The Cen- 
sus bureau estimated July em- 
ployment at 2,270,000, down 300,- 
000 from June. 

Consumer demand for goods, as 
reflected in the pressure for high- 
er prices, still is buoyed by high 
income, both on the farm and in 
the cities. yg 


U. S. Agencies Get Plan 


To Fight Rail Crisis 


PARTICIPATION of various 
federal agencies in the effort to 
avert the threatening transporta- 
tion crisis is called for in the 
seven-point program projected by 
Reconversion Director John R. 
Steelman. 

The program is in response to 
a statement by Col. Johnson, direc- 
tor of ODT, that the railroads will 
by mid-October face a demand for 
1,000,000 carloadings weekly, where- 
as 925,000 are the limit of their 
capacity. 

The proposed steps are: 

1. Diversion wherever feasible of 
cross-country freight to _ inter- 








EXECUTIVES OF THE Ford Motor Co., Kansas City 
Oklahoma 


representatives from Memphis, New Orleans, 


regional office and branch 
City, Dallas and Houston, who 


recently held daily meetings at the Phillips Hotel in Kansas City to discuss the com- 
pany’s School of Modern Merchandising. This program is the most extensive project of 


its kind ever undertaken by the Ford company and is the 
and Management Training 


nationwide 
the Ford Rotunda at Dearborn. 





culmination of the company’s 
School session recently held in 





coastal and coastwise shipping. 

2. Prompt review by OPA of 
any increased costs to shippers 
of such diversion, and relief 
where necessary. 

3. Speeding up by CPA of the 
flow of scarce materials to repair 
80,000 old freight cars and build 
40,000 new ones this year. 

4. Prompter placement to be 





sought by the State department of 
foreign orders for freight cars to 


be built next year. 

5. Joint action by ODT and the 
Agriculture department to move 
perishable food crops. 

6. Stimulation of shippers, re- 
ceivers and railroads by ODT to 
shorten the turn-around time of 


cars. 
7. ODT regulation governing 
less-than-carload freight to be 
tightened to force maximum util- 
ization of car space. 





LEW 


EMERGENCY and PARKING BRAKE 
for TRUCKS and BUSES 


stops vehicles 
al 
road speeds 


holds them 


On 


any grade 





* designed for Sw installations 


When it comes to an emergency brake, only a brake that will 
stop the vehicles at roadspeeds and hold them on any grade is safe 
enough today. To fill this need for a real emergency brake, as well 


as for a parking brake Bendix*—foremost builder:of automotive 
brakes—has designed a new brake for driveshaft installation. 


This rugged, mechanically operated brake is of the time-proved 
Duo-Servo* type of shoe action. Heavy-duty shoes are supported 
by a center plate. This center plate is in line with the center of 


BENDIX PRODUCTS 


SOUTH 


DIVISION of the Bendix Aviation Corporation 
BEND 20, 


the brake shoes, so that the brake torque forces are center-loaded 


on. the supporting member. 


This center-loading of stresses on 


correctly designed parts results in a brake that is smooth and 


powerful in action, yet light in over-all weight. Simple to maintain 


—the only adjustment necessary is a simple one for lining wear; 


the shoes are self-centering within the drum. 


Write for the details. Your letter will receive prompt attention. 
*REG. U.S. PAT. OFF. 


INDIANA 


AVIATION CORPORATION 
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RECOUNT “SUCCESS STORY.” Louis, left, and Paul Wolk, right, new De Soto- 
Plymouth dealers in Rochester, N. Y., are pictured with A. B. Nielsen, Eastern division 
sales manager, on a recent visit to the factory as they re-told the story of their spec- 
tacular opening stunt. As a feature, Wolk Bros. Inc., gave away a new De Soto in 
cooperation with five large Rochester theaters and a drugstore chain of seven stores. 
A total of 450,000 chances were given out. When the drawing was made on the stage 
of the Palace theater, more than 30,000 persons were lined up at the theaters in down- 
town Rochester. 


— 








Proposals to Curb Union 


Remain on Mass. Ballot 

BOSTON.—Proposals which 
would require labor unions to 
make annual financial state- 
ments and prohibit them from 
making political contributions 
will remain on the Massachu- 
setts ballot at the November 
election, it has been unanimous- 
ly decided by the State Ballot 
Law commission. 

The commission’s decision 
was handed down following a 
two-week series of hearings 
called after the Massachusetts 
State Federation of Labor asked 
that the proposals be barred 
from the ballot. The proposals 
were rejected by the 1946 Mas- 
sachusetts legislature. 





Four Bros. Expanding 


Four Brothers, a Manchester (N. 
H.) automotive concern specializing 
in brake, ignition and carburetor 
work, is enlarging its stockroom. 
The concern is owned by Lucien, 
Albert D. and Henry Posson. A 
fourth brother has opened his own 
establishment. 


2,500 Expected 
For ASTE Parley 
| At Pittsburgh 


PITTSBURGH. — “Better Goods 
at Lower Prices While Paying 
Higher Wages” has been an- 


nounced as the theme of the semi- 
annual convention of the American 
Society of Tool Engineers by Presi- 
dent A. M. Sargent, who said the 
Pittsburgh gathering Oct. 10-12 
will attract an anticipated 2,500 
engineers from 48 states and Can- 
ada, 

The convention program includes 
seminars on technical subjects, at 
which engineers will discuss re- 
conversion and other problems and 
exchange knowledge. They will 
visit industrial plants in the Pitts- 
burgh area to study production 
techniques. 


will open Oct. 10. Stephen Urgan, 
of Pratt and Whitney, Syracuse, 
N. Y., will preside over a meeting 
devoted to “Welding and Design,” 
followed in the evening by a dis- 
cussion of “Gas Turbine Tooling 
and Production,” directed by Rob- 





| 
Discussion of technical subjects 


' ert W. Ford, of Ex-Cello Corp., 
Pittsburgh. 

Friday sessions will deal with 
“Precision Castings,” “Tooling with 
Carbides” and “Manufacturing An- 
alysis.” In charge will be H. E. 
Linsley, of Iron Age, New York; 
E. W. Baumgardner, of Industrial 
Oven Engineering Co., Cleveland, 
and O. W. Winter, of Acme Pat- 
tern and Machine Co., Buffalo. 
|} On Saturday, Fred L. Schmitt, 
of D. A. Stuart Oil Co., Chicago, 
| will conduct the final lectures on 
“Multiform Grinding.” 


Willard to Build 
L. A. Plant Annex 


LOS ANGELES.—Expenditure of 
$250,000 for an addition to Willard 
Storage Co.’s branch plant at 5700 
E. Olympic Blvd. has been an- 
nounced by C. H. Starr, vice-presi- 
dent and general manager. 

Work has already begun on the 
new addition and it should be com- 
pleted by the end of the year, Starr 
said. The company will soon begin 
construction of a new $500,000 fac- 
tory at Portland, Ore. 


You get the best results in our Classified 
Section, inside back cover. 
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50-Mph. Limit 
Cuts N. Y. Deaths, 
But Mishaps Rise 


ALBANY, N. Y.—The new 50- 
mile-an-hour speed limit has had 
a varied effect during the first 
month of its existence in this state, 
but it has not caused the increase 
in deaths that many persons 
feared, according to New York offi- 
cials. 

During May, the first month the 
law was in effect, 28 persons were 
killed in automobile accidents due 
to speeding. During the same 
month of 1941, 43 persons were 
killed for the same reason. 

At the same time, however, ac- 
cidents caused by excessive speed 
increased. A total of 610 accidents 
were caused by speeding during 
May of this year. In May, 1941, 
there were 508 speeding accidents. 

Speeding accidents during the 
first month the law was in exis- 
tence also showed an increase of 
106 over the previous month. 

When the new 50-mile-an-hour 
limit was first proposed by the 
governor’s safety conference, there 
were many objections. Many peo-! 
ple said that neither the cars be- 
ing driven nor the roads were in 
a condition to permit the higher 
speed with safety. 

Those backing the law pointed 
out, however, that the old speed 
limit had never been rigidly en- 
forced, and at the same time lower’ 
speeds could be set wherever nec- 
essary. 

Since the law has not caused the 
great increase in deaths which was 
feared, it is highly probable that 
the proposed higher speed limits 
will be permitted when the state’s 
highway program is complete. 
Speeds as high as 70 mph have 
been proposed for the New York- | 
to-Buffalo thruway, which will be 
especially designed to permit the | 
increased rate. 


Swedish Stock | - 
Dispute Settled 


SPRINGFIELD, Mass. — Attor- 
neys for the Swedish Enskilda 
bank, suing the federal govern- | 
ment for its seizure of controlling | 
shares of stocks in American | 
Bosch Corp., have reached an/| 
agreement with the Alien Prop- | 
erty custodian providing for sale 
of the stock. 

APC officials are proceeding with 
plans for the sale, which will be 
made on sealed bids before the 
end of the year, and according to 
an APC official, attorneys for the 
wealthy Swedish interests have| 
agreed that the corporation should 
be “Americanized.” 











Brooks Opens Service 


Ellis Brooks Motors, Inc. (Kaiser- 
Frazer), San Francisco, has opened 
its new service department. New 
radio electric wheel balancing 
equipment, purportedly the first of 
that type to be installed on the 
West Coast, is a feature of the de- 
partment. 





Cars are different! This 1. IFE picture shows a 1902 Locomobile 
Steamer undergoing a brake test to prove it can be stopped more 
quickly than a horse. It tells at a glance how far the automobile 





TODAY YOU'RE TRAVELING A NEW ROAD! 


industry has come since its early days. Constant changes and im- 


provements in cars have created a new way of life, an ever-ex- 
panding market...a market now growing faster than ever before. 
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Automotive newspaper advertis- 
ing dropped slightly in July to 
3,643,608 lines from 3,714,042 in 
June, which was the record for the 
year, according to Media Records. 

However, the July total is the 
second highest for the year, and 
there were only three other months 
higher than it since prewar years. 
They were November, 1943, and 
October and December, 1945. 

Total newspaper advertising in 
July was off from 137,717,961 in 
June to 131,279,664. 


Free Enterprise 
Sometimes when we read about 


real enterprising newspapermen, 
we wonder where we've been all 
the time. Not that we are kicking. 





—Auto Advertising—\_ 


Newspaper Linage 
Off Slightly 


By Bob Finlay 





We like the life we lead, even if 
it does seem quiet. 


But there are times when we 
envy others, like that auto editor 
on the West Coast who has been 
dabbling a bit in real estate, buy- 
ing and selling a house here and 
there. 


Just by chance, in making his 
rounds of the auto shops, he hap- 
pened to run into the owner of 
a body and fender shop who had 
decided to sell out. 

“Well,” said our newspaper 
friend, whom we will call “Fats” 
to save repetition of newspaper- 
man, “I'll take an option on your 
place for $100.” 

Fats’ next stop was a distributor, 
of whom Fats made cautious in- 
quiry as to whether any dealers 








: 


Living is different! Indicative of the public’s eager interest in 
new things for modern living is the steady stream of visitors at 
Los Angeles Builder Fritz B. Wood's “Dream House,” recently 
pictured in LIFE. Their unanimous approval of its mechanical 
and electronic marvels shows that Americans have set their 
living sights high, are ready to accept all kinds of new ideas. 
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Reading habits are different! Today’s readers want a magazine 
that reflects clearly, truthfully, and interestingly the day-to- 
day changes as a new world takes shape. Because LIFE’s unique 
style of photo-reporting gives Americans a more stimulating, 
more satisfactory view of these changes, LIFE has grown faster 
than any other weekly magazine. Today LIFE is a vital part of 
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THROUGH THE use of infra-red lights 
for preliminary heating, Studebaker has 
reduced paint drying processes on truck 
wheels from one hour to a total of 20 
minutes. A battery of the lamps flanks 
the wheel conveyor as it begins an ascent 
to second-floor paint drying ovens. In ad- 
dition to improved paint surfaces, the in- 
stallation is so compact that spray booths 
and ovens can now be located at the point 
on the assembly line where wheels are 
fitted to the chassis. 





needed a body and fender shop. 

“Hell yes,” said the distributor, 
“two of my dealers have been 
hunting high and low for a shop. 
In fact, one of them is your 
boss.” 

So back at his office, Fats men- 
tioned offhand that he had picked 
up an option on the shop. 

“Gimme,” yelled the boss, then, 


|remembering that Fats the em- 
ploye and Fats the real-estate man 
were two different people, he 
added: “How much?” 

“Well,” said Fats softly, as 
though to himself, “I’ve been hav- 
ing a lot of trouble getting a new 
car.” 

“Robber,” screamed the boss. 
“OK, it’s yours for the option.” 

So Fats got the new car, and was 
just about to sign over the option 
when he gently reminded the boss: 

“Don’t forget the 100 bucks I put 
down on the option.” 


Check Ads 


Checks containing industry-wide 
advertising would be put into use 
by motor carriers under a plan 
disclosed by the American Truck- 
ing Assns. 

The association has developed a 
standard format. Each check 
would carry the individual car- 
rier’s firm name, along with any 
slogans or emblems he might wish 
to add. 


Engraved panels would carry ad- 
vertising messages applicable to 
the entire trucking industry. One 
reads: “Everything Americans eat, 
use, wear, comes all or part way 
by truck,” and another: “Amer- 
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1935 _6157,442U.s. 
families, 21% of the 
total, had incomes of | 
$2000 or more. 


1945 — 21,610,799 
U.S. families, 57% of 
the total, had incomes 
of $2000 or more. 





57 %/o 
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The market is different! Nearly 60 per cent of all U.S. family 
incomes are now above the $2000 level, almost three times as 
many percentage-wise as 10 years ago. But competition for the 
consumer’s dollar is going to be keener, more widespread than 
ever! Not only will car compete with car, but all cars will com- 
pete with new and radically improved products in other lines. 


the lives of 2214 million people, the largest magazine audience 
in history ... more readers in every income bracket and twice 
as many in car-owning families as any other weekly magazine. 


WY dq is GRowING WITH AMERICA 


ica’s cities, great and small, depend 
on motor trucks for food.” 


Historic Ad 


The largest single advertisement 
ever run by any manufacturer in a 
national weekly will appear in the 
Nov. 23 issue of Liberty. It is a 16- 
page, four-color insert by the 
Lionel Corp., featuring their entire 
new line of toy electric trains. 

In addition, Lionel bought from 
Liberty 600,000 reprints, bound in 
a four-color letterpress cover, for 
use as a catalog. 


For the Ages 


Television and movie audiences 
of 50 years hence may see a film 
of Detroit’s Automotive Golden 
Jubilee of 1946, if the present plans 
of the Automobile Manufacturers 
Assn. are carried out in 1996. 

The United States Rubber Co., 
which sponsored the televising of 
the Jubilee and later telecast it 
over a network of eastern stations, 
has presented a copy of the film 
to the Automobile Manufacturers 
Assn. After a number of showings 
this year, the film will be sealed 
in the association library with 
other automotive historical lore and 
shown again 50 years from now, 
the rubber company says. 


Birthday 


Texas Co.’s magazine Lubrication 
is highlighting its thirty-fifth an- 
niversary in the August, 1946, issue. 


| Mat Directory 


| An enlarged and revised News- 
paper Mat Service Directory, con- 
taining listings of 52 separate mat 
service organizations with descrip- 
tions of the various materials they 
supply, is a feature of the October 
monthly selling kit, being mailed 
to newspaper members of the Re- 
tail division, Bureau of Advertis- 
ing, A.N.P.A. 


Rate Boost 


Effective with the January, 1947 
issue, Farm Journal’s advertising 
rates will be increased, based on a 
net paid circulation of 2,600,000. 
The subscription price also, is to 
be materially increased Oct. 1. 


| Easier for Mama 

The new home-to-auto telephone 
will make it easier for backseat 
drivers. They won’t even have to 
leave home to “run” the car, says 
the Christian Science Monitor. 


Names 


William H. Mason has resigned 
as public relations director for 
General Tire & Rubber Co. to open 
advertising and 
public - relations 
offices in Mexico 
City. 

During the re- 
cent presidential 
campaign in Mex- 
ico, Mason served 
as Aleman’s pub- 
lic- relations ad- 
viser in the 
United States. 

Under the firm 
name of Abanil, 
S. A., Mason will 
|promote Mexican travel, Mexican 
products, and intercountry business 
cooperation. The firm has estab- 
lished temporary headquarters in 
|Hotel Reforma, Mexico City. An 
| affiliate firm, Mason, Inc., will open 
|New York offices. 








| William H. Mason 


Wallace B. Curtis has been pro- 
moted from advertising manager 
| to the newly created post of public- 
| relations director of General Petro- 
leum Corp., the Pacific Coast affili- 
ate of Socony-Vacuum Oil. 





| Frank R. Thomas has joined 
Brooke, Smith, French & Dorrance, 
Inc., Detroit and New York adver- 
tising agency, as a member of the 
|media department in the Detroit 
division. Thomas has seven years’ 
media experience in Detroit agen- 
| cies. 





Lyndon O. Brown, 44, advertis- 
ing executive and expert in mar- 
keting and distribution research, 
is giving up a successful business 
career in New York city to become 
president of Knox College because 
of “the critical national need for 
superior training of young men 
and women for intelligent leader- 
ship,” Frank M. Lay, chairman of 
the Knox board of trustees, an- 
nounced last week. 
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Car of Future? 


Mortrude Asserts Mechanical Developments 
Will Dictate Major Design Changes 


By Pete Wembhoff 

Editor, Automotive News 
DETROIT.—Tomorrow’s car will 
be lower and wider but any ma- 
jor changes in design will be dic- 
tated by mechan- 
ie ical develop- 
ments, declares 
Don Mortrude, 
veteran indus- 
trial designer 

here. 

Mortrude, who 
served many 
years in the en- 
gineering depart- 
ments at General 


cently set up his 
own establishment in the Fisher 
building here. 


“Progressive steps in motor car 
styling follow a pattern of mechan- 
ical developments as they progress 
to production perfection,” Mor- 
trude points out. “Advanced ideas 


-* 


—some extreme, some moderate— 
must wait their turn until manu- 
facturing processes can be devel- 
oped to mass produce them at eco- 
nomical costs. 

“The solid steel sedan roof is 
an excellent example. Although 
this had been the ultimate in 
design for smooth contours for 
the upper portion of the car, 
sheets of steel in large enough 
dimensions were not available 
nor had presses been developed 
to handle such intricate draws 
of such large sheets. The inge- 
nuity of the industry soon con- 
quered this problem, and the re- 
sult has been safer and more 
beautiful motorcars. Other steps 
as progressive are on the way. 
“The design trend is toward even 

lower and wider cars than current 
models, but the lowness will not 
be too evident until major mechan- 
ical changes are made to alter 
some of the dictating factors,” 
Mortrude says. “The human form 


is the main factor determining the 
overall height, and this factor will 
average the same for several gen- 
erations. 

“The second critical factor on 
the conventional motorcar is the 
location of the driveshaft. These 
two factors hold the height to 
about the measurement of current 
cars and, until developments closer 
to production perfection arrive in 
“hydraulic wheel drive,” “rear-en- 
gine rear drive” or “front-engine 
front drive,” this dimension cannot 
change radically. As for width, the 
popular American motorcar will 
remsin as wide or slightly wider, 
since the American motorists’ de- 
mands call for six passenger ac- 
commodations. 

Cooling Controls Design 

“The front end composition of 
all conventional motorcars contain 
the same factors: headlights, 
bumpers and cooling apertures. 
Ornamentation of any or all adds 
some distinction, but in general 
the pattern is the same on all 
makes. Minimizing or eliminating 
any one of these factors helps to 
add distinction momentarily, until 
it becomes trend. 

“Elimination of the exposed ra- 
diator core is an example. Con- 


A CAR OF FUTURE, as designed by Don Mortrude, veteran Detroit industrial engi- 
tomorrow dictated 


‘s car will be 


cealed headlights change the com- 
position as will built-in bumpers 
or unornamented cooling openings. 
The required cooling area for con- 
ventional systems dictates openings 
in general about the same as cur- 
rent models. 

“Either thicker cores or sealed 


WHITEWALLS 








sHow LYON WHITEWALLS ar tue pest... 


Alongside a wheel! 
move WHITEWALLS faster 


Want a suggestion that'll 
than ever? 


Simply this—hold one alongside customers’ wheels. 
That’s where WHITEWALLS look their best and sell 
fastest. The Chinese have a saying that “one picture is 
worth ten thousand words.” That's true here if it ever 


was. Distinctive appearance is the powerful factor that 
sells WHITEWALLS. It’s something nearly every car 
owner wants for his car. So, for faster sales than 
ever, demonstrate WHITEWALLS! Take "em out of the 
window and hold 'em up-to a wheel—show them at 


their best! 


WHITEWALLS* are the exclusive trim ring product of Lyon, Inc. 


by mechanical developments as they 


systems are necessary to war- 
rant radical front end changes. 
The trend is toward clean, well 
molded sheet metal surfaces with 
incidental cooling scoop-type 
openings, instead of extremely 
ornamented grills,” Mortrude de- 
clares. 


“Wheels and tires will soon go 
streamlined. Their appearance has 
not kept pace with the sleek fast 
lines of the motorcar itself, nor 
are they in step with cars to come. 
Airfoil shapes of wheel and tire 
in one continuous smooth line will 
lend a fleetness to the overall car. 


‘The advent of the balloon tire add- 


ed solidity to the car and also a 
psychological effect of security. A 
streamlined wheel and tire will 
create an even greater effect. 

“The influence of safety develop- 
ments will be very evident in the 
cars to come. True, it is impossible 
to account for the driving actions 
and habits of the individual motor- 
ist, but it is possible to influence 
his driving habits by constructive 
improvements directed toward saf- 
er driving. 

“The lack of versatility of ad- 
justments in the drivers seat is 
one of the greatest unknown con- 
tributors to poor driving by the 
average woman driver, who by na- 
ture is smaller in stature and is 
unable to find an adjustment that 
allows a vantage point for proper 
vision,” Mortrude points out. “This 
seat must be more easily adjustable 
to all comers, short and tall, some 
extremely long waisted, some with 
exceptionally short legs. This seat- 
ing condition accounts in most 
cases for the inability of women 
to park cars with the ease that is 
characteristic of accomplished 
drivers. 

“Look for lower hoods even 
though overall body height does 
not drop radically. This together 
with a universal eye level point 
out of the windshield will be a big 
contribution to safety. 

Mortrude, however, warns: 
“Don’t look for wider doors on two 
door models to permit easier ac- 
cess to rear seats, since the limit 
has been passed in most every 
make. For close parking and gen- 
eral use, the door must be opened 
too wide for easy entrance to front 
seat. This makes entry almost im- 
possible in a multitude of situa- 
tions. 

Sliding Door Next? 

“But the progress of body styl- 
ing—the through-fender—has now 
made the next step possible. The 
sliding door is the perfect solution 
to east of entrance under all con- 
ditions. The development has not 
progressed far enough to be evi- 
dent in the immediate models but 
will be seen before long. 

“This sliding door can contribute 
to greater safety in many ways. 
It would offer an oversize entrance 
on the curb side of the body that 
could be as large as the entire 
side of the seating area. One small 
door alongside of the driver would 
cover for all exit and entrance re- 
quirements. 

“And, incidentally, the driver 
will continue to be located on 
the left for some time to come 
since the greatest highway haz- 
ard is to the left as on-coming 
vehicles pass at extremely close 
distances and in most cases the 
speed is doubled. The immediate 
proximity of the fast moving 
weight and pressure impact as 
two cars come together is much 
more evident and convincing 
when the driver is located on 

(Continued on Page 38, Col. 3) 





Sear ee ve TS eS See Oe OS CUD 


Paes = SS 


i ee 





AUTOMOTIVE NEWS, SEPTEMBER 9, 1946 


17 








AIRCRAFT NEWS 








Constellation Weathers 


Storm of Bad Publicity 





By Charles Evans 
Aviation Editor 


THE FIRST CONSTELLATION is back in service ready 
to carry passengers to Europe, and the biggest hullabaloo 
in modern scheduled air transport is dying down. 

The plane made its headlines with a series of closely- 
spaced accidents which culminated in an order temporarily 


grounding all Constellations 
until certain changes had 


been made in the electrical 
and hydraulic systems. Just recent- 
ly, Pan American, having com- 
pleted the changes on one of its 
planes and having received ap- 
proval from the Civil Aeronautics 
administration, put it back into 
service. Other Constellations are 
being repaired by Lockheed, which 
made the plane, and by other air- 
line users. 

Only for the exaggerated public 
attention currently focused on 
scheduled air transport did this 
plane, inherently a good one, get 
so much undeserved adverse pub- 
licity. 

First of the accidents to a Con- 
stellation occurred when a shaft, 
driving the cabin supercharger 
from No. 4 engine, broke, whipped 
around and fractured the lines car- 
rying hydraulic fluid. In the result- 
ant fire, the engine fell out. 

The pilot wisely made an emer- 
gency landing in Connecticut, al- 
though he could have flown to Eur- 
ope on three engines. As usual, 
newsworthy passengers were 
aboard, this time an actor and his 
wife, and the newspapers gave the 
accident a big play. 

Immediate investigation revealed 
the cause of the fire, and the CAA 
ordered that the offending shaft 
be removed, pending its redesign. 
The Connies went on flying, but at 
lower altitudes where the cabin did 
not need to be supercharged. 

Then a TWA crew, in a practice 
flight, had their Connie take fire 
and five were killed in the result- 
ant crash. That fire was started 
by a short circuit where the wiring 
went through the airtight cabin 
wall. 


That did it, as far as the authori- 
ties were concerned, and all Con- 
nies were grounded. Later, a list 
of changes to be made was issued 
and all were put up for work by 
factory or airline mechanics. 

* oa * 


Lockheed Bears Brunt 
Of Adverse Publicity 


IN ALL the resultant publicity, 
the Lockheed company has borne 
the brunt. It might be noted, how- 
ever, that the Army had many 
fires in the same Wright engine 
with which the Connie is powered, 
trouble that resulted in more than 
40 changes in the installation in 
the B-29. 

As far as the public is con- 
cerned, a good plane has re- 
ceived a black eye. The Connie 
herself proved she is good when 
the one that was crash-landed 
in Connecticut was flown on 
three engines to the factory on 
the West Coast. This is not a 
surprising performance, because 
the plane was required to dem- 
onstrate takeoff and climb abil- 
ity with one and even two mo- 
tors inoperative before it was 
originally approved by the CAA. 
It could have carried a full pas- 
senger load on three engines back 
to the West Coast instead of only 
a crew. 

At the same time, the Lockheed 
company showed its resilience when 
it wheeled the Connie’s big new 
sister, the Constitution, out of the 
hangar right in the middle of the 
Constellation furore. The big one 
carries 168 passengers, the small 
one 54. 

Two questions stand out in the 
history of the Constellation’s acci- 
dents. Does it indicate that pas- 
senger planes are allowed to go 
into service without adequate test- 
ing in advance? And does it dem- 
onstrate that today’s airplanes are 


,™ 





| capable of considerably more than 
they are allowed to do? 

As to the first question, there 
is a point at which the inspector 
must say “OK” and allow a plane 
to start earning its keep. If a new 
transport were required to prove 
through 2,000 hours of flying—in- 
stead of the required 150—that it 
has been designed and built prop- 
erly, then the inspector would be 
just that much more certain. 

But the state of the art today is 





that the important “bugs” can be 
found in the shorter time. 
* . * 


U. S. Exercises Caution 
In Limiting Loads 

AS FOR the second question, the 
war has proved how conservative 
we are in the matter of loads car- 
ried on transports. There was the 
Douglas DC-3 which carried 72 
evacuees out of Burma, only to 
have its record exceeded by one 

which brought 81 passengers out 
of China, so tightly packed that 
three suffocated en route. B-29s 
took off from Kwajalein and Iwo 
Jima with “Tokyo loads” of gas 
and bombs far heavier than they 
were designed to carry. 

Actually, the government is most 
careful today in protection of the 
public by restricting the loads on 
air transports. 

The worst aspect of the Con- 
stellation chain of accidents lies 
still ahead. Inevitably, the plane 
will figure in other accidents. 
Like a prize fighter with a sore 
nose, it will suffer more next 
time it is hit. 

Newspapers and the public will 
repeat the first story, just as they 








LIBERAL USE OF glass brick and chromium furniture gives this showroom a thor- 
oughly modern appearance. It has recently been opened by the George Duckworth Motor 
Co. (Chrysler dealer), 5835 Troost Ave., Kansas City, Mo. A feature of the layout is 
the placing of the parts department where it is bound to attract the attention of all 


store traffic, 





always refer back to the record 
of a race horse or a divorcee. 
Lockheed is in the process of 
changing over from the Wright 
carburetor-fed engines to power 
plants using fuel injection equip- 
ment. That may be enough to give 
the Constellation a new reputation, 
perhaps even a new name. 
Certain it is that few transport 
planes have been so thoroughly re- 





examined and reworked after 
spending a considerable time in 
routine service. The Connie’s vicis- 
situdes ought to make it a better 
plane. 





Four Way to Expand 


Four Way Motor (Chrysler), 
Scottsville, Ky., plans to add 40 
feet to its service department. 








TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 


UNIVERSAL JOINTS 
DRIVE SHAFTS 
CARBURETORS 
RADIATORS 

TAPERED WHEEL DISCS 
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Frank Chevrolet, Portland, 
Erects $100,000 Truck Shop 


Construction of a $100,000 build- 
ing for Frank Chevrolet at N. E 
Union Ave. and Sumner St. has 
been started, according to Herbert 
L. Frank, owner. 

The new concrete structure will 
be utilized exclusively for servic- 
ing and convenience of truck oper- 
ators and owners. The building 
will feature “through building en- 
trance and exit,” permitting as 
sembly line work on trucks under. 
going repairs. S. W. Boots wil 
manage the plant. 

* + + 


Fall Occupancy Expected 

By Twin City in Allentown 
Twin City Motors, Inc. (Lincoln- 

Mercury), Allentown, Pa., expects 

to occupy a newly constructed $75,- 

000 building by late fall, accord- 

ing to Harry Dahl, president. 


on Eighteenth St. The proposed 
building will occupy a space of 65 
by 180 feet. The balance of 55-feet 
along Tilghman St. is to be con- 
verted into a used-car lot. The 
building will be constructed en- 
tirely of brick, with glazed tile 
interior. 
* + + 


Gillespie Buick Opens 
$200,000 Building 

Gillespie - Buick’s new $200,000 
building in Corpus Christi, Tex., 
has been formally opened to the 
public. It has 80,000 square feet 
devoted to automobiles and 8,500 


square feet devoted to the appli- 


ance section. 
~ * 


Activity in Miss. 
10 Chrysler Outlets Spending 


$280,000 to Improve 


Ralph Warren, Inc., Chrysler 
Miss., is 


ment program together with its 
nine associate dealers in the state. 

The new facilities have been 
completed at dealerships in Yazoo 
City, Canton, Columbia, Brookha- 
ven, Crystal Springs, New Hebron 
and Walnut Grove. The other proj- 
ects, including that at the distri- 
butor, are slated to be finished by 
fall. 

Warren is spending approximate- 
ly $100,000 on plant and equipment. 
The dealer investments range from 
$11,000 to $45,000. 

+ + * 
Chive Opens Service Shop 
Near Orleans Showroom 

Pierre Chive jr., of Chive Motors 
(Studebaker), New Orleans, has 
opened a new establishment at 623 
N. Rampart St., three doors from 
his showroom, to handle parts and 
service. 

+ * + 


Gilman-Nash Dealership 
Opens at Globe, Ariz. 
Gilman-Nash Co. has been 
opened at Globe, Ariz. as the 
Globe-Miami area dealer for Nash. 
M. R. Gilman, former aircraft en- 





The location measures 120 feet 
on Tilghman St. and 260 feet deep 








News. Advertising, Readership Devoted 
fo Building a Better Civilization 





distributor at Jackson, 


undertaking a $280,000 improve- 





gine instructor, is owner-manager. 
Roy G. Oren is sales manager. 








APPROVED FoR UNIVERSITY READING 


The university, college, and secondary 
school markets are of decided importance to 
many advertisers. THE CHRISTIAN SCIENCE 
MONITOR is the daily campus comrade of 
many young men and women being trained for 
leadership. This is a section of the MONITOR 
MARKET that is particularly well worth culti- 
vating today — the large number of veterans 
giving it added maturity and discrimination. 

The director of a university school of 
journalism says: 

“A part of the procedure of the course is to 
examine, analyze, and report on each of thirty 
leading newspapers of the country. This year, 
of a class of about ninety, thirty-two named 
the MONITOR 2s the most interesting newspaper 
they had analyzed. I have a tabulation of the 


Branch Offices 

NEW YORK: 500 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
MIAMI: 1239 Ingraham Building 

KANSAS CITY: 1002 Walnut Screec 

SAN FRANCISCO: 625 Marker Street 

LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 

PARIS: $6 Faubourg Saint Honore 
LONDON, W. 1: 21-23 Shaftesbury Avenue 
GENEVA: 16 Rue du Mont Blanc 
SYDNEY: 46 Pitt Street 


.. AND BuYyIne 


votes in this class that goes back twenty-three 
years. I find the MONITOR was voted ‘most 
interesting’ in seven years, took second place in 
twelve years, and took third place two years. 
This means that it appeared in the first three 
places twenty-one out of twenty-three years.” 
MONITOR readers are unusually loyal to 
MONITOR advertising, and their ability to buy is 
far better than average. Just as they realize 
they can depend upon the news they read in 
this international newspaper, they know the 
advertising is reliable. These factors cause the 
response to MONITOR advertising to be excep- 
tionally high. You may obtain full details about 
the MONITOR MARKET at our nearest branch 
office.-—-THE CHRISTIAN SCIENCE MONITOR, One, 
Norway Street, Boston 15, Massachusetts. 


The (*HRISTIAN 
SCIENCE 


MONITOR 


An International Daily Newspaper 








and After... 


Before 


terial shortages. 








AWAITING THE COMPLETION of newer and larger quarters, Charlies East of the 
East Motor Co. (Studebaker) took over a venerable but sound structure (at top) in 
Arkadelphia, Ark., and facelifted it into an attractive showroom (bottom). The job 1s 
a good illustration of progressive temporary measures in these days of building ma- 





Garfield, Partner in Bolen, 
Heads CED at Montrose 


Clyde Garfield, partner in Bolen 
Motor Corp., has been appointed 
Montrose (Colo.) community chair- 
man of the Committee for Eco- 
nomic Development, it is an- 
nounced by Walter Fuller, presi- 
dent of Curtis Publishing Co. and 
chairman of the newly formed 
CED national information com- 
mittee. 

Bolen, Garfield’s partner, is vice- 
president of the Colorado Automo- 
bile Dealers Assn. and also vice- 
president of Bolen Machine Works 
of Grand Junction, Colo. 

* * * 


Wilson Motor, Columbia 

Wilson Motor Co., Columbia, S. 
C., has been incorporated with au- 
thorized capital stock of $125,000 
to deal in new and used motor ve- 
hicles, also to operate a garage 
and repair shop. Earle Wilson is 





president; R. C. Pulliam, vice-pres- 
ident; R. C. Gray, secretary and 


treasurer. 
* + * 


Ward LaFrance Dealer 
Named in Rochester, N. Y. 


General Equipment Co., Roches- 
ter, N. Y., has been appointed dis- 
tributor for Ward LaFrance Mo- 
tor Trucks and Fire Trucks. F. W. 
Marzluff is owner and E. M. Hoefle 
has charge of sales and service. 

* + * 


University Motors 


University Motors, Inc., has been 
incorporated in Buffalo with capital 
of 200 shares. Incorporators are 
Milton H. Friedman, Joseph F. 
Ciccarelli and Helene C. Kahler. 

cd * * 


New Stone-Vinson Shop 


Stone-Vinson Motors, Inc., Fitz- 
gerald, Ga., has opened an auto 
paint and body shop, which will be 
in charge of John E. Bobo. 
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Oldest Detroit Ford Dealer 


Marks 30th Anniversary 

R. N. Johns, of Johns Bros., old- 
est Ford dealer in Detroit, has 
celebrated his 30th anniversary as 
a Ford dealer. 

Johns opened his Detroit show- 
room Aug. 30, 1916. Among the first 
models which he handled was the 
first convertible with a collapsible 
top. 

> * 7 
Hunter Occupies New Home 
In Meadville, Pa. 


The Hunter Motor Co. (Chrys- 
ler), of Meadville, Pa., has moved 
into its new building which was 
constructed at a cost of about $38,- 
000, including equipment. 

* 


Belsky (Hudson) Occupies 
New Home at Shamokin 


John A. Belsky, who has been a 
Hudson dealer for 26 years, has 
occupied a new sales and service 
building at Shamokin, Pa. He re- 
ports that his shop has been 
equipped with the latest in service 
equipment. ae 


New Building Completed 
By Burford in Newport News 


Burford Motor Co., Inc., (Hud- 
son), Newport News, Va., has com- 
pleted a sales ‘and service building 
covering 6,000 square feet and 
equipped with modern service fa- 
cilities. C. D. Burford, a veteran 
of World War II, is president. 

+ * + 





o 

Cochran & Celli, 

+ € 

Oakland, Finish 

. J 

Big Expansion 

Cochran and Celli, reputedly Cal- 
ifornia’s oldest Chevrolet dealers. 
have opened their “Chevrolet 
block” in Oakland, Calif. The ex- 
penditure of $500,000 for the build- 
ing, reconstruction and new equip- 
ment now provides 80,000 square 
feet of floor space. 

The building is bounded by 12th, 
Harrison, 11th and Webster Sts. It 
includes what is described as the 
“largest and most modern dealer 
stock of genuine Chevrolet parts 
and accessories on the Pacific 
coast”; a complete new metal shop; 
radio department; repair depart- 
ment; and a new home appliance 
store, in addition to the sales and 
service departments. A staff of 250 
is maintained. 

Established in 1906, the firm has 
four other buildings in Oakland 
for truck service, used cars, tire 
division and commercial sales. 

Joe Cochran and the late Ben 
Celli sr. founded the firm as a car- 
riage repair and general machine 
shop. In 1916 they acquired the 
Chevrolet dealership and today 
have sold approximately 40,000 new 
and used cars and trucks. 

Now actively managing the busi- 
ness are Sidney and Don Cochran 
and Ben jr. and Lloyd Celli, sons 
of the founders. 

- * * 
DuBois Expansion in Wash. 
Is Almost Finished 


R. B. DuBois (Chrysler), Van- 
couver, Wash., is nearing comple- 
tion of his expansion program, 
which includes an addition to 
house a paint and body shop, en- 
largement and renovation of the 
main repair shop, and installation 
of electrically-operated doors in the 
Service department. 

* + + 


Smith Buys Newberry Lot 
For $50,000 Building 


J. W. Smith (Dodge-Plymouth) 
has purchased a large lot in New- 
berry, S. C., on which he plans to 
begin immediately the erection of 
@ modern garage building to cost 
$50,000. 

* * * 


K-F Names New Outlet 

In Memphis; Langston Chief 
Memphis (Tenn.) Kaiser-Frazer 

Corp. has been appointed distribu- 


tor for the Frazer automobile and 
dealer for the Kaiser, s 





Cotton States Motors, it has been 
announced. 

Officers of the new company are: 
C. C. Langston, president; A. E. 
Bolton, secretary-treasurer; M. L. 
Anderson, general manager; James 
L. Bowling, wholesale manager. 
Temporary offices have been 
opened in Room 335 of the Hotel 
Peabody. 


Four New Auto Firms 
Incorporate in Wisconsin 


New corporations in Wisconsin 
are as follows: 

Ideal Auto Body Co., Janesville 
Incorporators are George S. Geffs. 
Edna E. Korban and Mildred Me- 
Farlane. It will repair auto bodies. 

Mid-State Service, Inc., Marsh- 
field, to deal in cars and petro- 
leum products. Incorporators: Ger- 
ald V. Herman, Arthur F. Schoen- 
feldt and Raymond Machlett. 

Al’s Auto Service, Inc., Sturte- 
vant, to operate a garage and cal 
repair business. Incorporators: Al- 





mon and Agnes Osgood and An- 
thony Peters. 

Annen Brake Service, Inc., Fond 
du Lac, to deal in friction mate- 
rials, appliances, machinery and 
auto supplies. Incorporators: Vi« 
Freund, J. W. Ackerman and Car 
oll G. Glass. 


10 New Dealers 
Names and Addresses Listed 
By Lincoln-Mercury 


The Lincoln-Mercury division of 
Ford Motor has announced the ap- 
pointments of 10 new dealers. 
Names and addresses follow: 

Wm. J. Bass, Inc., 11th and Sas- 
safras Sts., Erie, Pa.; Balbach Mo- 
tors, Inc., 2032 Boulevard, Jersey 
City, N. J.; Savannah Lincoln- 
Mercury, Inc., 5 E. Perry St., Sa- 
vannah, Ga.; Harold Motors, Inc., 
Mason City, Ia.; Uptown Motor Co., 
124-128 N. Minnesota Ave., Sioux 
Falls, S. D. 

McCarthy-Batterton Motor Co., 
1700 E. Colfax Ave., Denver; Scar- 
ritt Motors, Inc., 141 Second Ave. 
S., St. Petersburg, Fla.; Boyle Mo- 
tor Co., 1560 Franklin St., Tampa, 
Fla.; Kellogg-Jackson Motors, Inc., 
1700 S. Grand St., Monroe, La., and 





Grand Mesa Motor Co., 237 S. 7th 
St., Grand Junction, Colo. 
* = x 


Harwood Promoted 


Lloyd Harwood, veteran service 
department executive for Glen C 
Stater, Hudson distributor, has 
been promoted to assistant sales 
manager by Bill Finlay, manager 
Darrel Buell takes over Harwood’s 
post in the service department. 

* + + 


Memphis K-F Corp. 

Memphis K-F Corp., Memphis, 
Tenn., has been incorporated with 
minimum capitalization of $100,000 
to deal in automobiles, refrigera- 
tors, air-conditioning and farm 
equipment. Principals are Edward 
P. Russell, Thomas R. Price and 
G. E. Wells. 


* * * 


Galleher Joins Pharis 


Ed L. Galleher has been appoint- 
ed sales promotion manager of 
Pharis Tire & Rubber by Hynes 
Pitner, vice-president in charge of 
sales. Recently released from the 
Navy as a lieutenant, Galleher was 
a midwest zone advertising man- 
ager for Firestone before the war. 

* * * 


Flury Named by Gemmer 
Appointment of Richard Flury as 





factory manager of Gemmer Mfg. 
Co., Detroit, is announced by F. M. 
Hammond, president. Flury, for- 
merly chief metallurgist, has been 
with the company for more than a 
decade. He succeeds C. S. Horn, 
resigned. 
* * o& 


Carroll Hill in Ga. 


Carrol! Hill Motors is the name 
of a new firm which recently 
opened on Carroll Hill in Thomas- 


ville, Ga. Carl Hudson is manager. 
* * * 


Newlin Named by Bobbi 


L. K. Newlin, Sylvester, Va., has 
been made exclusive dealer in 
Worth and Turner counties for the 
Bobbi-Car. 

* * 

Kenneth B. Benton has been 
named service manager by Allen 
Sales & Service, Tallahassee, Fla. 

* * + 


Oatoff Garage, 310 E. Parker St., 
Bartow, Fla., has been purchased 
by V. C. Porter and David N. Tay- 
lor. Name of the business is now 
Taylor and Porter Garage. 

* * * 

A new auto salesroom will be 
erected at 401 E. McBee Ave., 
Greenville, S. C., for occupancy by 
Greenville Auto Sales Co. It will 
cost approximately $90,000. 








Floor Level WHEEL ALIGNMENT OUTFIT 


The depressed floor area gives the me- 


In those shops where economy in floor 


space is a factor, the new WJ-112 Weaver 


“Floor Level’ Wheel Alignment installa- 


tion is becoming a very ‘popular trend. 


With this type of installation, the accu- 


racy inherent in Weaver System of check- 


ing and correction tools is retained without 


absorbing the floor space necessary for 


installing the usual alignment “rack” for 


elevating the vehicle to obtain working 


clearance. 


chanic the advantage of 


a comfortable 


working position, and also possesses an 


unique merchandising appeal to the cus- 


tomer. 


This new application of 


Weaver Wheel 


Alignment Equipment does not in any way 


supplant our normal “rack” type installa- 


tion as exemplified by our well known 


Complete WJ-106 Outfit, and which is still 


preferred where floor space is not a factor. 


ASK YOUR WEAVER JOBBER ABOUT WJ-112 


WEAVER MANUFACTURING COMPANY, Springfield, Illinois, U. S. A. 
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SATURDAY EVENING 


When a manufacturer asks you 
to “watch for our ads in the 
Post,” he’s calling your attention 
to the best kind of local support. 


For advertisements in the Post 
reach your best customers — 
the leaders, who are first to 
buy the new and better things. 


And advertisements in the Post 
get attention. For people like to 
read ads in the Post—far more 


than in any other magazine. 








AUTOMOBILE AND AUTOMOTIVE ACCESSORY 
ADVERTISERS IN THE SATURDAY EVENING POST 


A 
A. C. Spark Plug Division, 
General Motors Corporation 
Allis-Chalmers Manufacturing Company 
American Bantam Car Co. 
American Chain & Cable Company, Inc. 
Anderson Company, The 
Armstrong Rubber Company, The 
Auburn Spark Plug Co., Inc. 
B 
Bear Mfg. Co. 
Belden Mfg. Co. 
Bell Company, Inc., The 
Bendix Aviation Corporation 
Black & Decker Mfg. Co. 
Borg-Warner Corporation 
Bowes “Seal Fast” Corporation 
Buick Motor Division, 
General Motors Corporation 
Cc 
Cadillac Motor Car Division, 
General Motors Corporation 
Carpenter Manufacturing Company 
Casco Products Corp. 
Casite Corp., The 
Caterpillar Tractor Co. 
Champion Spark Plug Company 
Chevrolet Motor Division, 
General Motors Corporation 
Chicago Streamlite Corporation 
Chrysler Corporation 
Chrysler Division, 
Chrysler Corporation 
Continental Oil Company 
Cushman Motor Works 


D 
Delco-Remy Division, 
General Motors Corporation 
De Soto Division, 
Chrysler Corporation 
Diamond T Motor Car Co. 
Dodge Division, 
Chrysler Corporation 
Donaldson, Inc. 
du Pont de Nemours & 
Company, Incorporated, E. 1. 
E 
Electric Auto-Lite Company, The 
Electric Storage Battery Company 
Ellinwood Industries 
F 
Federal-Mogul Service 
Division of Federal-Mogul Corporation 
Firestone Tire & Rubber Co., The 
Fisher Body Division, 
General Motors Corporation 
Fisk Tire Company, Division of 
United States Rubber Company 
Ford Motor Company 
Fram Corporation 


Fruehauf Trailer Company 

G 
Galvin Manufacturing Corporation 
General Electric Company 
General Motors Corporation 
General Tire & Rubber Company, The 
GMC Truck & Coach Division, 

General Motors Corporation 
Goodrich Company, The B. F. 
Goodyear Tire & Rubber Co., Inc. 
Gould Commercial Division, 

National Battery Corporation 
Grizzly Manufacturing Company 
Guide Lamp Division, 

General Motors Corporation 
Gulf Oil Corporation 

H 
Hastings Manufacturing Company 
Hollingshead Corporation, R. M. 
Hollis Company 
Hudson Motor Car Co. 
Hull Mfg. Co. 
I 
International Harvester Company 
J 
Johnson & Son, Inc., $. C. 
K 
Kaiser-Frazer Corporation. . 

Graham-Paige Motor Corporation 
Karriall Corporation 
Kelly-Springfield Tire Company, The 
Kendall Refining Company 

L 
Lee Rubber & Tire Corporation 
Lincoln Division, 

Ford Motor Company 
Lubaid Company 
Lyon, Incorporated 

M 
Macmillan Petroleum Corporation 
Mack Trucks, Inc. 
McQuay-Norris Mfg. Co. 
Mercury Division, 

Ford Motor Company 
Muskegon Piston Ring Co. 

nM 
Nash Motors, Division of 

Nash-Kelvinator Corporation 
National Carbon Company Inc., 

Unit of Union Carbide and 

Carbon Corporation 
New Departure Division, 

General Motors Corporation 
Noblitt-Sparks Industries, Inc. 
Nu-Enamel Corp. 

@ ] 
Oldsmobile Division, 
General Motors Corporation 
P 
Packard Motor Car Co. 


Pennsylvania Grade Crude Oil Association 
Pennsylvania Rubber Company 
Pennzoil Company, The 
Perfect Circle Company, The 
Petroleum Solvents Corp. 
Phillips Petroleum Company 
Plymouth Division, 
Chrysler Corporation 
Polaroid Corp. 
Pontiac Motor Division, 
General Motors Corporation 
Publicker Industries, Inc. 
Pyroil Company 
Q 
Quaker State Oil Refining Corporation 
v 
Raybestos, The Division of 
Raybestos-Manhattan, Inc. 
Reo Motors, Inc. 
s 
Schrader’s Son, A. (Div. of 
Scovill Manufacturing Company) 
Schult Corporation 
Sealed Power Corporation 
Seiberling Rubber Company 
Shell Oil Company, Inc. 
Sherrill Instrument Company 
Simoniz Company, The 
Simplex Products Corp. 
Sinclair Refining Company, Inc. 
Socony-Vacuum Oil Company, Inc. 
Standard Oil Company of California’ 
Stewart-Warner Corporation 
Studebaker Corporation, The 


T 


Texas Company, The 
Tide Water Associated Oil Company 
Timken Roller Bearing Company, The 
Trico Products Corporation 
U 

United Motors Service, Division of 

General Motors Corporation 
United States Rubber Company 
U. S. Industrial Chemicals, Inc. 


Ww 
Wagner Electric Corporation 
Walker Manufacturing Company of Wisconsin 
Wayne Pump Company, The 
Westinghouse Electric Corporation 
White Motor Company, The 
Willard Storage Battery Company 
Willys-Overland Motors, Inc. 
Wind Turbine Co. 
Wittie Mfg. & Sales Co. 
Wolf's Head Oil Refining Company 
Zz 
Zecol, Inc. 
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Jamieson Named Assistant 
At Ford Toronto Branch 


- Brock F. Jamieson, who was in 
charge of sales for Ford Motor Co. 
of Malaya when Singapore fell to 
the Japanese and who returned to 
Canada last October after 3% 
years in a Japanese internment 
camp, has been appointed assistant 
Toronto branch manager of the 
Mercury and Lincoln division of 
Ford Motor Co. of Canada. 

For some months Jamieson has 
been on leave, recuperating from 
the effects of his long imprison- 
ment. He joined Ford of Canada 
at Toronto in January, 1936, as a 
district sales manager, and was 
transferred to the Malaya company 
in March, 1939. 

* * 
Insuline Corp. Appoints 
Cahn to Head Up Sales 


Samuel J. Spector, president of 
Insuline Corp. of America, an- 
nounces the appointment of Maj. 
Bernard L. Cahn as executive as- 





sistant in charge of sales and pro- 
motion activities. 

During his military service, Maj. 
Cahn, who entered the Army as a 
private four years ago, spent 27 
months in the European theater as 
a staff officer with the motor trans- 
port headquarters serving the first 
and ninth armies. He was chief of 


the equipment and training branch. 
* * + 


Snyder Mfg. Appoints 
Morris to Head Sales 


Dick Morris Has been appointed 
general sales manager for Snyder 
Mfg. Co., Philadelphia, it is an- 
nounced by Ben Snyder, president. 

Morris, who has been with the 
Snyder company for more than 
eight years, will direct future plans 
to open Snyder warehouses and 
offices in Los Angeles, Chicago and 


Canada. 
* * + 


Ford Names Vallier 
As Engineering Aide 


A. E. Vallier, former officer in 
charge of the Lansing regional 





office of the Detroit Ordnance dis- 
trict, has joined the Ford Motor 
Co. as assistant to Administrative 
Engineer V. Y. Tallberg. 

+ * * 


Kahlert Heads Eastern Sales 
For Toledo Steel Products 


J. E. Adams, vice-president of 
Toledo (O.) Steel Products Co., an- 
nounces the appointment of Carl L. 
Kahlert as eastern division sales 
manager, with headquarters in 
Toledo. 

Kahlert joined the company more 
than 10 years ago as sales corre- 
spondent in the merchandising di- 
vision. He was later promoted to 
the position of assistant sales man- 
ager and supervisor of customer 
relations, and during the war han- 
dled several aircraft accounts. “RED” INGLES, who conducts a show 

' 0) 2 featuring Spike Jones and his City Slick- 
Federal-Mogul’s Mallett See Poe ere, Soe ae 
Named to SAE Committee partners in one of Angeles’ leading 


ae i —, gt en . new Hud- 
Dave B. Mallett, manager of | 9" Super-Six im minus bumpers, he 
service equipment engineering of | So\,ste with s aril mean ®t 
the Federal-Mogul service division, 





complete with a grill guard. 





has been appointed to the connect-|of internal combustion engine 
ing rod committee of the Society | sjceyve bearings and connecting 
of Automotive Engineers. rods 


The committee is assigned to ie a. 


investigate and coordinate pro- ‘. 
. P Ahlberg Names Petzing 


cesses and developments related to 
the manufacture and maintenance Appointment of Herbert _C. Petz- 








Are You Busy 
While You’re Marking Time? 


Let’s face facts. It still may be some 
time before new cars roll in volume. In 
the meantime, isn’t it smart to ready-up 
your organization — make sure that all 
5 departments are set up to take full 
advantage of every sale when it comes? 
Your long-range aim: — make of every 
new car buyer possible a permanent 

f sales, service and lubrication customer! 


Socony-Vacuum’s new Car Dealer 
Plan is designed to help you with this 
all-important job—to aid you in coordi- 
nating all departments of your business 
so that they feed sales to each other. 


The entire plan is the result of an 
intensive 2-year study of dealer problems 
across the country, plus many years of 
petroleum marketing experience! 


Here are 





Socony-Vacuum 
Car Dealer Plan 


Fresh Ideas... 





NEW CARS 


NEW 
DEALER 
PLAN 


SERVICE 


LABOR LUBRICATION 








Important Business-Building Helps! 





For Full Details — | 
See Your Nearest Socony-Vacuum Representative! 


® Socony-Vacuum’s new Car Dealer 
Plan is readily adaptable to your size 
and type of operation. It offers — 


Tested personnel training — 
proved help in planning layouts 
— qualified advice on lubritory 
equipment and products busi- 
ness records that are easy to keep, 


practical profit-tested promo- 
tion material — other sales-making 
benefits! 


Strengthen your competitive position 
now, before new cars really start to 
roll! Find out about the complete plan! 


SOCONY-.-VACUUM OIL COMPANY, INC, 


and Affiliates: Magnolia Petroleum Co., 
General Petroleum Corporation 


Tune in The Mobilgas Program, Monday Evenings, 9:30 E.D.T., NBC 





ing as manager of its Cleveland 

branch office is announced by C. 

W. Pearsall, vice-president of Ahl- 

berg Bearing Co., Chicago. Petzing 

has been with Ahlberg for 25 years. 
* + oa 


Wheel Industries Named 
By Budd in Far West 


Budd Co., Detroit, announced ap- 
pointment of Wheel Industries, 
Inc., as its direct factory distribu- 
tor in California, Arizona and Ne- 
vada. 

B. J. McNamara, president of 
Wheel Industries, Inc., will be lo- 
cated at the Los Angeles office, 
2600 S. Santa Fe Ave. Joseph A. 
Wortman will be manager of the 
San Francisco office at 2700 Six- 
teenth St. 

” * + 


White Elected 


Russell L. White, Indianapolis 
banker and business man, has been 


elected a member of the board of 


directors of the Marmon-Harring- 
ton Co., Inc., in Indianapolis. 
* * * 


Mack Picks Collin 


Appointment of Dwight R. Col- 
lin as personnel director of Mack 
Manufacturing Corp. has been an- 
nounced by C. T. Ruhf, president. 

* * ~ 


Army Cites Gaudio 


C. C. Gaudio, who recently re- 
turned to the Railway Express 
Agency as air express manager in 
Chicago, has been awarded the Le- 
gion of Merit, according to the 
War department. 

- * . 
Baker Joins Timken 


Richard C. Baker, formerly man- 
ager of the Canton (O.) office of 
Ernst & Ernst, national firm of 
public accountants, has become as- 
sociated with Timken Roller Bear- 
ing Co. as an executive assistant, 
according to company officials. 

oa +* * 


Morton Names Hefter 


The Morton Mfg. Co., Chicago, 
Til, has announced the appoint- 
ment of E. G. Hefter as sales man- 
ager of its automotive division, 
which was recently established to 
distribute the new product, “Tire- 


Trac.” 
* + * 


Salisbury Appointed 


Paul G. Hoffman, chairman of 
the Committee for Economic De- 
velopment and president of Stude- 
baker Corp., has announced the 
appointment of Morse Salisbury .as 
assistant to the CED executive di- 
rector, C. Scott Fletcher. 

+ * * 


Probyn Promoted 


W. C. Probyn, former general 
foreman of the Detroit plant of 
Fruehauf Trailer Co., has been pro- 
moted to general superintendent 
of the company’s plant at Fort 
Wayne, Ind., according to G. H. 
Skidmore, Fort Wayne plant man- 
ager. 

* * * 


Belden Names Frey 


Appointment of Chester J. Frey 
as sales representative of Belden 
Mfg. Co., Chicago, for the eastern 
sales district, including Buffalo, 
Syracuse and Pittsburgh areas, is 
announced by H. W. Clough, Bel- 
den vice-president. 

* * * 


Kennedy Made Zone Chief 


Maremont Automotive Products 
announces appointment of Scott 
M. Kennedy to the position of zone 
manager. He has been sales man- 
ager of Toledo Steel Products. 





Ethyl Increases 
Board to 14 


NEW YORK.—Five new mem- 
bers have been elected to the board 
of directors of Ethyl Corp. They 
are Albert Bradley, executive vice- 
president, General Motors, and the 
following vice-presidents of Ethyl: 
John H. Schaefer, Percy L. Grif- 
fiths, Harry W. Kaley, and Stanley 
T. Crossland. 

Bradley succeeds Donaldson 
Brown, who resigned as a director 
after serving continuously since 
the incorporation of the company 
in August, 1924. The others con- 
stitute an increase in the number 
of dirertors from 10 to 14. 
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Bill Would Tighten Control 
On Okla. Auto Mortgages 


Introduction of a measure in the 
next Oklahoma legislature to tight- 
en checks on automobile mort- 
gages and require their filing at 
a state bureau instead of with 
county clerks is being prepared by 
Paul Washington, Oklahoma coun- 
ty member of the legislature. 

Washington, an attorney, said 
numerous cases have come to his 
attention where apparently clear 
titles to automobiles were trans- 
ferred and the purchasers later 
found the cars were mortgaged. 
Mortgages do not have to show 
on the faces of the titles in Okla- 
homa, he pointed out. 

* +. * 


Tenn. Cities to Demand 
Cent Share of Gas Tax 


Enactment of legislation provid- 
ing for allocation of a one-cent 
share of the state gasoline tax to 
Tennessee municipalities will be 
sought at the 1947 session of the 
state legislature by the Tennessee 
Municipal League, it has been dis- 
closed at a meeting of west Ten- 
nessee municipal officials. 

Establishment of municipal home 
rule in Tennessee also will be 
sought by the cities, which claim 
that the Tennessee legislature has 
long been dominated by county 
political interests. As a result, they 
assert, municipalities have not 
been given adequate sources of 
revenue. 

* +. 


Seek Road Aid in Fla. 


Prime legislative objective of the 


ers this year its proposed amend- 
ments to the state constitution to 
restrict use of motor vehicle tax 
revenues to highway and street 
purposes. Petitions will continue 
to be circulated so that the amend- 
ment may be submitted next year. 
7 +. * 


Truck Discrimination 


A resolution passed by the mem- 
bers of the Illinois legislative com- 
mittee of the Order of Railway 
Conductors at the final session of 
the 22nd annual meeting here last 
week urged that trucks except 
those carrying perishable goods be 
prohibited on highways on Sun- 
days and holidays. 

* o 


* 


Ohio Takes Over Bridge 


A bill making the Pomeroy- 
Mason bridge over the Ohio river 
part of the state highway system 
when it becomes toll-free was 
signed last week by Gov. Lausche, 
following passage by a special ses- 
sion of the Ohio legislature. 





Florida Assn. of County Commis- | 
sioners at the 1947 session of the | 


legislature will be allocation of 
one cent of the gasoline tax to 
counties for road maintenance, 
construction and right-of-way pur- 
chases. 


Delays Diversion Vote 


The Ohio Committee for Better | 
Roads and Streets has announced | 
that it will not submit to the vot- | 





Three Appointed 
At Gar Wood 


DETROIT.—Clifford A. Sharpe, 
who began his career as a tool 


| 
| 


and die maker at Boeing Airplane | 


Co., has been! 


named works 
manager 
charge of manu- 
facturing for Gar 
Wood Industries, 
Inc., it was an- 
nounced last 
week. 

At the same 
time, it was also 
announced that 
W. Gerard Tuttle 
had been ap- 
pointed director 
of Gar Wood public relations and 
Robert L. Bartley was named sales 









CO. A. eaape 


in| 











W. G,. Tuttle 


R. L. Bartley 


manager of the Gar Wood Tank 
division. 





Gas Pump, Shop Taxes 
Renewed by N. C. County 


ALBEMARLE, N. C.—The Stan- 
ley county Board of Commission- 
ers has voted to restore “schedule 
B” privilege license taxes on gaso- 
line pumps and service stations, 
discontinued during the war years. 

It was decided that a tax of $1.25 
would be imposed upon each pump 

the county or rural sections; 
$2.50 tax will be collected from 
each service station in towns less 
than 2,000 population, and $3.57 for 
each service station in towns over 
2,000 population, and dealers in 
automobile supplies, tires, batteries, 





etc. 





WHILE AWAITING discharge from the service, Clinton W. Corey, a naval mechanic 
of Dorchester, Mass., purchased for $20 this 25-year-old Chevrolet to drive sround 
Oakland, Calif., where he was stationed. Although the ancient car had been driven 
more than 250,000 miles, Corey ‘‘doctored”’ it so well that he was able to drive from 
Oakland to Boston. Near Salt Lake City, Corey overtook his former commanding officer 
whose 194] car had broken down in the Utah <a — him inte a > 
Boston, where he is employed at the airport, Corey rece numerous 0 
purchase the car for sums ranging from $25 to $1,000. He has refused them all, how- 
ever, and uses the Chevrolet daily to drive to and from work. 





Strickland Service Open |er-Frazer), Luverne, Ala., formally 





Ben and Bill Strickland, owners |opened their service department 
|of the Strickland Motor Co. (Kais- | last week. 








She’s 
too young 
to wear it! 







her age do! 





Like buying an automobile, it happens in every 
family—with two varying views! Women view cars 
with an eye to beauty and comfort—understand 


selling especially pointed to their point of view in— 


THE MAGAZINE WOMEN BELIEVE IN 


$50 Million Sale 


Includes Auto 


Products in N. J. 


LINDEN, N. J.— Automotive 
products will be included in a $50,- 
000,000 offering of surplus prop- 
erty, largest in the history of the 
New York-Northern New Jersey 
region of the War Assets Admin- 
istration, which will open Sept. 9 
at Disposal Center No. 9 here, ac- 
cording to announcement by re- 
gional director Frank L. Seymour. 

The sale will be limited to vet- 
erans through Sept. 13 and to other 
priority groups through Sept. 27, 
being opened Sept. 30 to non-prior- 
ity groups. 

Included in the sale will be au- 
tomotive oils and greases, machine 
tools, plastic and synthetic rubber, 
hydrocarbons, organic compounds, 
inorganic compounds, fluxes, paint 
products, ferrous and non-ferrous 
metals. 


Kincaid Builds Annex 
Construction of an addition, 30 


by 80 feet, is underway at Kincaid 
Sales and Service (Chrysler) Liz- 








ton, Ind. 








‘—— 


ORRY if it disappoints you, lady — but we fear 
those ‘Oh, boys!” from the sidewalk aren’t 
called forth entirely by your charms alone. 


For the plain fact is that when you pilot a car as 
stunningly smart as this new Buick convertible, 
you’re bound to find that passers-by stop, look— 
and whistle. 


| Not that you should mind, of course. 


Because you know that you’ve got your hand on 











This is the Buick Model 56-C — the trim convertible sedan on the Series 50 Super chassis. Also availabl 
White sidewall tires, as illustrated, will be supplied at extra cost as soon as available, 


something that gorgeously lives up to super-lovely | 


appearance. 


You know these long, sweeping lines are only 4 
hint of the lively lift in the Fireball straight-eight 
at your slipper’s command. 


You know how this solid, steady-going, sure-footed 












look comes gloriously true in the panthergaitedy” 


action of soft coil springs on all four wheels. 


And if they call the styling “smooth,” what would 
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How will you have your weather? 
Summer or winter, Buick's venti-heater means 
springlike comfort inside your car. Ask your 
dealer about this temperature conditioner. 


What other car 
has so much that clicks 
for Forty-Six! 





SMARTNESS —that's destined to set 
the style pattern for years to come with 
Airfoil fenders, Body by Fisher and 
3-person seats. 

POWER —from a Buick Fireball valve- 
in-head straight-eight engine that gets 
peak return from every drop of fuel. 

OIL SAVINGS—from non-scuffing 
Accurite cylinder bores. 


FLASHING ACTION — of light, lively 
Fliteweight pistons, 


STEADINESS—from full-length torque- 
tube drive in a sealed chassis, 


GLIDING RIDE — from Panthergait ali- 
coil springing with only a comfort job. 
to do. , 

COM F ORT —of soft Foamtex cushions 
with luxury-type springs. 

SURE FOOTING—of Broadrim wheels; 
maximum tire mileage, no heel-over on. _ 
curves, and better car control. 

CONTROL — through Permi-firm steering 
which eliminates need for frequent ad- 
justments. 

CONVENIENCE —of high-leverage 
StepOn parzing brake that sets with a 
toe-touch and holds fast. 

PROTECTION—of fender-shielding 
front and rear bumpers, originated by 
Buick. Built for new bumper jack. 



































COR Fe Re 


It’s all done with buttons! 
The top goes up or down—windows are raised 
or lowered -- the front seat moves backward or 
forward—ail through push-button controls. 
These operate only when ignition-is on, so all 
can be locked secure’y. 


they say of the velvety action you enjoy from 
cylinders Accurite-bored and honed to filament- 
fine exactness? 


Naturally you make a proud picture rolling 
down the street! 





But all others can see is the beauty — you know 
what it means to have and to handle a Buick. 


Tune in 


And that’s something—because this season that HENRY J. TAYLOR 


means the biggest swing to Buick in history! Ot eee 
BUICK pivision of GENERAL MOTORS 








AUTOMOTIVE NEWS, SEPTEMBER 9, 1946 





Service and Used Car Reconditioning 
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Backshop 


Canaditis 


Gold Mine 


Poor “Biz” 





By 
Jack Weed 











Buffalo 
S$ I SIT in my room, high up in 
Mrs. Statler’s big rooming 
house here, and look back over a 
week of calling on Canadian deal- 
ers, I am convinced that they are 
really more sincere in their desire 
to make future service operations 
pay the entire burden of their op- 
eration than are the majority of 
dealers in the States. 

They have not only had one more 
year of war, without any cars to 
sell than American dealers, but 
they seem to be much closer to 
their customers—and I mean cus- 
tomers—than most dealers on this 
side of the Great Lakes. 

In every city I was in, dealers 
were making preparations to in- 
crease their service facilities as 
soon as building materials and shop 
equipment is available to them. 

* +. +. 


IN WINDSOR, Webster Bros.— 
it used to be Webster-Labadie 
(Ford) but Joe Labadie is now the 
“long line” General Motors dealer 
with Pontiac, Buick, Cadillac and 
GM trucks and has taken over the 
building that the former firm had 
planned to expand into—are spread 
out in three separate service op- 
erations downtown and one in the 
“skirt-outs.” In this latter place, 
out near the Chrysler factory, 
Bruce Webster told me they intend 
to put up a model service station 
that will be unsurpassed by any in 
the States—at least by any in the 
Detroit area. 

Bruce Streibe, salesmanager of 
the Windsor Chevrolet-Olds dealer- 
ship, told me that they intended 
to go up another story with their 
present service building and also 
make further utilization of sheds 
in the back end of the service cus- 
tomer parking and holding lot for 
appearance work. 

* o + 

JIM salesmanager of 
McGuire Motors, Chevrolet-Olds in 
London, Ont., has a new wing 
nearly completed on their already 
modern service station and in this 
new building they are going to 
centralize all “appearance” service. 
On the second floor they are plan- 
ning something in the way of em- 
ploye. relations that will make a 
good story some months from now. 

Over the new boiler room and 
entrance from the old shop, they 
are installing a complete locker 
room for the mechanics where 
every mechanic will have his own 
locker; a wash room with two 
showers, a kitchenette and eating 
place in which they will not only 
put a gas plate on which the boys 
can heat their coffee but a large 
refrigerator for them to store their 
lunches during warm weather. 

This lunchroom will be so de- 
signed that by merely stacking the 
portable tables, the room can be 
turned into a schoolroom and will 
have a built-in screen for showing 
— a projector and plenty of 

kboard space, so that a shop 
instructor can take a small group 

(See BACKSHOP, Page 30, Col. 1) 
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Dealers Growing 
Reluctant to 
Up Overhead 


Many New Buildings 
Delayed Due to 
Business Uncertainty 


DETROIT. — Dealers are 
rapidly beginning to change 
their minds about erecting 
new buildings and moderniz- 
ing their service stations. 
Whereas in the pre-peace days and 
shortly after V-J day over 70 per- 
cent of the dealers in this country 
had plans well under way, either 
to build a new building or to 
greatly enlarge and modernize 
their service facilities, many deal- 
ers today are putting those plans 
in the pigeonhole and are setting 
back to see what transpires. 

While the scarcity of building 
materials and the virtual impos- 
sibility of building or remodeling 
to any great extent has had some 
bearing on the dealer’s new atti- 
tude toward his future opera- 
tions, the radical change in the 
economic status of the dealer’s 
operations is having more to do 
with his planned thinking than 
building restrictions. 

In fact, due to these changer 
that are taking place, particular]: 
as regards the present attitude anc 
demands of mechanics, many deal- 
ers are beginning to resent factor; 
suggestions that they should mod- 
ernize their places of business. 

In many localities, the unioniza- 
tion of mechanics and service shop 
employes has resulted in such wage 
increases and slowdown of output 
that dealers are viewing with 
alarm their ability to compete with 
independent service sources. 

On a recent investigation trip 
this writer found more discussion 
of profit-sharing and similar pro- 
grams which dealers are investi- 
gating, toward the end of tying 
their old and experienced men 
more closely into the business than 
ever before. 

These dealers, at least the more 
forward-looking among them, 
are also beginning to visualize 
the effect that the switch from 
paying service to conditioning of 
the older cars will have in their 
service operation. 

Today these old cars call for ex- 
pensive repairs, take up an _ in- 
creased amount of man hours per 
job and greatly increase’ the 
amount of replacement parts sold 
per service ticket. Even under 
straight hourly rates, service work 
is still profitable for the dealer. 

And if they can continue to work 
mechanics on a 45 to 50 percent 
split of the flat rate prices, most 
dealers feel that they would be 
able to continue to pay a goodly 
percentage of the burden from 
service shop profits even after the 
character of the service work they 
get changes to a much greater per- 
(See BUILDINGS, Page 32, Col. 5) 


Flies "Em In 
Tex. Dealer Uses Plane 


To Beat Parts Dearth 


WICHITA FALLS, Tex.—Short- 
ages of automobile parts have 
George S. Danaher, local auto 
dealer, literally “up in the air.” 
Danaher, who heads Shirley-Self 
Motor Co. here, has purchased a 
two-seat Ercoupe to make trips 
directly to markets where parts 
are available. 

He says the plane has already 
paid off to the tune of at least 
$10,000 worth of delivered equip- 
ment which otherwise would have 





Changing Conditions Peril 


Dealers’ Service Operation 





Gestapo Tactics Irk Trade 


b fees automotive black markets flourishing all over 
America, in wayside lots and under unscrupulous op- 
erators’ hats, OPA endeavors to draw public attention 
away from its own appalling lack of efficiency by again 
persecuting the franchised car and truck dealers. 

As far as can be learned, no attempt has been made to 
stop flagrant violators of automotive ceilings, with the 
possible exception of the much- publicized Leesburg 
{(S. C.) and in New England instances, where “rings” of 
out-and-out black market operators had been allowed to 
grow into an organized national “racket” before OPA was 
finally forced to crack down on them. 

Leesburg and the New England instance “stunk to high 
heaven” but so do cases of single operators in practically 
every large city in the United States, where in some 
known cases these “gyps” openly offer to get potential 
buyers “any 1946 model car within 48 hours for a pre- 
mium.” 

. * + 

Legitimate franchised dealers in each town and city 
know of these operations and would be glad to cooperate 
with OPA enforcement officials in getting data on them, 
if they had any confidence that OPA was even half- 
heartedly trying to stamp out the illegal traffic. 

But in every instance where OPA approaches dealers in 
a community, invariably it is only the larger and more 
prominent franchised dealers that are checked—whose 
books are gone through minutely to see if the enforce- 
ment agents can find even some minute clerical error in 
billing of either vehicles or service work, so that they can 
slap a fine on the dealer. The dealers’ customers are writ- 
ten letters telling them to come into some OPA office at 
a certain time, bringing all of the papers regarding their 
purchase, and intimating that the dealer is a crook and 
robber. 

Enfranchised automotive dealers are just as anxious 
to have black market operations done away with as is 
the government—much more so than enforcement agents 
are, seemingly—and would welcome any all-out enforce- 
ment program that penalized all violators. 

* * * 

But under the present program, where OPA flagrantly 
ignores the “lot” boys and lets them go merrily along 
bilking the automotive buying public and ‘cracks down” 
only on well-established, large operating dealers, the in- 
dustry seems entirely justified in thinking that the pres- 
ent abortive enforcement activity is primarily that of 
“getting back” at the car and truck dealers for their suc- 
cessful campaign in getting normal discounts restored. 
Many instances are coming to light where local OPA 
agents have practically admitted that pique and revenge 
is activating their program more than any belief that the 
present drive will even make a dent in the national auto- 
motive “black market.” 

It is about time that Congress checked into the “Ges- 
tapo” activities of OPA and sees what actually is behind 
this present persecution of one selected class of retail 
merchants. 

It seems about time that we find out if we are still 
America, or if we have a “Hitler” in government circles. 





|| lime Slippage 
Can Be Cut 


High Profit Work 
To Shift Soon to 
U. C. Department 


DETROIT. — Dealer profit 
operations — and that means 
dealer service operations to a 
great extent — are at the 
crossroads in the automotive 
business at this time. This is 
brought out in every poll and 
study, as well as in examinations 
of dealer records in all parts of 
the country. 

Dealers have read polls which 
tell them that 60 percent of the 
public is satisfied with the serv- 
ice rendered but that 40 percent 
are very much dissatisfied. Those 
same dealers have turned to 
their own books and said to 
themselves that this condition 
couldn’t be true in their business 
because their gross service busi- 
ness and net profits were either 
rising or showing up just as well 
as they did months ago. 

According to others who have 

studied their service operations and 
found them lacking, these dealers 
haven’t looked deep enough into 
their shop and service records. 
They are letting present profit fig- 
ures lull them into a dangerous 
state of coma that can only result 
in a very disagreeable awakening 
some day in the near future. 
It’s true that in most shops, serv- 
ice business is good; in many it is 
highest in volume that it has been 
in years. 

But how many dealers have 
reflected that the very “heavy 
service” business that is making 
their shops busy now and pay- 
ing them good profits is the very 
business that will move into their 
used car reconditioning shops 
soon and, instead of being a pay- 
ing asset, will become a potential 
liability? 

How many dealers have taken 
the time to study their service 
records to find out how much pro- 
ductive time their mechanics rep- 
resent and how much they are sell- 
ing, as has Ben Sadowsky, former 
president of the Federation of Au- 
tomobile Dealer Associations of 
Canada and head of the Dodge- 
DeSoto distributing. company in 
Toronto? 

Sadowsky, up to about a year 
ago was content, as most dealers 
in the states are today,. to let his 
service manager and service sales- 
men tell customers that the rea- 
son they couldn’t take care of old 
customers’ needs was because they 
were short of manpower, lacked 
sufficient space to take care of the 
business offered, or that their men 














_A = TRAINING SCHOOL conducted by Ford Moter for personnel from eight 
in the » t K. 


Under the supervision of W. 
Those = attended “the school will 





= course covered all phases of service selling. 
conduct similar courses in their respective branches. Shown, a to right, are: Andrew 
rae St. Louis; Thomas A. Ward, Twin Cities; Thomas Warren, Des Moines; Max 





been delayed in shipment, if 








U. C. Searcity Grows ....... Page 28 





shipped at all. 


- White, a Welter A. Mizia, Milwaukee; Robert E. Dudley, Chicago, who 
; Charies F. Bohmert, Omaha, and Leif Hanson, Fargo. 





were still green and couldn’t’ put 
(Continued on Page 36, Col. 1) 





Part Shortage Forces Va. 


To Drop Inspection Plan 

RICHMOND, Va. — Virginia’s 
Gov. Tuck last week reported 
that plans to resume statewide 
official auto inspection in Vir- 
ginia have been dropped because 
of the extreme shortage of re- 
placement > 

Gov. Tuck had asked the state 
police to program the return of 
semiannual auto inspections 
which were suspended during 
the war years. 
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N.C. Check 


Law Urged 


Third of Vehicles Unsafe, Patrol Chief Says 
In Plea for Legal Compulsion 


RALEIGH, N. C.—Enactment of 
a compulsory motor vehicle inspec- 
tion law by the 1947 North Caro- 
lina legislature is advocated by 
Maj. J. H. Hatcher, head of the 
State Highway patrol, who dis- 
closed that about one-third of the 
187,000 vehicles inspected by state 
highway patrolmen in North Caro- 
lina during June and July were 








Metal Scarcity 
Alleviated by 
Amplex Parts 


DETROIT.—The ready availabil- 
ity of both ferrous and bronze 
machine parts made by Chrysler 
Corp.’s Ample division from metal 
powders is helping to relieve man- 
ufacturers who are trying to get 
out of the blueprint stage into 
postwar production, the firm stat- 
ed last week. 

With steel output shackled be- 
cause of pig iron shortages, and 
copper now scarce due to strikes 
in refineries and brass fabricating 
plants, the millions of Oilite ma- 
chine parts which are being com- 
pressed from metal powders are 
making a real contribution, it 
states. 

High among the advantages 
claimed for the parts made by 
Amplex is the fact that generally 
no costly finish machining opera- 
tions are required. 

Flaw chasing is also eliminated 
as there are no blowholes in Oil- 
ite parts. Parts produced by Am- 
plex are never in a molten state 
and are produced from cold pow- 
— in hardened steel dies, it 
adds. 


There are currently no critical 
shortages of the virgin copper and 
iron powders from which Oilite 
parts are produced and since the 
source of some types of powders 
is from mill scale or other current- 
ly available scrap, it appears that 
production rates of machine parts 
from metal powders will continue 
to climb. 


The demand for these modern 
machine parts has not resulted en- 
tirely from current shortages of 
forgings, castings and stampings. 
Rather the increased production 
of parts from metal powders has 
been stimulated by new methods 
and processes perfected by Am- 
plex. 

As a result, intricate parts with 
high physical strength which for- 
merly required many expensive 
machining operations are now pro- 
duced as rapidly as 10 per minute 


and some parts, though admitted-’ 


ly small, are produced at the rate 
of 40 per minute. 

In addition to bearings and ma- 
chine parts, Amplex is making 
available large stocks of bronze 
and ferrous cored and solid bars. 
As a result, many plants through- 
out the country have been able 
to complete unit assemblies by ma- 
chining small parts from Oilite 
cored and bar stock until produc- 
tion machine parts made from 
metal powders arrived. 


Parts Men Form 


Export Group 


CHICAGO.—To meet a demand 
for expanded business in foreign 
markets, a group of automotive 
parts manufacturers have formed 
the Consolidated Manufacturers 
Export Co. with headquarters here. 
J. L. Cunningham, until recently 
vice-president of Borg-Warner In- 
ternational, has been named presi- 
dent of the group. 

Foreign distributors, Cunning- 
ham pointed out, will have the ad- 
vantage and benefits of buying 
through one warehouse from all 
manufacturers in the group. This 
is made possible, he said, by con- 
solidating offices, warehouses and 
boxing plant at the same address. 








Singletary Building 
An addition that will house show- 
room, offices and the parts depart- 
ment is being built by R. L. Single- 
tary (Chrysler), Pelham, Ga. 





found to be “unsafe for driving 
purposes.” 

“The drive to rid eastern Caro- 
lina highways of motor vehicles 
unfit for traffic recently begun by 
Lt. Lester Jones of Troop A is a 
part of our continuing program,” 
Hatcher said. 

“Although North Carolina does 
not have a state motor vehicle in- 


_|spection law making such inspec- 


tion mandatory, the patrol is 
charged with enforcing laws re- 
quiring motor vehicles operating 
on state highways to have ade- 
quate brakes, lights and other me- 
chanical equipment. 

“An individual found to have a 
motor vehicle with faulty equip- 
ment is subject to indictment. We 
can order a motor vehicle stored; 
if we consider it a menace to the 
travelers on the state’s highways.” 

Hatcher declared, however, that 
North Carolina should have a com- 
pulsory inspection law, and said 
he would include such a proposal 
in the program he will present to 
next year’s state legislative session. 








PERSONNEL IS IMPORTANT in every phase of dealer business where the public— 
the buying public—is contacted. This is exemplified by Richard P. Lewis, of Lewis 
Motors Co., Seattle, in every section of his big retail operation, and in the parts de- 
partment. Sales have set records every month this year. Frank Bosone is parts manager. 


Left to right are Tom Picini, Cari Baer, 


Jack Close, John Mickelberg, Helen Reid, 


Woodrow Bartlett and William F. Dunlop, service manager. 





Ferguson Starts 


Training School 


DETROIT.—A series of product 
training schools to train Harry 
Ferguson distributor personnel 
from all parts of the country in 
modern farming techniques and in 
the use of Ferguson equipment, is 
underway at the Ferguson product 
training farm, near “Ypsilanti, 
Mich., Fred M. Hunt, director of 





distribution, announced last week. 

At the close of the final 10-day 
school, Oct. 10, approximately 120 
zone managers and educational di- 
rectors from 35 Ferguson distribu- 
torships will have graduated from 
the school. 





Johnson City Builds 
Johnson City (Tenn.) Motors 
(Chrysler) is constructing a new 
sales and service building. 





Koppers to Make 
Auto Piston Rings 
At New Factory 


BALTIMORE.—The additional 
facilities just acquired through 
purchase of Defense Plant Corp. 
property and equipment adjacent 
to its American Hammered Piston 
Ring plant here will be used for 
production of automotive piston 
rings, it is announced by Koppers 
Co., Inc. 

Allen W. Morton, general man- 
ager of Koppers’ Piston Ring di- 
vision, disclosed that the additional 
plant facilities were purchased for 
$1,500,000 from WAA and will give 
the company about three times its 
prewar capacity of industrial and 
automotive piston rings. 

The building was purchased in 
1942 by DPC, and under supervi- 
sion of Koppers, it was enlarged 
and equipped to produce aircraft 
piston rings for the war production 
program. 





VerHage Buys Site 
VerHage Motor Sales (Chrysler), 
Hudsonville, Mich., has purchased 
a lot of almost two acres for erec- 
tion of a new building. 
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U.C. Searcity Grows 


Strong Market for 18 Months Predicted 
By N. Y. Association Head 


NEW YORK.—A prediction that 
the used car market will hold 
strong for at least 18 months was 
made by John D. Casey, president, 
Automobile Merchants Assn. of 
New York, following the group’s 
monthly golf tournament last week 
at the Winged Foot Golf Club, 
Mamaroneck. 

Citing automotive production 
surveys as the basis for his fore- 
cast, Casey said that new units 
received thus far this year had 
failed to ease the demand for used 
vehicles in the New York metro- 
politan area. 

If 500,000 new cars were shipped 
into this region within the next 24 
hours, he declared, they would not 
fill the retail orders already on 
hand, and this might be increased 
by 100,000 by Jan. 1, 1947. 

“The call for used units is rap- 
idly attaining a new peak,” Casey 
said. “Furthermore, there is an 
ever-growing shortage in the me- 
dium and low-priced brackets. The 
best of these are being sold as 
soon as they come in. 

“The age of the average car is 
reaching the 10-year mark, and 
there is a possibility that the pres- 
ent stringency will become more 
acute through the forced retire- 
ment from service of thousands of 
cars in this area during the next 
six months.” 

Warning of the effect of winter 
on some of the vehicles now on 
the highways, Casey declared that 
unless the utmost care was be- 





| DuPont Reports 


Coating to Stop 
Color Bleeding 


WILMINGTON, Del.—A radically 
new type of coating composition 
for automobile refinishing that 
prevents “bleed-through” of ma- 
roons and reds, introduced briefly 
in 1941, is again available, the Du- 
Pont Finishes Division has an- 
nounced. 

Du Pont Bleeder Seal is applied 
directly to the old red or maroon 
finish. By virtue of a special in- 
gredient which serves as a kind 
of blotter, bleeding pigments are 
absorbed and thus prevented from 
discoloring the topcoat, it is said. 

No special skill or technique is 
reported required in spraying the 
material. Like other pyroxylin 
products, it is fast-drying and pro- 
vides excellent adhesion for top- 
coats, without affecting durability. 





Restore Markups 


On Lead Items 


WASHINGTON. — Resellers of 
lead products may raise their max- 
imum prices enough to _ restore 
their March 31 (1946) percentage 
markups on these products as re- 
quired by the Price Control Exten- 
sion act of 1946, OPA has an- 
nounced. 

The products affected include 
any metallic lead-product made 
from lead or lead alloys covered 
by the general March 1942 price 
freeze regulation. Not included are 
lead chemicals, pigments, paints 
or products covered by regulations 
other than the general maximum 
price regulation. 


WAA Seils Equipment 


At Reo Warehouse 

LANSING, Mich. — Government- 
owned production equipment used 
by the Reo Motors Co. during the 
war and now declared surplus will 
be sold by War Assets Administra- 
tion starting Sept. 9 at the Reo 
warehouse here, it was announced 
last week. The sale will continue 
through Sept. 16. 

Items include broaching ma- 
chines, dust collectors, jib cranes, 
drilling machines and presses, 
grinders, hobbers, hoists, lapping, 
milling and screw machines, arbor 
presses, testing equipment and a 
variety of lathes and miscellaneous 
equipment. 








It costs you about a penny-a-day to 
kep abreast of the automotive news— 
better renew NOW! 





stowed on them they would not 
only be unable to meet the strain 
but would prove a wholesale peril. 


“There is a limit to the extent 
of usage any mechanism will stand, 
and that applies to automobiles as 
well as other products,” he con- 
tinued. “Reports from ‘many sec- 
tions show that the whole country 
is in a bad way for transporta- 


tion.” 


Kan. Bars OPA Prices 


In Claim Settlements 
TOPEKA, Kan—OPA ceiling 
prices on motor cars have been 
ruled out as a basis for insur- 
ance companies settling claims 
for loss by fire, theft or acci- 
dent in Kansas, according to a 
decision by Charles F. Hobbs, 
commissioner of insurance. 
Motorists with full coverage 
policies, Hobbs said, are en- 
titled to receive the actual cash 
value of their cars in case of 
loss, according to current mar- 
ket conditions. OPA figures are 
not a true valuation, he said. 











Dust Defeater? 
New Method Tested 


In Quebec 


MONTREAL.—New methods to 
overcome old problems in road 
building are being tested in Que- 
bec. One of the great complaints 
since modern roads in the pro- 
vince has been the dust. 


The alternative to paving all 
roads in past years has been the 
use of calcium to lay dust. This 
year it has been impossible to get 
calcium because of strikes in man- 
ufacturing plants. The department 
intends to experiment with a new 





material which is being manufac- 
tured with by-products of wood, 
lignosol, manufactured in Quebec 
from wood cut in the province. 


It is claimed that a single appli- 
cation will keep dust down for the 
entire summer. If its use should 
prove successful, employment will 
be given to Quebec workmen, and 
products of the province, for which 
there is no other use at present. 





Meyer Opens Service 
Meyer Motor Sales (Kaiser-Fraz- 
er), Richmond, Va. announces 
opening of its new repair depart- 
ment under the supervision of C. 
H. Bellamy. 








WU... you don’t like to mingle in them. (Claustrophobia, some call it.) But when you've got 
something to se//—there’s nothing like a big one. (Traffic, sales managers call it.) 


Well, that’s exactly what Metro Group Gravure delivers for you—14,000,000 families in one 


single buy. 14,000,000 families spread across the nation— 


habits, different likes and dislikes. 


a!l of them with different tastes, different 


But all of them liking the Metro Group Gravure picture section that comes to them in their favorite 
Sunday neu spaper—because each of these 25 picture sections is locally edited to their 


sectional interests. 


And that’s one big reason why they give each of these gravure picture sections the highest inside 
page traffic of any section of the newspaper—giving your advertising message the greatest 
assembled audience available in any medium today. 


By the way—have you heard the Metro Group Gravure story /ately? 
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Tire Boom Seen 
As Gas Usage 
Breaks Record 


AKRON. — Tires, though being 
produced in record-breaking num- 
bers, are still scarce because 
Americans “are driving more miles 
and in older cars” that need new 
rubber this year than ever before, 
James J. Newman, vice-president 
of B. F. Goodrich Co., has de- 
clared. 

Statistics on gasoline consump- 
tion for the first half of the year, 








’ 

Newman said, point to an average 
of 680 gallons per passenger car 
for the year. This is 174 gallons, 
or 34 percent, more than the aver- 
age for last year, and tops the rec- 
ord figure of 667 gallons set in 
1941. (The low point for the last 
decade came in 1944, at 390 gallons 
for passenger cars.) 


Trucks and buses are showing 
the same rise, Newman said, the 
1946 full-year estimate being 1,440 
gallons per vehicle against 1,300 
last year and 1,412 in 1941. 

“This evidence of extensive driv- 
ing, coupled with a better than 25 
percent increase in cars in service 





means a tremendously active mar- 
ket for replacement tires,” the 
Goodrich executive said, “and 
helps explain why they are still 
hard to get despite production lev- 
els exceeding any peacetime years.” 

There are now, he said, about 
25,300,000 cars more than two years 
old on the roads, while in 1941 only 
about 20 million of the 27,600,000 
registered autos were beyond the 
two-year mark—the age at which 
cars generally begin to “be in the 
market for” replacement tires. 

Newman predicted that gasoline 
consumption per car would con- 
tinue to rise—even “on top” of the 
coming great increase in auto reg- 
istrations. 








Pa. Maps Safety Plan 


Drunken and Reckless Driving Assailed 
At Governor’s Conference 


HARRISBURG, Pa.—(UTPS)—De- 
mands for a war on drunken and 
reckless drivers as one means of 
reducing the motor vehicle acci- 
dent rate in Pennsylvania were 
heard last week by more than 700 
delegates at Gov. Martin’s High- 
way Safety Conference. 

He pointed out that of nearly 
2,500 fatal accidents studied, over 
half were caused by speeding, and 








Netropolitan Group 


Gravure 


THE NATIONAL NEWSPAPER NETWORK... 
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that among 40,000 persons injured 
in traffic, nearly 20 percent were 
due to reckless driving. 

Of the fatal accidents, 199 were 
traced to drunken drivers and 1,112 
intoxicated operators were  in- 
volved in non-fatal accidents. He 
asserted that 384 were killed as 
intoxicated pedestrians and 1,343 
were injured. 

Action on a resolution by May- 
or David L. Lawrence, Pitts- 
burgh, calling for the revocation 
of licenses of motorists found to 
be operating motor vehicles un- 

der the influence of liquor was 
postponed “because of its con- 
troversial nature.” 

Lawrence, whose proposal called 
for introduction of a bill at the 
1947 session of the legislature to 
make it lawful for police officers 
to “arrest on view” reckless or 
drunken drivers, said he “would 
like to see our police given the 
power to take the reckless driver 
to the block cell.” 

Resolutions adopted by the con- 
ference include: 

1. The programming of highway 
safety in schools to provide train- 
ing and guidance in “accident pre- 
vention for citizens of all age lev- 
els.” 2. Employment of a full-time 
safety director by local school dis- 
tricts to plan and organize safety 
programs for the school. 3. In- 
crease the use of white state police 
patrol cars “or other cars that are 
easily distinguishable.” 4. Provide 
the state police with the best 
equipment possible and an ade- 
quate force to carry on the work 
of intensified highway safety. 5. 
Adoption of sound engineering 
principles “for the elimination or 
lessening of physical hazards.” 6. 
Posting of warning signs on rural 
highways directing pedestrians to 
walk facing traffic. 

The highway accident rate in the 
state was up 60 percent in the 
first half of 1946 over the corres- 
ponding period of 1945. 

Mayor Bernard Samuel, Phila- 
delphia, said that traffic fatali- 
ties in that city were on the de- 
cline since 1938, and through 
traffic engineering principle 
changes and strict enforcement, 
deaths were cut to less than 300 
in 1941, and in 1945 the total was 
reduced to 174. In 1946, he said, 
fatalities in Philadelphia are 39 
percent below the 1941 record 
for the same period. 

Declaring that Philadelphia is 
constantly striving to improve 
traffic safety although handicap- 
ped by restrictions in the state ve- 
hicle code, Samuels stated the edu- 
cation of the young is the key to 
highway safety for the future. He 
recommended that courses in traf- 
fic safety be taught in high 
schools. 

Col. C. M. Wilhelm, commission- 
er of the Pennsylvania State Po- 
lice, told the conference the “ob- 
vious answer” to proper traffic 
law enforcement was the removal 
from the highways of the “less 
than 10 percent of the drivers who 
insist on violating our safety laws 
and endangering all others by neg- 
lect and indifference.” 

Pennsylvania Newspaper Pub- 

lishers’ Assn. announced a safety 
campaign of its own, to tie in with 
the statewide drive, would be 
launched, with two prizes to be 
awarded to three daily and two 
weekly newspapers for the best 
highway safety programs and edi- 
torials on highway safety starting 
on Sept. 16 and ending Dec. 31. 





Management Unit 


To Hold Parley 


NEW YORK.—A conference of 
industrial relations executives in 
the interest of increased labor- 
management cooperation will be 
held in Boston, Oct. 8 and 9, un- 
der the sponsorship of the Ameri 
can Management Assn. 

Sessions, arranged by a commit- 
tee of executives representing in- 
dustries from coast to coast, are 
calculated to indicate present and 
future developments which may re- 
quire adjustments in management 
industrial relations policies, 
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7 | Backshop 


of mechanics up there during 
working hours and _ thoroughly 
school the boys on different assem- 
blies in the cars. 

Outside the shower room a small 
outside porch is being built so that 
those who wish to eat outside in 
the sun can have a clean place, 
free from bugs and flies, and a 
decent place to sit. This porch may 
become a “crap course,” but Jim 
says that if it does, it will be bet- 
ter for the boys to play with the 
“rollicking dominoes” among their 
own workmates without having 
outside railbirds, than to use the 
service entrance or customer park- 
ing lot. 

* > * 

TOM R. FORBES of Forbes 
Bros. (Ford), Brantford, Ont., 
showed me the plans for a new 
service center they are getting fig- 
ures on now and which they plan 
to erect as soon as possible. This 
new building will make their oper- 
ation a U-shaped building with the 
open part of the U toward the 
street. It is so designed that cus- 





(Continued from Page 26) 


tomers will come in off a side 
street into the base of the U and 
come out on the main street 
through the inner leg. Service cus- 
tomer parking, as well as a used 
car lot, will occupy the center open 
space with a large accessory mer- 
chandising store on the exit end 
of the inner U near the main 
street. The other leg of the build- 
ing — the present structure — will 
continue to be the new car and 
truck showroom and the offices. 

Incidentally, the Forbes (father 
and two sons! celebrated the 25th 
aniversary of the opening of the 
Ford business on Feb. 1 this year. 
The business has grown to such 
proportions now that Stanley 
Forbes, the father, can go fishing 
when they are biting, secure in 
the knowledge that Tom will take 
care of sales and Bruce will look 
after service. He was up fishing 
the day I was there. 

In London, another Ford dealer, 
Middlesex Motors, also will cele- 
brate an unusual Silver Anniver- 
sary next May. J. D. Isaacs is the 





dealer and is known as the oldest 
Canadian Ford employe since he 
worked for Ford of Canada long 
before he became a dealer. Cele- 
brating along with him will be Tom 
A. Browne, general manager, J. L. 
Pollard, sales manager, and Archie 
Steels, service manager, all of 
whom have been with Joe the full 
25 years. That’s quite a family 
group that Rhys M. Sale, Ford fac- 
tory sales manager, should be 
proud of. 
+ + - 

IN TORONTO I ran head on into 
a gold mine of service stories, and 
a man who had dug deep into his 
shop and parts operation, when I 
called on Ben Sadowsky, president 
of the Federation of Automobile 
Dealers Assns. for the past two 
years prior to this. He is also a 
Dodge-De Soto distributor. 

Some time ago when out at the 
Kaiser-Frazer plant, having lunch 
with Bill Springer, M. B. Cornell, 
sales manager for Canada, and his 
assistant, J. W. (Peg) Atkinson, 
Cornell told me that if I ever got 
down to Toronto to be sure and 
give Ben Sadowsky a ring. I did 
better than that. I went out to his 
office the first thing in the morn- 
ing one day and didn’t get away 
until noon—and -I guess wouldn’t 





have gotten away then if we both 
hadn’t had previous luncheon ap- 
pointments. 

And for those of you who know 
me well, you can judge how inter- 
esting Ben was when I tell you I 
was content to listen and keep my 
big mouth shut as long as he talked 
on service and sales. That man is 
chuck full of rock-bottom informa- 
tion that he has dug out of his own 
business. We have a story built 
around one of his own experiences 
in the service section of this issue 
that every dealer in the United 
States should read and take some 
action on. Thanks, Cornell, a mil- 
lion—and he said nice things about 
you, too. 

+ * * 

AS AN INSIGHT to the canny 
way in which this Dodge-De Soto 
distributor works, let me tell you 
how he built a hard-hitting team 
of car salesmen that really works 
as a team without wrangling or 
discord. 

He sets aside 25 percent of the 
gross profit from vehicle sales as 
a pool from which he pays each 
of his salesmen on his crew of 10, 
including the salesmanager, a sal- 
ary. The salaries range from $200) 
minimum to $450 maximum, de- 
pending on the position of the man 











for motorists 
—in all 48 states! 





O Texaco Dealers these Texaco 
Credit Cards represent annual 
sales of millions of dollars. 


And now, in addition to Texaco 
Petroleum Products, lubrication 
service, washing and polishing, 
Texaco Credit Cards are again hon- 
ored for purchases of tires, tubes and 
batteries . . . and will step up the 
sales of these profitable items for 
Texaco Dealers everywhere. 

The Texaco Credit Card is a wel- 
come convenience for the local car 
owner, a practical motoring aid for 
the tourist and traveling business 
man. It’s just one of the many 
Texaco extras that keep Texaco 
Dealers busy dealers. 


THE TEXAS COMPANY 














Sky Chief and FIRE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS - 
CHASSIS LUBRICATION - 


MARFAK 
REGISTERED REST ROOMS 








TUNE IN... Texaco Star Theatre every Sunday night starring James Melton. See newspapers tor tune and station. J 


and if he is married or not. Mar- 
ried men get higher salaries than 
the single fellows, and men with 
families are graded according to 
the number of children. Thus, every 
man on the crew is assured of u 
living wage at all times. 

Then the balance of the money 
in the pool is split among the men 
on the basis of their sales produc- 
tion, based on a point system. One 
point is given for low-priced cars 
and most used stuff, a point and 
one-half for medium priced cars 
and two points for the better cars. 


To keep the boys on their toes 
as regards used cars, he has made 
it a rule that any sleeper on the 
used car lot for over 30 days calls 
for that car and two points being 
deducted from the pool. As this 
usually means that from $20 to $30 
is taken from the pool, the boys see 
to it that there are no sleepers. 
When a car lies “dodo” for 25 days, 
Ben says, every man in the team 
gets busy on that dog until one of 
them moves it. 

Two things have resulted from 
this arrangement—the boys police 
each other, and Ben never has to 
fire a man of his own initiative; 
the other salesmen either get the 
laggard to go to work and hold up 
his end or they tell Ben to fire that 
guy and replace him. Ben sets the 
quota for the crew and they divide 
the responsibility for sales among 
them. He never increases the sales 
force unless they ask him to. 

The other end result is complete 
harmony among the _ salesmen. 
When a prospect walks into the 
salesroom and tells the man on the 
floor that he has been talking to 
one of the other men about a car, 
the prospect is never told to wait 
for the other man—nor is his order 
stolen from the salesman who 
talked to him originally. The floor 
man will try to get the order and, 
if successful, will turn it in for the 
man. Every man is first interested 
in selling the pool quota before he 
thinks about his personal “take.” 
He knows that if the crew falls 
short of quota, it won’t be one sale 
he will miss but he will have to 
divide the available business with 
one or more additional men on the 
sales crew. 

* x ca 

RAN INTO one of those funny 
but tragic quirks of human nature 
in Canada that is being expressed 
in the weird ways of men these 
days. I pulled up at a gasoline sta- 
tion and, while I was having my 
tank filled, I asked the rattendant 
how business was. He said it. was 
pretty good but “would be a darn 
sight better if you weren’t having 
as many strikes in the States.” 

Further canversation soon 
brought out the news that the 
Canadian gas station men depend 
upon the tourist business from the 
States to give them a “gravy train” 
in the summer. But listen, these 
same gas station men prevailed on 
the Canadian government to put 
through an edict that makes it un- 
lawful to sell gasoline after 7:00 
at night and any time on Sunday 
or a holiday. 

Can you even tie that one for 
gross stupidity? 

Incite us to give them our tour- 
ist trade, get their government to 
invite our motorists over so that 
they will have a summertime 
“gravy train” of extra profits, and 
then put through a law that makes 
it nearly impossible for a tourist to 
get around at night or on a Sunday 
or holiday. To say nothing of a guy 
over there on business—no, and I 
didn’t get caught with an empty 
tank either, although I thought 
once or twice they purposely made 
roller coasters of their highways 
to throw gas out of the tank. 


1,375 New Cars 
In N. Y. County 


BINGHAMTON, N. Y.—A total 
of 1,375 new automobiles have been 
received this year to date by 
Broome county purchasers, accord- 
ing to the Automobile Dealers 
council of the Binghamton Cham- 
ber of Commerce. 

Despite the fact that new cars 
are moving into the Triple Cities 
at a slow rate and worn-out ja- 
lopies are being taken off the road, 
there have been about 575 more 
cars registered this year than were 
registered all of last year. 











Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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CHICAGO.—Immediate abolition 
of the Federal Reserve board’s 
Regulation W control of consumer 
credit has been urged by Myron 
R. Bone, executive vice-president 
of the American Industrial Bank- 
ers Assn. 

“There is nothing in the Fed- 
eral Reserve board’s own figures,” 
Bone asserted, “to support the 
board’s contention that consumer 
credit is, or ever has been, of suf- 
ficient volume to exert even a mi- 
nor influence on the total business 
picture or on either inflation or 
depression. 

“While it is a known fact that 
the volume of consumer credit fol- 
lows the business cycle, no sound 
evidence has ever been produced 
to indicate that it causes the cycles 
to rise or fall. Consumer credit 
expands or contracts with general 
business because people who use 
it naturally tend to go more deeply 
into debt when the prospects for 
paying their obligations are best, 








THIS TIMELY BOOKLET 


Ff IR 18 8 


Here's a booklet that’s as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


® The Reynolds & Reynolds Company ® 
Dayton 7, Ohio 


s 
Please send information on the ¥ 
® subjects checked: e 
® ( Selling Your Service De- e 
4 partment ‘ 
() Service Dept. Operating 
° Forms 2 
e () General Office Forms e 
e (J Accounting Aids . 
. (] Paper Tools for Handling 
Car Sales ° 
* (© Parts & Accessory Control * 


e (J Credit and Collection Forms 
e (© Dealer Stationery & Checks , 
C] Payroll Systems and Forms 


C1) Factory Designed Account- 
ing Systems * 


Blasts Regulation W 


Official of Bankers Assn. Says Consumer Credit 
Has No Effect on Business Cycle 


and stay out of debt, so nearly as 
they can, when the outlook is good 
for prompt liquidation.” 

Contending that consumer credit 
never has been large enough in 
volume to swing the business cycle 
or to have any noticeable effect on 
general prices, Bones said that in 
1941, when consumer credit reached 
a record high, it amounted to one- 
third of outstanding commercial 
bank loans and only 2% times all 
personal taxes and less than half 
of personal and business taxes. 

“Any inflationary influence could 
be marked by comparing the 
trends of consumer credit with 
those of the index of the cost of 
living,” Bone said. 

“In 1933 both the volume of con- 
sumer credit and the cost-of-living 
index were at a low point. There- 
after, consumer credit increased 
even more rapidly than the index 
of total production, but the cost 
of living remained relatively stable 
from 1935 to 1940.” 


Although the volume of consum- 





er credit fell after 1941, Bone con- 
tinued, the cost of living turned 
sharply upward, and after 1943 
credit increased at a rapid rate, 
but the cost of living leveled off. 





Thermoid Bares 
Utah Output List 


NEPHI, Utah.— Plans for the 
production of automotive and in- 
dustrial products at the Thermoid 
western plant now being construct- 
ed here have been disclosed by J. 
W. Beard, western representative 
of the company. 

Automotive products to be man- 
ufactured at the Nephi plant will 
include brake linings, clutch fac- 
ings, universal joint discs, radia- 
tor and air hose, and V-type fan 
belts. Beard said it was planned 
to have three buildings at the new 
plant completed by December so 
machinery could be installed im- 
mediately thereafter. 


H. & H. Doubling Space 


Henry and Hoag _ (Chrysler), 
Grand Rapids, Mich., is construct- 
ing an addition that will increase 
its floor space more than 100 per- 
cent. 











FIRST IN A SERIES of training schools for parts managers and parts and service 
personnel of Lincoln-Mercury dealers in the Edgewater (N. J.) branch area of Ford 
Motor Co. was held at Surrey Motors in Astoria, L. I., recently. During the two days 
various subjects were covered, including physical layout, sales potentials, parts depart- 
ment accounting, parts ordering, inventory control and parts department supervision. 
The photograph was taken during a discussion of merchandising of accessories con- 
ducted by M. Jarema, parts and service supervisor for the Lincoln-Mercury division of 
the Ford Motor Co. in New York. 





Becker in Indianapolis 


incorporation have 
been filed for Becker Motors, Inc., 
418 N. Capitol Ave., Indianapolis. 


Articles of 





Can You 
Sell Trailers? 


LIMITED NUMBER OF SUPER- 
\ CARGO distributorships and 


The “Something Better” Fleet Owners Asked for 


UPERCARGO 





OW FLEET OWNERS can have a 
trailer built to the exacting de- 
mands of hundreds of trailer operators 
... men locking for “something better” 
to meet tomorrow’s competition. 

These men asked fora rugged trouble- 
free axle and brake combination. So 
SUPERCARGO gives them a five-inch tubu- 
lar axle and giant, positive action, heavy- 
duty accentuated brakes. 

They asked for an open top van con- 
struction capable of carrying full loads 
without the top. So SUPERCARGO fea- 





tures a:heavy base. heavy bows and 
special side construction designed for 
heavy hauling. 

These are only two of thirty trade- 
approved features of the SUPERCARGO 
Open Top Van that improve operating 
efficiency and cut maintenance costs. 

See SUPERCARGO at your distributor’s 
showroom. See the exclusive undercar- 
riage features, the full width upper fifth 
wheel plate and other advantages. Then 
you'll see why suPERCARGO is the finest, 
most modern trailer built today. 





The capital stock consists of 3,000 
shares with $10 par value. Incorpo- 
rators are Wilmer H. Becker, Ed- 
win G. Munsell and J. W. Lee. 


dealer franchises are still open. 
If yours is a substantial organiza- 
tion with truck trailer or automo- 
tive experience, and if you'd like 
to be a SUPERCARGO distributor or 
dealer, write or wire American 
Bantam Car Co., Butler. Pa., for 
further information. 











d 


The supercarco Standard Closed Van 








The supercarco Flat Bed Model 


Booman DBUPERCARGOrraiters 











AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 


ee 
ait Sie ate Bt " Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 
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| Ask Better Country Roads 


Definite Need for Improved Secondary Routes Cited 
By President of Road Builders Assn. 


WASHINGTON. — Mechanization 
of the farm has made the county 
road a major consideration in the 
highway construction program, de- 
clared James J. Skelly, president 
of the American Road Builders 
Assn., last week. 

With an estimated 98 percent of 
farm crops moving to market by 
truck, it is absolutely necessary 
that we improve and extend our 
secondary roads, he asserted. 

“Agriculture has turned to motor 
transportation during the war 
years to an extent not generally 
realized,” said Skelly. “More than 


Arrow Adopts 
New Sales Plan 


PHILADELPHIA. — Arrow Safe- 
ty Device Co. has adopted a new 
sales policy based upon a 90-day 
stock order plan and customer se- 
lection, according to C. S. Vander- 
blue, general sales manager. 

The company recently held a 
meeting here of all its representa- 
tives in the U. S. and Canada. The 
representatives toured the com- 
pany’s plants at Perkasie, Pa., and 
Mount Holly, N. J. 








Sharp Battery Expands 
Sharp Battery & Electric Co., 
Chattanooga, Tenn., has practically 
doubled its floor space in order to 
eare for the increased parts busi- 
ness. The new sales department 
houses more than 200,000 parts for 


one-third of all trucks in the Unit- 
ed States are used on the farms. 
They haul milk, livestock, poultry, 
eggs, fruit, vegetables, grain and 
other farm products to market. It 
is vital to the life and health of 
our urban communities that good 
roads be provided to keep the lines 
of supply open all the time. Yet 
only 49 percent of the nation’s 1,- 
928,000 miles of local and county 
roads have all-weather surfaces. 

“Need for, extending and im- 
proving our farm-to-market sys- 
tem was recognized by Congress 
in the Federal-Aid Highway Act 
of 1944 which apportioned 30 per- 
cent of the  billion-dollar-a-year 
construction fund for this purpose 
as against 45 percent for state 
highways and 25 percent for ur- 
ban thoroughfares,” Skelly pointed 
out. 

“With adequate funds now avail- 
able, sound engineering and intel- 
ligent administration can make our 
secondary highways comparable to 
the state systems. Although our 
building activities have been ham- 
pered by shortages of several 
kinds, planning and preparation 
should go on. When the bottle- 
necks are eventually broken, the 
counties as well as the states must 
be ready to go forward at once.” 


Skelly called attention to the 
fact that 6,000,000 farms are served 
by the farm-to-market highways. 
The annual production of these 
farms is over $12 billion. “This is 
the part of the country that needs 
to be pulled out of the mud with- 





automobiles. 


out delay,” he concluded. 


man, during the noon hour, can watch stockroom, 





THIEMAN FORD CO., Sheboygan, Wis., has double its former shop capacity after 
& modernization program. An efficiency feature of the center stockroom is that one 
showroom 


and floor, answer phones. 





2 Sales Aides 
Named by Aro 


BRYAN, O.—E. W. Iman and 
C. A. Hallberg have been appoint- 
ed assistant sales managers of the 
Lubricating Equipment division of 
Aro Equipment Corp., here, it is 
announced by A. C. Swygard, sales 
manager of the division. 


The .promotions are the result 
of increased volume and expan- 
sion of the company’s sales or- 
ganizations, Swygard said. 





Watford’s Chartered 
Watford’s Motor Service, Inc., of 
Ahoskie, N. C., has been granted 
a charter to sell automobiles with 





Two-Millionth Ford 


Built in Canada 

WINDSOR, Ont.—Ford Motor 
Co. of Canada, Ltd., last week 
produced the two-millionth ve- 
hicle in its 42-year history. No 
ceremony marked the _ event, 
and only a few of the 14,000 
employes in the plant knew that 
No. 2,000,000 was rolling off the 
assembly line. 


Ford officials watched it 
emerge from the line and sent 
it on its way to some lucky mo- 
torist somewhere in Canada, 
with no special symbol to dis- 
tinguish it from 460 other units 
manufactured in the day’s oper- 
ations. 





authorized capital stock of $50,000. 








Buildings 
(Continued from Page 26) 
centage of “quick service” opera- 
tions such as lubrication, tuneups 

and appearance conditioning. 

But if the union drives continue 
to force dealers into an hourly rate 
basis with their service shop em- 
ployes, and those same employes 
continue to allow as much slippage 
in their hour rate sales as now 
exists, dealers are beginning to 
wonder just what would happen if 
they went ahead with their build- 
ing investments and thus greatly 
increased their present overheads. 

These dealers are not giving 
up the idea of getting as much 
service business as it is possible 
for them to handle in their pres- 
ent plants, however, and they do 
intend to re-equip their shops 
with the latest tools and shop 
equipment as soon as it becomes 
available. 

The main point of contention to- 
day centers around the increasing 
of overhead as it is expressed in 
new buildings, especially under to- 
day’s excessively high building 
costs. Until many of the disrupt- 
ing and discouraging factors in the 
business of retailing automobiles 
are cleared up or at least stabil- 
ized, dealer thinking seems to be 
to go along as well as possible 
with present facilities and as low 
an overhead as is economically 
possible. 

—Jack Weep 





Medick Anniversary 
The L. E. and C. W. Medick Co., 
Inc., has marked its twenty-fifth 
anniversary as Ford dealers in Co- 
lumbus, O. L. E. Medick and C. W. 
Medick are partners in the father 
and son combination. 








New Commercial Car Registrations, 39 States for July, 


1946-41 
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Letterbox 


(Continued from Page 4) 


every day and naturally you can’t 
stop them but if a paper like yours, 
which has the industry at heart, 
hasn’t the courage to bring such 
matters out into the open, then 
who has?—Samuet S. Lerner, man- 
ufacturers representative, Montreal. 
Eprror’s Nore: On one score, 
Reader Lerner is right. Automo- 
tive News is strongly pro dealer 
and will continue to be so. On 
other points he is off the beam. 
Mindful of the best interests of 
the dealers, we have repeatedly 
warned, in editorials as well as in 
Dealers Tell Me and On the House 
columns, of the dangers of not 
playing fair with the public. 


Cut Out the Frills 


OPA recently published a list of 
prices for new cars, the lowest of 
which was around $1,000, FOB 
Detroit. When they get done adding 
this charge and that charge, it will 
cost me at least $1,500 for a new 
car—when I can get delivery on 


one. 

I believe in progress, and in bet- 
tering our standard of living, but 
it seems to me that the car manu- 
facturers have lost sight of the fact 
that a large percentage of this na- 
tion’s working population uses the 
automobile for transportation to 
and from work, for hauling gro- 
ceries and other necessities, for 
hunting and camping and picnic 
trips, and for general all-around 
utility. 

Working people are not as much 
interested in a car made to take 
beautiful women to formal dances 
as they are in a car that will take 
them where they want to go, and 
bring them back, is easy on gas 
and oil, has a simple motor that 
can be repaired by themselves with 
parts and accessories bought from 
their local auto supply store, and 
has a low initial cost. 

Why doesn’t one of these smart 
operators in Detroit realize that if 
he made a car similar to the old 
Model A Ford, he could make a 
pile of money, and probably sell it 
as a second car to families in the 
relatively higher income brackets. 

Sure, the Model A had some 
faults — the mechanical brakes 
weren’t the best in the world, the 
choke sometimes needed a bit of 
pumping, and the gas tank was 
too near the motor, but if some- 
thing went wrong you could do a 
little backyard mechanics, make a 
trip to the auto supply store, and 
have it running like a top without 
a lot of fancy gadgets to tell you 
whether it was working right or 
not. And if you did want to dress 
it up you could buy any number of 
items—amirrors, spotlights, steering 
_controls, seat covers, tail pipe ex- 
tensions, etc., and still not empty 
your wallet. 

There must be several thousand 
of these babies running around the 
country, nearly 15 years old, still 
giving good service, still taking 
their owners to work and back 
again. What more does the average 
working man or farmer want?— 
James R. Akers, P. O. Box 1045, 
Sparta, N. J. 


Obsolete Parts 

In the letter from the Sinclair 
service station in Oakland, IIl., in- 
formation was asked concerning 
the availability of parts for some 
“orphan” cars. I am sending the 
names of some parts companies 
from a list which was taken from 
a book about 10 years ago. No 
doubt some of the companies men- 
tioned have moved or gone out of 
business, but for better or worse, 
a try can be made at the following 
places: 

Jordan—Magnetic Auto Parts, 
Inc., 20 E. 135th St., New York; 
Velie—Velie Auto Parts & Service 





Bundy Occupies 
New Offices 


DETROIT. — Six administrative 
departments of the Bundy Tubing 
Co., manufacturers of smal] metal 
tubing, now occupy new general 
‘ offices on E. Jefferson Ave. at 
Parker, here in Detroit. 

Purchased and remodeled at a 
cost in excess of $100,000, the new 
offices are part of a general expan- 
sion program which includes a re- 
Search laboratory now nearing 
complition here. 


Co., Moline, Ill.; Marmon—General 
Parts Corp., Flint, Mich.; Stearns- 
Knight (no record of Stearns)— 
Magnetic Auto Parts, Inc., 20 E. 
135th St., New York, N. Y. Bear- 
ings & Parts Co., 55 Amsterdam 
Ave., New York, and Stearns- 
Knight Corp., Cleveland; Windsor 
—Moon Motor Car Service Co., Ko- 
komo, Ind., and Moon-Diana Serv- 
ice Inc., 102 West End Ave., New 
York; Kissel—C and S Service Inc., 
9-17 43rd Ave., Long Island City, 
N. Y., and Stephens Service Co., 
Freeport, Ill.; Peerless—Stearns- 
Knight Corp., Cleveland, O. 

My friends and myself enjoy 
each copy of Automotive News and 
think you have a good paper.— 
Ricuarp Yooper, East Orange, N. J. 

* . . 


In answer to “Sinclair Service 
Station, Oakland, IIL,” Franklin 
parts may be obtained from the 
Auburn - Cord- Duesenberg Co. at 
Auburn, Ind. (which also carries 
parts for Graham and Hupmobile, 
incidentally). 

Long may they flourish. Your 
subscriber owns two Cords!—Ros- 
ert B. Gecen, 3160 N.W. 2nd St., 
Miami 35, Fla. 
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REMODELING of its parts 


it by Al Shallock, 


*- P PARTS Tear, 


Inc. (Ford), Milwaukee, 


departmen 
brought three rewards to the firm. This ‘‘after’’ view is a sharp contrast in attractive- 


ness. 
of this year t 





Al Shallock, president, reported further that parts sales in the first six months 
d 84 pe it over the same period in 1945, due in large measure to 


the ‘‘face lifting.’’ His parts ee Earl Snyder, added that the change has also 


provided 25 percent more space than the 


previous setup. 








S. C. Carriers 
Ask Rate Hike 


COLUMBIA, 8S. C.—A plea of 
South Carolina common carrier 
motor lines for increases in rates 
and charges applicable to the 
transportation of freight has been 
taken under advisement by the 
South Carolina State Public Serv- 
ice commission. 





The carriers are seeking an in- 
crease of 20 percent in the less 
truckload rates subject to 20 cents 
per 100 pounds maximum on ship- 
ments weighing less than 2,000 
pounds. They also want an increase 
of 10 percent subject to a maxi- 
mum of 10 cents per 100 pounds 
on less than truckload shipments 
over 2,000 and not over 5,000 
pounds. 








SAE Publishes 
Vibrating Data 
In 8 Charts 


NEW YORK.—Basic data per- 
taining to suspension problems and 
vibrating systems generally are 
presented in convenient reference 
form in eight charts prepared by 
the Ride and Vibration Data sub- 
committee of the Society of Auto- 
motive Engineers Riding Comfort 
Research committee, just pub- 
lished for general distribution by 
the SAE Special Publications de- 
partment. 

The characteristics of vibrating 
systems are defined by a few fun- 
damental equations involving such 
variables as mass, spring rate, dis- 
placement, frequency and accelera- 
tion. The charts relate quantita- 
tively combinations of these va- 
riables which give the most sig- 
nificant and, therefore, the most 
useful information. 

Charts are available from the 
Special Publications Dept., Society 
of Automotive Engineers, 29 W. 
39th St. Cost is 50 cents to mem- 
bers, $1 to non-members. 





Helping Hand No. 1 


1st Issue. 





You’re Already in The Saturday 
Evening POST, 342 Million Mass 
Circulation per insertion...every 
ad selling you, the Bear-Equipped 
Man Who Saves Lives, Tires, Cars. 


NOW You're Back in TIME, 
The Weekly News Magazine 


That’s Helping Hand No. 2—1% 


Million Alert ctass Circulation 
per insertion, starting with July 


With These Helping Hands, and More... 


No Wonder You Go Places 


“BEAR 


LT rT ME 


n-for- Pro 


Gazine 


fit Construction 


4d Shop Arrangements 


to Display: AND MORE! 





ANOTHER BIG HELP: FREE IDEA BOOK! 


shop... 


Bear Service was a BIG-PROFIT 
service before the war. And post- 
war demand is even stronger be- 
cause now the public EXPECTS 
Bear Safety Service in any modern 
a post-war opportunity 
for you to serve and profit ina 
business that gets better all the 
time! The FREE Bear Idea Book is 


soever. 


up every activity with the big days 
ahead. It’s packed with proven 
profit-earning ideas you can use 
NOW and later. Second edition now 
ready; first was grabbed by men 
who can smell money. Get your 
FREE copy—no obligation what- 


NoT about Bear products. It fore- 
casts and outlines the future in an 


uncanny way. Shows how to line 


IT’S FREE! Mail Coupon Now! 
BEAR MFG. CO., Dep’t AN, Rock Island, Ill. 
Gentlemen: Rush FREE Copy Bear Idea 
Book to: (Print Your Name, Address, ia 
Margin Below and Mail!) 
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NOW YOU CAN HAVE 


For 195% 


Turntable 














































No pit, no holes, no an- 
chor bolts. Just plug in 
and run— anywhere. 


ADJUSTABLE TO FIT ALL 
POPULAR MODELS FOR 
THE LAST FIVE YEARS. 


Packed as a unit and 
ready for quick shipment 
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AUTO-TURNTABLES 


Reg. U.S. Pat. Office 
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GRAF-FLOX 
I STON RING 


Portable -Easily Set Up 
FOR SHOWROOM OR LOT 





From the massive electric furnaces to final 
inspection and packing, the Burd reputa- 
tion for producing superior-performance 
piston rings is carefully guarded. The lab 
holds uncanny control of metal structure 

and strength. 

/ | maintained through the many grinding, 
'/ turning and slotting operations. Then the 
revolutionary ‘“Graf-Flox” treatment is 
t added for quicker seating and longer 
life. 


“engineered for results.” 


| Dix ta your Letterhead 
and mail this coupon for full 


descriptive brochure. Please give 


your 


and Title__ 


BRUNNER AUTO SALES COMPANY 


| 
| 
| 
| 
| 
| 
Co ee Se ne Ne | 
| 
| 
| 
| 
| 
80 Oakland Ave., Manchester, Conn. 
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Precision tolerances are 


Yes, Burd Piston Rings actually are 


BURD PISTON RING CO. 
ROCKFORD, ILLINOIS 





British Term 
Control Action 


Successful 


GLASGOW, Scotland.—(UTPS)— 
Action taken by the Society of Mo- 
tor Manufacturers and Traders to 
eliminate the re-sale of new cars 
has proved successful in the Brit- 
ish Isles. 

In certain instances, speculators 
were ordering new cars which 
were immediately resold at a hand- 
some profit. 

To remove this danger, the so- 
ciety insisted that all prospective 
buyers should sign a covenant to 
retain possession for at least six 
months, during which they agree 
not to resell, except through an 
approved channel. 

In one large English city, a num- 
ber of orders for cars have been 
cancelled as a result of the pro- 
gram, while those placing orders 
have been signing the covenant 
without any demur, and seem quite 
pleased to do so. 

Judging from the experience of 
two of the largest dealers in a 
leading Scottish city, the propor- 
tion of cancellations has _ been 
negligible. One firm, with thou- 
sands of orders on hand, has not 
had one cancellation, while the 
other has had cancellations in the 
ratio of only two per thousand 
orders. 


Tex. Rebuild Plant 


Near Completion 


GARLAND, Tex.— Construction 
of a $250,000 engine rebuilding 
plant, to rebuild marine, automo- 
tive and industrial engines of all 
types, is underway here with com- 
pletion expected by fall. Described 
as the only one of its kind in the 
world, the rebuilding plant will be 
‘cnown as International Engine 
Rebuild Corp. and will employ 
vbout 200 former aircraft workers 
and highly skilled mechanics. 

Officers of the completely Texas- 
financed project are William S. 
Binning, president, former chief 
— adviser for supply and 
istribution of ground equipment 
or Headquarters, Army ir 
Forces; B. H. Crandall, vice-presi- 
dent and former General Motors 
service supervisor, and Jack Bur- 
rus, chairman, president of Tex- 
O-Kan Flour Mills Co. Headquar- 
ters are at 100 International Road, 
Garland. Branch offices are in Fort 
Worth, Dallas, Tulsa and Los An- 
geles. 








Aluminum Keys 
Will Be Standard on °47s, 


Yale Says of Product 
STAMFORD, Conn. — Feather- 


| weight automobile keys made of a 


special aluminum alloy and bear- 
ing the Yale trademark are now in 
large-scale production at the Stam- 
ford division of Yale & Towne Mfg. 
Co. and will soon be in wide dis- 
tribution as part of the standard 
equipment of 1947 model cars. 

Announcement of the new Yale 
product was made by R. H. Diesel, 
Yale & Towne manager of aircraft 
and automotive sales. 


Diesel said the new aluminum 


|}alloy keys are the result of extend- 


ed research, testing and experi- 
mentation, undertaken by Yale & 
Towne in an effort to eliminate key 
trouble which for years has plagued 
the automotive industry. 

Tests indicate that the aluminum 
key is at least 30 percent stronger 
than brass and does not cause any 
more wear to the lock mechanism, 
Diesel said. Moreover, he added, 
constant use of the new aluminum 
key tends to improve its appear- 
ance as the normal use on key 
rings and key cases has a burnish- 
ing effect. 





Snyder Appoints Roburn 


To Handle Export Drive 

PHILADELPHIA.—With a con- 
siderable increase in exports to 
Central and South America in the 
offing, Snyder Mfg. Co., of Phila- 
delphia, maker of Synder automo- 
bile radio antennas and auto ac- 
cessories, has appointed Roburn 
Agencies, Inc., of New York eity, 








Spacious Dealership 


has 1, 000 square feet of of shop space. 


recommendations of President Tru- 
man’s Highway Safety conference 
last spring, Gov. Simeon Willis has 
appointed a six-man state coordi- 
nating committee for highway 
safety. 

Named to the committee were 
State Commissioner of Highways 





WAA Hears Plan 
By Welders for 


Surplus Disposal 


WASHINGTON.—War Assets 
Administration officials met last 
week with the Resistance Welder 
Manufacturers Advisory commit- 
tee at WAA headquarters to dis- 
cuss plans for speeding up the dis- 
posal of surplus resistance welder 
machines, spare parts and control 
equiment. 

WAA advised the industry that 
more than 1,900 welders, which cost 
$10,000,000 new, have been turned 
over to 14 regional offices for dis- 
posal and that more such equip- 
ment undoubtedly will be declared 
surplus by agencies which acquired 
it during the war. 

Manufacturers’ representatives at 

the meeting declared that the 
manufacturers of this equipment 
are in the best position to sell it 
to private industry, and advised 
that the disposal could be accom- 
plished rapidly, but they declared 
that WAA must allow sufficient 
profit to make the disposal worth 
the manufacturer’s while. 
The committee recommended 
that a wholesale price on this 
equipment be established for the 
manufacturers, in order that they 
might purchase the equipment at 
a mark-down, recondition it, and 
sell it with a guarantee. 


Registration Up 
7,300 in Til. 


cuncade — Passenger car regis- 
trations in Illinois during the first 
seven months were 1,511,458, or 
7,309 more than the total for 1945, 
the secretary of state’s office in 
Springfield reported last week. 

The same trend applied to truck 
registrations, which up to Aug. 1 
exceeded the entire 12 months of 





as its export division. 


last year by 14,012 units. 


A VIEW of the spacious service department at Clark & White, 


FRANKFORT, Ky.—In line with | J. 
|Commissioner of Revenue Orville 





MURALS ON THE WALLS and vaulted ceilings with carved stone pillars are features 
of this spacious showroom of Clark & White, Inc., Lincoln-Mercury dealers in Boston, 
Mass. A large service garage and parts department complete the dealership, of which 
Loren C. White is treasurer and general manager. 





Boston, which 


Inc., 


Ky. Group to Coordinate 
Highway Safety Planning 


Stephen Watkins, ehairman; 
M. Howard, Director of Motor 
Transportation Ben J. Brumleve, 
Highway Patrol Director John 
Baker, Commissioner of Health P. 
E. Blackerby and Welfare Depart- 
ment Education Director J. S. 
Brown. 

Purposes of the committee were 
outlined by Gov. Willis as includ- 
ing: 

1. “To appraise existing condi- 
tions within the state, utilizing the 
technical recommendations of the 
President’s Highway Safety con- 
ference ... to develop an effective, 
official highway safety program. 

2. “Fully coordinate highway 
safety activities and jurisdictions. 

3. “Acquaint the public with the 
results of the analyses and com- 
parisons, and outcome of the co- 
ordination, to the end that organ- 
izations and individual citizens 
shall know exactly what items con- 
stitute the official highway pro- 
gram. 

4. “In consultation with repre- 
sentatives of state organizations, of 
city and county officials, arrange 
means of close cooperation and 
coordination between local and 
state official activities.” 

Gov. Willis said the committee 
would be called into conference 
shortly to designate subcommittees 
to make proper surveys. He added 
that he would call a state high- 
way safety conference at a later 
date. 


Trucker Fights 
Il. Truck Act 


SPRINGFIELD, Ill.—Earl Doo- 
nan, a Mercer county truck opera- 
tor, petitioned in circuit court last 
week for permission to file suit 
to ask an injunction to prevent 
the state motor division from 
spending $451,071 to administer the 
1939 Illinois truck act, and to chal- 
lenge the act’s constitutionality. 

Doonan says the act is unconsti- 
tutional because it allows the issu- 
ance of unlimited certificates with- 
out notice to competitors, and be- 
cause the certificate allows opera- 
tion without fixed charges. He also 
charges that the act gives unlim- 
ited power to an administrative 
officer, which may be used to fa- 
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SINCE THE REMODELING of the parts department of Dahil Motors (Ford), Osh- 


kosh, Wis., there has been a 60 percent 


increase in business, according to Harold 


Hafeman, dealership manager. Milt Schumacher ts parts manager. 





Goodyear Sees 
Record Demand 


Through 1947 


AKRON.—P. W. Litchfield, chair- 
man of Goodyear Tire & Rubber, 
has predicted that the unprece- 
dented demand for tires which has 
carried this year’s production of 
the industry to record levels will 
continue through 1947. 

On the basis of a statistical 
study prepared by the Goodyear 
organization, the 1947 tire demand 
is estimated at 83,000,000, within 
4 percent of this year’s estimated 
alltime high of 86,500,000. 

According to this study, next 
year’s demand will call for the pro- 
duction of 67,000,000 passenger car 





tires, compared with 68,000,000 pas- 
senger car tires in 1946; 12,000,000 
truck tires, against 14,000,000 this | 
year, and 4,000,000 farm tires, com- 
pared with 4,500,000 scheduled for | 
production in 1946. 

While the demand for replace- | 
ment passenger tires should re-| 
turn to normal next year, Litch- 
field said, the increased output of 
new automobiles should boost orig- | 
inal equipment tire production | 
from an estimated 12,500,000 this | 
year to 27,000,000 in 1947. These 





Modern Times | 


Lower Cars Posing 
Shrub Problem 


PHOENIX, Ariz.—Because man- 
ufacturers have streamlined autos 
to the point where drivers are at 
least a foot nearer the pavement, 
the city commission is considering 
amending a city ordinance. 

Under the present law, property 
owners are required to keep hedges 
and shrubbery trimmed so that 
they are not more than four feet 
above the ground near street in- 
tersections, 

The commission is considering 
the amendment at the suggestion 
of safety officials who declare the 
ordinance should require trimming 
hedges and shrubbery to no more 
than three feet above the ground. 





Ford Nears Completion 


On Remodeled Building 

DEARBORN. — Remodeling of 
the old powerhouse at the Ford 
Motor Co.’s Ypsilanti plant to pro- 
vide a modern administration 
building for all the company’s “Vil- | 
lage Industries” is nearing comple- | 
‘tion and will be ready for use the | 
last of September, it was an-| 
nounced last week by Roscoe M.| 
Smith, superintendent of the out-| 
lying plants. 

Approximately $70,000 has been 
spent to remodel the powerhouse 
which will house executive offices, 
conference and classrooms for ap- 
prentice training, labor relations, 
veteran’s bureau and other admin- 
istration departments. 


Dolan to Handle Olds 
In Worcester, Mass. 


William A. Dolan sr., former as- 
sistant zone manager of the Bos- 
ton zone of the Oldsmobile divi- 
sion, has opened his own Oldsmo- 
bile dealership in Worcester, Mass. 
He is president and treasurer of 
the new Dolan Oldsmobile Co., Inc. 

His two sons, recently released 
from the service, are learning the 
business “the factory way” from 
their dad, who was with Oldsmo- 
bile for 16 years. 














figures are based on an estimated 
production of 2,350,000 new cars 
in 1946 and 5,000,000 cars in 1947. 

Export demand, it is estimated, 
will increase from 800,000 to 1,000,- 
000 tires and the industry should 
be able to restore normal inven- 
tories, building these up from 
700,000 this year to 5,000,000 next 
year. 











Dealers tell me 


By 
John O. Munn 








(Continued from Page 3) 


was certain in which direction 
automobiles would develop from 
the engineering standpoint. There 
were two cycle, as well as four 
cycle gas engines, plus steam 
and electric power plants. There 
was no standardization either in 
driving mechanisms, there being 
chain, planetary, friction, and 
selective type transmissions. 


When W. C. Durant was presi- 
dent of General Motors Corp., he 
wasn’t certain of future mechani- 
cal developments and to be on the 
safe side he bought up manufac- 
turers making almost every type 
of car, including the Elmore, which 
was finally liquidated by the cor- 
poration in 1912. 

+ 


Finally Arranges 
A Deal 


HOFFMAN'S father, J. S. Hoff- 

man, was one of the early El- 
more dealers. In 1902 he went to 
Detroit with the intention of tak- 
ing a Ford dealership. James Cou- 


zens was the Ford sales manager. 
The Ford factory was located in 
wood and corrugated buildings. 
Hoffman was shown through the 
Ford factory but the negotiation 
didn’t materialize into a Ford con- 
tract. The chief Ford tester, how- 
ever, told Hoffman about a dem- 
onstration set for an Elmore sales 
room on Woodward Ave., Detroit, 
that evening that would demon- 
strate a motor running first on 
gasoline, then kerosene, then on 
alcohol, and later on a mixture of 
all three. 


This interested Hoffman. He 
visited the demonstration that 
evening and arranged to go to 
the Elmore factory at Clyde the. 
next day. He was successful in 
signing up a distributorship for 
the Elmore in Sharon. 


The first Elmore cars were sin- 
gle-cylinder cars followed by two 
opposed cylinders and then three- 
cylinder vertical type two-cycle 
}motor. Under General Motors ad- 
ministration, a rotary valve four- 








cylinder two-cycle water - cooled 
motor was developed. The chief 
engineer was Krebs, who in later 
years built trucks. 

Since the passing of J. S. Hoff- 
man in 1934, the Sharon dealer- 
ship has been owned by his son, 
Dana C. Hoffman, with the Nash 
line since 1926. 


Up the Ladder 
Pontiac Dealer’s Son Starts 
Career at Bottom 


SANTA MONICA, Calif—Among 
41 war vets employed by Link An- 
derson, local Pontiac and GMC 
dealer, is Keller Bathrick, son of 
John S. Bathrick, who recently 
resigned the position of Los An- 
geles zone manager, Pontiac Mo- 
tor division, to become a Pontiac 
dealer in the Highland Park area 
of Los Angeles. 

Young Bathrick, a veteran of 
nine invasions of Jap-held Pacific 
islands, seems determined to ab- 
sorb the motor car business the 
hard way, by experience. After six 
months with Anderson, including 
duty as a motorcycle messenger, 
he is now a parts clerk. 











SMOOTH THE SALES ROAD NOW 





NEW DIRECT-DOUBLE-A 





tough competitive future. 


MONROE AUTO EQUIPMENT CO. 


MONROE, MICH. 


TY) FOR A TOUGH COMPETITIVE FUTURE 


Today’s purchaser of a new car may give little 
thought to riding qualities. He buys a 1946 model, 
and bother the bumps... if any. 


But he is a satisfied owner if his new car gives 
the smoothest ride he ever experienced! One reason 
for smoother riding in 13 popular makes of this 
year’s cars and trucks is the specification of Monroe 
Diréct-Double-Action Shock Absorbers. 


When the buyer’s market arrives, satisfied owners 
will be the finest asset a manufacturer can have. 
With tripled manufacturing facilities, 30-years’ 
experience in taking the jars and jolts out of riding 
and a competent staff of consulting engineers, 
Monroe Auto Equipment Company is ready and 
eager to help smooth the sales road now for a 


For Smooth Riding 


that Makes Sales... 


SPECIFY... 


NROE 


CTION HYDRAULIC SHOCK ABSORBERS 
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Slippage, Shift in Work . . . 
Changing Factors Peril 


Service Operations 


(Continued from Page 26) 





out either the quality, or amount, 
of work the shop should be put- 
ting out. 

But one day Sadowsky checked 
his shop records and found that 
the 45 productive mechanics, who 
should have been producing 360 
hours of work per day, were pro- 
ducing only 240 hours. 

Sadowsky dug into the records 
to find that his shop wasn’t selling 
360 hours although the operation 
was profitable. They were only 
selling 240 hours and therefore the 
shop was losing 120 productive 
hours every day. That was bad 
enough but, to find that the 120 
hours of building customer good- 
will was being thrown out of the 
window by poor management, real- 
ly hurt. 

It hurt every mechanic, too, to 
oo. gos of an pam SS of = 


eventually found the key to the 
situation. 

Every shop has a certain amount 
of slippage in its operation. The 
very nature of the business pro- 
motes some slippage in spite of 
every system that has ever been 
devised to ward off lost shop time. 
The men in the shop must be 
made to realize that every minute 
lost is costly to them, and man- 
agement must get full cooperation 
from the men. 

Puts On a Dinner 

Sadowsky met his problem by 
throwing a nice dinner at one of 
the local hotels for his entire shop 
crew and putting the problem up 
to them directly. He even went 
further than just telling them that 
they were losing in their weekly 
pay envelope by allowing this slip- 
page to exist; he threatened to 
have the bookkeeping department 








total up each man’s productive 
hours against the hours that 
should have been sold and notify 
the mechanics’ wives. 

He never did have to notify 
their wives, however, for within 
one week that 120 hours of lost 
time had been cut to 48 hours; 
more work was taken in and de- 
livered and every productive me- 
chanic’s pay envelope was fat- 
tened. 

But it did result in Sadowsky 
having to get another service man- 
ager because at his hotel meeting 
he told the mechanics they were 
not working for the service man- 
ager but that the service manager 
was working for them—if the serv- 
ice manager did not keep enough 
work coming into the shop to keep 
them busy their full productive 
time, it was their duty and right 
to complain about it and see to it 
that management had a manager 
in that spot who could produce all 
the work they could do. 

Sadowsky found that the slip- 
page resulted from many causes 
in his shop, but the principal one 
was that the men aped the service 
manager in not getting on the job 
at the set starting time in the 
morning, went out for snacks in 
the middle of the morning and 





afternoon and started to wash up 


minutes before quitting time at/| 
night. Some loss was experienced || 
in the scheduling of jobs, but a/| 
control system limited that to a/) 


minimum. 


agement. 

According to men like Sadowsky 
who have checked their own oper- 
ations, most dealers will be horri- 
fied to learn the number of good 
steady customers they have lost 
during the past year or so because 
of unsatisfactory service work. If 
they put a smart girl on the phone, 
calling all customers that have not 
been in the shop during the past 
60 or 90 days or longer, they’ll find 
out. 

No Competition Yet 

Dealers haven’t had much out- 
side competition as yet. Returned 
veterans haven’t had time to get 
themselves set up in business or 
procure the shop equipment they 
need to give franchised dealers the 
eompetition in service that is com- 
ing from this source. Nor have the 
oil companies been out long enough 





FINISH "EM EASTER 


AND WITHOUT COMEBACKS— 
“FACTORY PACKAGED COLORS” 


USE 








The MARTIN-SENOUR CO. 
2520 Quarry Street, Chicago 8, Illinois 








MOTOR SALES 











“Come in! Our manner in turning 
your order down is much nicer than 
our competitor’s!” 





with their most excellent training 
programs to have them felt in com- 
petition as yet. 

Dealers who have every inten- 
tion of maintaining the same rela- 
tive profit margin on service— 
maintaining the same percentage 
of service-profits-carrying - burden 
and more—haven’t had any com- 
petition in new car sales as yet 
either. Nor have they had to face 
a highly competitive used car sit- 
uation; in fact, very few dealers 
now realize there is any used car 
problem. 

But new car production is in- 
creasing—so are new car prices. 
The combination may well bring 
on a selling problem months 
earlier than many dealers now 
foresee, and few if any have the 
selling force to meet it when it 


comes. 

The higher the prices of new 
cars go, every dealer will recog- 
nize, limits the “sellers” market 
just that much, regardless of the 
need of the public for transporta- 
tion. Only just so many people can 
afford to buy cars at certain price 


levels. 
Then Watch Out 

All of this means that when 
that time comes the dealer who 
is “management” in any retail au- 
tomotive outlet must give his at- 
tention to sales, which will divert 
his attention from his solid service 
profit revenue. 

If that service shop is not in a 
healthy state from the standpoint 
of production efficiency, and abil- 
ity to please the public, the dealer 
with a sick sales situation may 
find himself running a_ hospital 
with all of his former paying 
guests as non-paying bed cases. 

A look at the following table, 
which Sadowsky built up from his 
own business operation, may sug- 
gest to dealers that it would be 
wise to build up a similar table 
from their own records. It certain- 
ly is illuminating as to what has 
taken place in the retail automo- 
bile business during the war. Na- 
turally 1945 or 1946 figures will be 
even more startling than those of 
1944, which were the last ones 
available to Sadowsky when he 
built the following picture-graph 
of his own business: 


1939 1944 
New and Used Car Sales 
$2,610,000 $185,000 
Parts and Service 
352,000 822,000 
Gross Profit 

299,000 206,000 
Net Profit 

67,500 71,500 


Many franchised dealers’ oper- 
ations in the States will still ap- 
proximate these figures in com- 
parative relationship. Their new 
and used car sales may be up 
some from these as they are now 
starting to get new cars in 
greater volume and still realize 
full profits from both the sale 
of new vehicles and what trades 
they get. But the above increase 
in and service operations 
has taken place and those prof- 
its have risen in proportion. 
Without the “burden carrying” 
service and parts sales, the net on 
the entire operation would be far 
less. When the net on new and 
used car sales drops, due to the 
competition that is coming as sure 
as day follows night, the dealer 
who has not done a thorough job 
of surveying his service operation 
now, while he can still correct it, 
is going to be plain out of luck. 











ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trembly Ave. 
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Just Among Dealers... 








(Continued from Page 3) 


ron, born June 7, 1880, in Cuyahoga 
Falls, O. He started out as a one- 
man _ dealership, 
serving in all ca- 
pacities as me- 
chanic, salesman, 
bookkeeper and 
owner and han- 
dling such lines 
as the Pathfinder, 
Pilot, Appel “8”, 
Regal “8” and 
Haynes. By 1916 
he had acquired a 
Ford contract, 
which he has con- 
tinued since. 
Like many dealers, his hobby is 
farming. His 80-acre farm, 10 miles 
outside Akron, is a showplace. He 
raises thoroughbred cattle, special- 
izes in growing evergreen trees, 
encourages wild birds, and is a 
fancier of Bantam chickens. 


* * * 


S. W. Corwin (Chrysler - Plym- 
outh), Fargo N. D., born Dec. 12, 
1885, in Plainfield, N. J. Corwin 
opened a dealer- 
ship in Bismarck, 

. D, in 1914, 
which he con- 
tinues at the pres- 
ent time, in addi- 
tion to the Fargo 
operation. In Bis- 
marck he distrib- 
uted Buick for 
seven years. 

In 1919 Corwin 
added the Chev- 
rolet line, which 
at that time was 
a wholesale contract. In 1924 he 
took on the Chrysler contract cov- 
ering a quarter of the state. In 1925 
he added a partner, Neil O. Church- 
ill, who was formerly a Chrysler 
factory man, which association has 
continued ever since. 

In 1937 they purchased a Fargo 
dealership which added to their 
Chrysler territory, including a part 
of western Minnesota. Since 1938 
the Fargo office has wholesaled 
Chrysler parts, now a large opera- 
tion covering all of North Dakota 
and parts of Minnesota, South 
Dakota and Montana. 


Rosert H. Eppy (Buick), Toledo, 
born May 1, 1892, in the same city. 
He started as a salesman in 1918, 
and within the 
next several years 
became general 
manager. By 1936 
he had bought in- 
to a dealership, 
becoming vice- 
president. When 
the original own- 





4. A. McAlonan 





8. W. Corwin 


er, Jack Davis, 
died two years 
ago, he became 


the proprietor. 

Eddy has been 
president of the 
local automotive trades association 
for several terms. During wartime 
he conducted the auto panel for 
OPA and was on the advisory com- 
mittee of ODT. 


* * * 


Cowan Ropcers Jr. (Cadillac-Pon- 
tiac), Knoxville, Tenn., born June 
21, 1914, in the same city. Rodgers 
& Co, Inc, is 
known as the old- 
est automobile 
dealership in the 
South. It was 
founded by Cow- 
an Rodgers sr. in 
1898 for the pur- 
pose of selling bi- 
cycles. 

In 1899 he took 
on his first fran- 
chise for Oldsmo- 
bile. In 1899 and 
1900 he _ experi- 
mented in building two successful 
automobiles. By 1910 Rodgers & Co. 
had taken on the Reo account, to 
be followed shortly by Buick. 


Rodgers sr. died in 1936. Rodgers 








Cowan Rodgers jr. 





Cosart Picks 2 Aides 


Appointment of Frank Zitz as 
parts department manager and 
Jack Keenan as auditor and office 
manager of Lee Cosart Motor Co. 
(Dodge-Plymouth), Portland, Ore., 
is announced by J. A. Cramer, gen- 
ral manager. 





ness and 
owner. 


iF, 


jr. was elected president and an- 
other son, Earnest B. Rodgers, vice- 
president. Rodgers jr. served as a 
first lieutenant in the India-Burma 
theater for 20 months during the 
war. 


* * 


Ciaup R. Huriey (Ford), Greene- 





Claud R. Hurley 


ville, Tenn., born March 1, 1890, in 


Morristown, Tenn. 
He became an 
employe of a 
Ford distributor 
at Morristown, 
Tenn. 

When the dis- 
tributor decided 
to open up a retail 
firm in Greene- 
ville in 1915, Hur- 
ley was put in 
charge. By 1919 
he purchased in- 
terest in the busi- 


later on became sole 


—Joun O. MuNN 





Back-Pay Change 


Employers Must Now Deduct 
Tax from Awards 


WASHINGTON.—Employers must 
deduct income tax from back-pay 
awards made under NLRB de- 
cisions, the Treasury has ruled. 
The order, effective immediately, 
reverses the practice in effect 
hitherto, but is not retroactive. 

Commissioner Joseph D. Nunan 
jr. explained that the policy change 
resulted from a Supreme court de- 
cision regarding Social Security 
taxes last February. Nunan said 
the court’s decision apparently cov- 
ered income taxes also. 

Although employers have not 
been required to withhold income 
tax from back-pay awards in the 
past, employes receiving the award 
have been liable for the tax. 





Bishop to Enlarge 
Bishop (Calif.) Sales and Serv- 
ice (Chrysler) is planning erection 
of added service facilities and a 
sheet metal and body department. 
Dan Knight, a partner, heads serv- 
ice. 




















“He has three union cards!” 





Building Started 


William A. Gehman, Chrysler 
dealer in Emaus, Pa., has started 





construction on a new building © 
which will provide modern and 
complete service facilities. 


















Provides uni- 
form shoulder 
for curved 
abutting sur- 
faces, for bear- 
ings with large 
corner radii. 


Y Bowed 


Takes up end- 
play rigidly or 
resiliently, ac- 
commodates 
accumulated 
tolerances. 
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Economical 
where thrust is 
moderate — 
holds fast, yet 
shaft requires 
no machining. 























2-piece ring 
takes heavy 
thrusts, gives 
positive lock, 





Crescent* 
Snaps on radi- 
ally where 
axial assembly 
is impossible. 


No special 
tools needed. 












é-Ring 
Variant of Cres- 
cent for small 
shafts; provides 
large, strong 
shoulder. Easily 
removed. 
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TRADE MARK U.S. PAT. RE. 18.144 AND OTHER PAT. PEND, 


RETAINING RINGS 


WALDES KOHINOOR, INC., LONG ISLAND CITY 1, NEW YORK 


@ There's a Waldes Truarc precision-engineered 
ring to answer every need. Truarc Retaining Rings give a 
never-failing grip because of their mathematically precise 
construction. No matter how demanding your specifica- 


ie, 







U.S. PAT, 2.362.948 





tions, it’s a simple matter to refine your present designs to 
save material, machining and assembly costs. WaldesTruarc 
engineers will help you, will give your particular problem 


individual attention without obligation. 


Name. 


! Waldes Kohinoor, Inc., 47-10 Austel Place 
i Long Island City 1, N. Y., Dept. 14-F 


VISIT TRUARC BOOTH « INSTRUMENTATION-FOR-TOMORROW EXHIBIT 
HOTEL WILLIAM PENN, PITTSBURGH + SEPTEMBER 16-20 


ree ee oe ee oe ee ee ee ee ee oe oe ee oe oe oe oe oe oe oe 


Please send Catalog No. 4 on Truare Retaining Rings to: 








Title. 











Company 
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City 


State. = = 
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ready a selling point of one manu- This, together with the elimination | bute to greater driving safety. Dur- =e 
facturer in the field.” Mortrude|°f knobs and levers, will be a boon|ing inclement weather, = — ym 
bd “ ; .|to the unfortunate passenger who| cars are difficult to gauge for spee 
} posed di seem and encell ov points out. “A great deal of em é ; - 
skiers na the Ceuntery Meter Ge." civeah) new pailaing is Sebneen City, Tenn. Mat. phasis will be placed on this ex-|@mcounters even sudden stops. and distance at intersections. Some ee 
thew Tucker, president, opened the dealership with elaborate radio ceremonies deserib- | cellent detail which has been dis-| “Much can be done with built-in | form of running lights would help | 7 
Ben bane —- — Eb A pate : regarded in the past. Better wind-| visors that slide from the header | *® pa 0 ar new gaa . 
P . | Shield vision will be evident in gen- | with polaroid for extreme sunlight ia ~- : V 
Car Financin year, the Dominion Bureau of Sta- | 174) and the sliding door will im-|and translucent for night when ef- Much can be expected in in- : 
tistics reported last week. : r g teri tments to further con 
‘ Totals for the fret 6 nths | Prove this condition, since this will| ficiently planned as an integral|‘€TlOT appointm fn con 
U Sli htl 41,788 pe alcogse nicl ne we . allow a better placement of the|part of the windshield group,” he | 4Tiving enjoyment and offer great- of 
Pp £ y a ee new ve 7 an caer a windshield pillars. Curved glass | says. er versatility of interior use,” Mor- of 
I C d $7,410,558 compared wi ’ or | will become more commonplace trude declares. “Built-in ventila- the 
n Uanada $2,829,797 and 14,268 used cars for |... the laminating process h “Telephone accommodations | tion will handle large volumes of * 
$5,555,145 during the corresponding €P » 88) will become a related part of the | air passing through a filter cham- ee 
MONTREAL.—Finance com-| period of last year. been brought from the experimen-/| instrument panels to come, as |ber that will remove dust, dirt wit 
panies in Canada contracted to fi- Richtee tal stage to a production point of ¢ tick d teract car- er, 
nance the purchase of 4,457 new ‘ as will individual lighting that can | P@rticles and even count upo 
and used J mach vehicles for @ total White Building Ready more economical cost. be versatile enough to satisfy |©" monoxide fumes. Air handled 
of $3,789,198 in July, compared with| White Motor (Chrysler), Plain- Individual Lighting most any passenger’s whim. Pin- ~ —- ones a yew Se ae ing 
4,432 vehicles for $3,586,736 in June} view, Neb., has completed a new “Instrument panels, in this quest/ hole spotlights in the roof panel tas Gin tele ates is under pressure, me 
and 2,752 for $1,330,833 in July last | building, 60 by 100 feet. for greater safety, will show a step! can adequately cover any seating {the hazardous winter condition of sig 
~~ | Window condensation is eliminated om 
io 


and this pressure condition also 


eliminates draughts from possible Ph 
u : 

















door leaks and slightly opened 

windows. Handled through ducts, (2d) 
this air can be diffused to offer shot 
draughtfree circulation that would Bak 
make possible permanent window fror 
installations. and 
“Developments in _ ventilated aad 
roof panels should be evident enact 
soon, since the extreme heat con- TI 
dition of a closed car in intense gion 
sun is unbearable. Insulation s re 
would help, but circulated air file 
throughout the roof area would oom 
dissapate the trapped air and A 
eliminate the pressing heat. This ret 
method could be effective both bile 
while moving and while standing in 
still. mee 
“Interior color schemes are due the 
for a turn, since the popularity we 
of seat covers is an indication of net 
|the impracticability of present & 
| schemes,” Mortrude asserts. “More reo 
versatile upholstering, that is in- ; La 
terchangeable for the multitude of the 
}uses both summer and winter, will com; 
|be a better solution.” bile. 
com} 
blan 

Hails Vet Plan cord 

Dr. Rusk Praises Oldsmobile loan 
On Priority for Maimed held 
LANSING, Mich. — Oldsmobile’s Bake 

recently adopted “Valiant” pro- 

gram, under which veterans suffer- Mc 
ing from certain disabilities are ly h 
granted preferred delivery of new spon 
cars, has been heartily commended subje 
by Dr. Howard A. Rusk, former bailo 
chief of the Convalescent Services This 
division, Office of the Air Surgeon, gara: 
| Headquarters, Army Air Forces. ees. 
In an article dealing generally Fo 
;with the subject of veteran re- Pete: 
| habilitation Dr. Rusk said: porte 
“The Oldsmobile Co. has worked that 
out an excellent plan whereby au- store 
tomobiles going to disabled vet- and | 
erans are not counted against the sued 
individual quotas of any dealer. value 
Oldsmobile spokesmen estimate TT 
WHY ARE QUAKER STATE DEALERS WINNING MORE 7 gh Eg OP 
special driving equipment, have resu 
been distributed to disabled vet- rage 
erans under the plan and 300 or The 
more of these have gone to am- fuse 
putees, and other severely disabled liab] 
on én ‘4 US omer. veterans in the New York area.” “Uy 
ed Dr. Rusk was last year awarded it is 
the Distinguished Service medal whet! 
for his work with the AAF Con- ed as 
valescent-Rehabilitation program. fende 
a an .it 
| rome recent years, many car owners Quaker State Motor Oil is refined only Another Tube Planned incun 
were forced to nurse their cars from 100% pure Pennsylvania Grade Across Boston Harbor ao 
along. They simply had to make them crude oil by a special perfected process. BOSTON.—As a step toward the the ¢ 


And, because of war-time experience, alleviation of traffic congestion in 





last. They stopped using just any oil. 














They looked for the best oil. Quaker State engineers and chemists now abla ne uation a ode 
They k “~ “ae make Quaker State Motor Oil better than Retail price 35¢ week directed its chairman, Rep. while 
ey knew that Quaker State Motor : : ; 
Cl ics Gaidilindila? ecenesbinitiine'tnoe Sahih ever before. 4 Per quart Edward W. Staves of Southbridge, subje: 
putation for lubricat- : to draft legislation providing for Al 
ing better and longer... so they became Contented customers are the kind you the construction of a second un- his : 
Quaker State Motor Oil users. They want. Quaker State Motor Oil can help Atanas panel - gre we — 
4 / ; ze e€ propose ube, anticipate 
_— the loyal legion of contented Quaker you get them — and _keep them. And a cost of which was not immediately _ 
State customers. they’ll help you get still more! Cini OiF Auaciathe announced, would parallel the Sum- wael 
ner tunnel and eventually furnish out 
a one-way traffic route in each di- used 
rection. The project would be ro Mt 
financed through the issuance of 
* 
QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS revenue bonds, to be amertised by fp 88 


toll receipts. 
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‘Signed in Blank, Bailment, Libel, Etc. . . .’ 





Legal Tips for Auto Dealers 
Pointed Up by Recent Court Cases 


By Leo T. Parker 
Attorney at Law 

CINCINNATI.—- Recently the 
high courts have handed down 
many unusual and outstanding de- 
cisions that will assist automobile 
dealers, particularly, to avoid ex- 
pensive law suits. Better “clip” 
these late decisions which you may 
need to win unavoidable suits. 

Signed in Blank 

When a mortgage or conditional 
contract of sale is signed while it 
contains blank spaces for the name 
of the mortgagee, the description 
of the automobile, and details of 
the contract, these blanks may be 
afterward filled up in accordance 
with the directions of the purchas- 
er, and the instrument is binding 
upon the purchaser. 

However, this practice of fill- 
ing in blank spaces after the 
mortgage or sale contract is 
signed is bad policy, because the 
purchaser may disprove conten- 
tions of fair dealings. 

For illustration, in Commercial 
Auto Loan Corp. v. Baker, 37 S. E. 
(2d) 636, reported May, 1946, it was 
shown that a purchaser named 
Baker purchased an automobile 
from P. & G. Sales & Service Co. 





and signed a note promising to 


pay the purchase price in 12} 
monthly installments of $212.25) 
each. 


The conditional sales contract | 
signed by Baker contained blank | 
spaces which subsequently were 
filled in by an official of the sales | 
company. 

As usual, the company could | 
retake possession of the automo- | 
bile at any time after a default | 
in the payment of any of the 
monthly payments. The note and | 
the conditional sales contract | 
were endorsed over to the Com- | 
mercial Auto Loan Corp. by P. 
& G. Sales & Service, “without 
recourse,” for $1,600. 

Later Baker defaulted in making | 

the agreed payments and the loan 
company repossessed the automo- 
bile. Then Baker sued the loan | 
company and testified that the 
blank spaces were not filled in ac- 
cording to his instructions. Since 
neither the sales agency nor the) 
loan company could disprove Bak- 
er’s testimony, the higher court 
held the loan company liable to 
Baker for $2,000 damages. 

Law of Bailment 

Modern higher courts consistent- 
ly hold that a “bailee” is not re- 
sponsible for loss or theft of the 
subject of bailment, unless the 
bailor’s negligence caused the loss. 
This rule of law is applicable to 
garage owners, who are legal bail- 
ees. 

For illustration, 
Petersen, 22 N (2d) 817, re- 
ported July, 1946, it was shown 
that the owner of an automobile | 
stored it in a garage which burned 
and destroyed the car whose owner 
sued the garage owner for its 
value. 

The automobile owner failed to 
prove that the fire started as a 
result of negligence of the ga- 
rage owner, or his employes. 
Therefore, the higher court re- 
fused to hold the garage owner | 
liable for the loss, and said: 

“Under the circumstances shown 
it is not a matter of importance 
whether the transaction be regard- | 
ed as a bailment or otherwise. De- | 
fendant (garage owner) was not| 
an insurer, and it then becomes | 
incumbent on the bailor (automo- | 
bile owner) to show that the bail- 
ee’s want of care cooperated with | 
the destroying cause.” 
Marihuana Cigarets 

If an automobile owner pos- 
sesses even one marihuana cigaret 
while in his car, the automobile is 
subject to forfeiture by the state. 

Also, when an owner intrusts 
his automobile to another, he ac- 
cepts the risk that it may be 
used contrary to the law and re- 
sult in a forfeiture. However, 
where the vehicle is taken with- 
out the owner’s consent and is | 
used by the taker for an unlaw- | 
ful purpose, it cannot be for- 
feited. 

See People v. Buick Sport Coupe, 
166 Pac. (2d) 69, reported April, 


in Reimers v. 


1946. The testimony 
showed that a guest in automobile 
had in his possession, without the 
knowledge or consent of owner of 
automobile, marihuana cigarets. 

In subsequent litigation, the 
higher court held that the auto- 
mobile was not subject to forfei- 
ture because of unlawful posses- 
sion of narcotics, since such a for- 
feiture would amount to an uncon- 
stitutional deprivation of property 
without due process of law. 

Libel Suit 

Modern higher courts consistent- 
ly hold that no automobile dealer 
can be held liable in damages for 
“libel” where the testimony proves 
that his statements were truthful. 

For example, in Pool v. Gaudin, 
24 So. (2d) 383, reported March, 
1946, it was shown that a man 
named Gaudin wrote a letter to 


in this case | 





him of failing to fulfill an agree- 
ment. Also, Gaudin sent copies 
of the letter to Pool’s sisters and 
brother. 

Pool sued Gaudin for $25,000 
damages. The lower court refused 
to hold Gaudin liable, and the 
higher court approved the verdict 
because statements in the letter 
were truthful 
Corporation Liable for Fire Loss 

It is well established law that 
all persons, firms, and corporations 
are liable for damages to others 
caused by negligence of their em- 
ployes. 

For illustration, in Jansen v. 
Aholt, 189 S. W. (2d) 121, it was 
shown that a corporation decided 
to burn up certain paper, corru- 
gated pasteboard, boxes and car- 
tons. An employe of the corpora- 
tion lighted the fire. 

The owner of garage and auto- 
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THIS WELL-LIGHTED showroom would do justice to cities of 100,000, but it is in 
actuality a dealership in a city of 10,000. It is the headquarters of Knop & McDowell, 
who handle Studebakers in Great Bend, Kan. The sales-office area is glassed on three 
sides with panes of the angled, no-glare variety. Service shops are located in a building 


offset at the rear. 





mobile dealership across the al- 
ley sued the corporation and 
proved that fire from this trash 
fire escaped and set fire to his 
garage, whereby the building and 
its contents were destroyed. 


In holding the corporation liable 
for this loss, the higher court said: 


“We regard the evidence as am- 








a man named Pool and accused 
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Actual tests prove that the average G-E Sealed Beam 


Lamp maintains 999 


of its original light output up 


to the very end of lamp life 


Sell G-E Sealed Beam, the lamp that 


Does Not Grow Dim ! 


If headlamps grow dim, seeing distance is cut—often with- 
out the driver’s knowledge. If he can’t see in time, he can’t 
stop in time! An object which would be visible when lights 
were new might be seen too late if lamps grew dim.... 
This can’t happen with G-E Sealed Beam Headlamps! It 


ple to warrant a finding that de- 


with this 





fendant 
of negligence ... 
Promise Is Void 

Contrary to the opinion of a ma- 
jority, a mere promise is void and 
unenforceable. 

For illustration, in Stonestreet v. 
Southern Oil Co., 37 S. E. (2d) 676, 
reported June, 1946, it was shown 

(Continued on Page 40, Col. 1) 


(corporation) was guilty 








s absolutely impossible for moisture, air or dirt to 


get into hermetically-sealed, all-glass General Electrix 


Sealed Beam Lamps 





has been proved by actual tests that, on the average, they 
maintain 99% of original light output right up to the end 
of lamp life. Make night driving safer for your customers 
—and help yourself to increased sales. Sell G-E—the lamp 
that DOES NOT GROW DIM! 
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‘Signed in Blank, Bailment, Libel, Ete. . . .’ 


Legal Tips for Auto Dealers 
Pointed Up by Recent Court Cases 


that an owner leased his garage 
and filling station to a corporation 
under a “privilege to purchase” 
written contract which specified 
that each was to pay one-half of 
the cost of drilling a water well 
on the leased premises. 

Later, the corporation’s officials 
made a verbal promise to repay 
the property owner his one-half 
expense of drilling the well if 
the corporation purchased the 
property at the price stipulated 
im the lease contract. 

The corporation purchased the 
property and refused to repay the 
property owner his drilling expense. 
In the subsequent suit, filed by 
the property owner to recover the 
promised one-half cost of drilling 
the well, the higher court held the 
promise void, saying: 

“A bare promise, made without 


“It says... Rinshed-Mason Automotive 


(Continued from Page 39) 


consideration, creates no _ legal 
rights and imposes no legal obli- 
gations. Its fulfillment is a matter 
of grace or favor on the part of 
the one making the promise.” 
Ejection Is Legal 

An automobile dealer, and his 
employes, may without liability 
eject from the premises a disor- 
derly person, ‘if the law of ejection 
is followed. This law, as now es- 
tablished, is that only the degree 
of force necessary to eject the dis- 
orderly person may be used. 

For example, in Knight v. West- 
ern, 193 S. W. (2d) 771, reported 
May, 1946, it was shown that a man 
named Knight became engaged in 
a fight in a washroom. The man- 
ager ordered Knight off the prem- 
ises. When Knight did not leave 
the manager chased Knight with 


It’s true boys, it’s all true. Rinshed-Mason auto- 
mobile lacquers and enamels are tough and de- 
pendable. That’s why they’re found on the finest 
cars in America. By the way, why don’t you ask 


a club. Knight sued to recover 
damages. 

The lower court held in favor of 
Knight, but the higher court re- 
versed the verdict. 

Scope of Employment 

No employe may recover com- 
pensation under the State Work- 
man’s Compensation Act unless 
the injury occurred within the 
scope of employment. 

It is important to know that 
modern higher courts very con- 
sistently hold that an accident 
arises in the course of employ- 
ment if it occurs while the em- 
ploye is doing what any person 
so employed may reasonably do. 

For illustration, in Flynn _ v. 
George A. Hormel & Co., 46 Atl. 
(2d) 148, reported May, 1946, it was 
shown that an automobile sales- 


paints are D-U- 


SERVICE SECTION 


THIS 1S THE NEW HOME of the Puget Sound Motor Co., Hudson distributors at 


Tacoma, Wash. The building, which has a sales and service de 


it covering over 


partmen’ 
11,000 square feet, is one of the finest showrooms in the Pacific Northwest, according 
to Charies F. Taylor, president of the firm. 


man died from a skull fracture and 
cerebral hemorrhage. He was 
found unconscious in a pool of 
blood near a ladder to a second 
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the control that is exercised in maintaining R-M 
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floor where he occasionally worked 
on his accounts. In holding the 
salesman’s dependents entitled to 
compensation, the higher court 
said: 

“An injury arises out of employ- 
ment when it is something the risk 
of which might have been contem- 
plated by a reasonable person, 
when entering the employment.” 

Dark, Foggy Night 

Generally speaking, all operators 
of motor vehicles are expected by 
the law to keep their vehicles un- 
der such control that they can 
stop within the ordinary vision of 
the headlights. However, this rule 
is not applicable under unusual or 
extraordinary conditions. 

For example, in Lone Star v. 
Fouche, 190 8S. W. (2d) 501, re- 
ported March, 1946, it was shown 
that a motor truck skidded on a 
viaduct and was negligently left 
parked obstructing one-half of 
the road when it was dark, sleet- 
ing, misting and foggy. A passen- 
ger car collided with the truck. 

In holding the truck owner li- 
able, the higher court said if the 
night had been bright the driver 
of the passenger automobile would 
not have been entitled to recover 
damages, since by the application 
of ordinary care he should have 
seen the parked truck in plenty of 
time to stop before occurrence of 
the collision. 

Right of Way 

A great majority of automobile 
dealers erroneously believe that 
drivers on a main highway or 
street have no legal duty to exer- 
cise care when crossing side roads 
or streets. However, this is not so. 

For example, in Le Bavin v. 
Suburban Gas Co., 45 Atl. (2d) 
664, reported April 1946, the 
higher court held the driver of 
@ passenger automobile liable for 
colliding with a truck driven 
from a side street. 

The higher court said: 

“It was not necessary that plain- 
tiff (truck driver) should be con- 
stantly looking to his right to as- 
certain if a vehicle was approach- 


ing.” 
Legal Alteration 

An alteration to correct a writ- 
ten instrument is an “immaterial” 
alteration and valid if sufficiently 
explained. 

For instance, in Davis v. Cali- 
fornia Motors, 166 Pac. (2d) 52, re- 
ported May, 1946, it was shown 
that partners in an automobile 
dealership had legal controversy 
over an account. A statement of 
consolidated operations and bal- 
ance sheet contained nine items 
under which the total appeared as 
$10,217.33, which was incorrect; 
they actually totaled $8,778.87. Dur- 
ing the course of the transactions 
the missing item $1,433.96 ($1,- 
438.467) was written in, which 
made the original total correct. 

The higher court approved this 
alteration or correction. 

(Eprror’s Norse: Further legal 
cases will be published in a suc- 
ceeding issue.) 


N. C. Gas Revenue Up 


RALEIGH, N. C.—State Revenue 
Commissioner Edwin Gill reported 
last week that gasoline tax col- 
lections for the fiscal year ended 
June 30 totaled $32,157,873, as com- 
pared with $23,057,462 the previous 
fiscal year. 
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Curb Boss in Unionizing 


NLRB Rules Firms Can Give ‘Temperate’ Talks, 
But Can’t Force Help to Listen 


WASHINGTON.—The NLRB, in 
a ruling which will presumably af- 
fect dealerships and other firms 
facing unionizing campaigns, has 
declared for the first time that an 
employer violated the Wagner act 
by “compelling” workers to listen 
to an anti-union speech. 

By a 2-1 vote, the board decided 
that an Olean (N. Y.) manufac- 
turer of gas engines acted illegal- 
ly when it suspended all work at 
several times before a collective 
bargaining election and piped 
speeches throughout the plant op- 
posing the bid of the UAW-CIO. 

The board majority stipulated, 
however, that employers would 
be complying with the labor law 
if they present arguments “tem- 
perate in form and containing no 
intimations of reprisals .. .” 

The majority opinion held that 
the employer in question, Clark 
Brothers Co., Inc., did not intend 
“merely to express its views, but 
rather to engage in an organized, 
intensive and aggressive campaign 
forming part of a general course 
of conduct aimed at achieving ob- 
jectives forbidden by the act.” 

A spokesman for Clark denied 


GM 


(Continued from Page 1) 
of Dayton and Household Appli- 
ance, Wilson said, while C. B. Stif- 
fler, who has been Goad’s assistant, 
will become assistant to Kunkle. 


Archer started his industrial 
career in 1919 as a foreman in the 
press room of Ternstedt Mfg. Co., 
which was owned by Fisher Body. 
The following year he was made 
factory superintendent. 

In 1924 he took over the duties 
of plant manager and one year 
later became general manager of 
Ternstedt. In 1929 he became di- 
rector of operations of the entire 
Fisher Body division and in No- 
vember, 1941, he was appointed 
assistant general manager of the 
division. 

Archer was elected a GM vice- 
president in March, 1943, and 
placed in charge of the corpora- 
tion’s manufacturing and real 
estate staffs. He continued in that 
position until Aug. 2, 1944, when he 
succeeded Edward F. Fisher as 
general manager of Fisher Body. 
He was elected a GM director on 
Aug. 7, 1944, and was made a mem- 
ber of the Administration com- 
mittee. 

Archer is a patentee of a number 
of mechancial devices, chiefly con- 
cerned with auto body hardware 
parts and allied accessories. 

Goad joined General Motors in 
1923 by entering the employ of the 
Delco-Remy Co. at Anderson, Ind., 
as a member of the plant engineer- 
ing staff. He remained there for 
five years when he was transferred 
to the Muncie (Ind.) plant of the 
same company to start that di- 
vision’s storage battery program., 

Going to AC Spark Plug di- 
vision in 1988, Goad was appoint- 
ed general manufacturing man- 
ager in April, 1934, and in 1938 
became general manager. In Sep- 
tember, 1941, he became assist- 
ant to Albert Bradley, vice-presi- 
dent of General Motors, and in 
January, 1942, was named general 
manager of the Eastern Aircraft 
division. 

Goad was named a vice-president 
on June 7, 1943. He was made gen- 
eral manager of the Buick-Oldsmo- 
bile-Pontiac Assembly division in 
August, 1945, and was appointed 
group executive Dec. 3, 1945. He be- 
came a member of the board of di- 
rectors June 3, 1946, when he was 
also named a member of the cor- 
poration’s Operations Policy com- 
mittee. He also is a member of 
the Administration committee. 








Kickley Quits Surplus Post 


To Head Montreal Outlet 


W. S. Kickley has resigned as 
chief of the automotive division of 
the War Assets Corp. to take the 
presidency of Toledo Motors, Ltd., 
Montreal. Managing director of 
Dominion Motors, Ltd., Winnipeg, 
for some 20 years, Kickley assumed 
his duties with the WAC at its 





inception. 


that the company had forced em- 
ployes to listen to the anti-union 
speeches and said that the NLRB’s 
order would be ignored. While con- 
ceding that the machines in the 
plant were turned off and the em- 
ployes addressed by management 
executives over the loud speaker 
system, he said: 

“The company did nothing 
more than invite employes to 
listen and it was proven that 
some of them did not listen.” 
Clark workers rejected the UAW 

as their bargaining agent. They 
chose the Employes Assn. of Clark 
Brothers, an affiliate of the Fed- 
erated Unions of America. 

“In the instant case, the form, 
content, volume and concentration 
of the company’s campaign propa- 
ganda make it clear that the com- 
pany’s campaign was designed to 
achieve a restraining and coercive 
go beyond mere persuasion and 
effect upon its employes’ free ex- 
pression of their organizational 





will,” according to the board ma- 
jority, Chairman Paul M. Herzog 
and John M. Houston. 

They said that “the board has 
long recognized that the rights 
guaranteed to employes by the act 
include the full freedom to receive 
aid, advice and information from 
others concerning those rights and 
their employment. 

“Such freedom is meaningless, 
however, unless the employes are 
also free to determine whether 
or not to receive such aid, ad- 
vice and information.” 

Gerard D. Reilly, who has re- 
tired as a member of the board, 
said in his dissent that the major- 
ity verdict “ignores the fact that 
the whole board doctrine of em- 
ployer neutrality developed with 
respect to employers using the 
plant facilities and channels for 
their propaganda.” 

Reilly based his opinion on the 
“frequently” applied board policy 
that in a bargaining election the 
employes are the voters while the 
candidates are the choices on the 
ballot. 

NLRB also ordered the Perfect 
Circle plant at New Castle, Ind., 
to “cease and desist” from warn- 
ing its employes against joining a 
union. 








THE NEW FACILITIES of Miller-Ladden Motor Sales, Inc. (Chrysler), 9070 8. 





The dealership is thoroughly modern throughout and the show- 


Chicago Ave., 
room, with parts counter opening off it, is one of the handsomest in the Chicago area. 





Dealer Is Denied 


Warranty Sales 


NEWARK, N. J.—Its power to 
forbid a used car dealer to sell 
cars at warranty was used for the 
first time in New Jersey when the 
OPA imposed the penalty on 
Broadway Motors, 1444 Broadway, 
Camden. 

The ban was imposed after 
charges that the firm had sold 
cars in poor condition at warranty 
prices and had also failed to make 





repairs and replacements under the 
warranty despite demands by pur- 
chasers. OPA said the concern 
could continue to sell cars at the 
lower “as is” prices. OPA added 
that in 14 instances the Camden 
firm had failed to comply with 
warranty conditions. 


Queen City, Buffalo 


A certificate of partnership has 
been filed for the Queen City Mo- 
tors, 2660 Bailey Ave., Buffalo. 
Partners are David Becker, Nathan 
Lukow and Harold Zelman. 








Spiro-Seals Unique ALTERNATING ACTION. . . 


UP-STROKE 


Spiro-Seal expands with 
the taper, but with less \ 
expansive pressure than 
on the down-stroke, be- 
cause inter-leaf friction, 
within the ring itself, re- 
tards the action. This re- 
duces unit pressure, in- 
sures proper lubrication. 


DOWN-STROKE 


Spiro-Seal contracts with 
the taper und hugs the 
wall at correct unit pres- 
sure for proper sealing not 
becouse of inner-spring 
pressure but because of 
balanced tension inherent 
in this ring. 





Another reason why Ramco 10-Up is the ALL PURPOSE RING 


Alternating Action is just one of many reasons 


No matter if it is a re-bore or a re-ring job, 
those cylinders need the Alternating Action of 


Spiro-Seal. 


Alternating Action guarantees a 


longer lasting job, because its action is an aid 
to the prevention of cylinder wall taper in both 
re-ring and re-bore jobs. 


ramco/D) 


BEST FOR EVERY JOB—RE-BORE 6 








why you “Do the Job Right” when you Re-Power 
with Ramco 10-Up...the All Purpose Rings 
that are right for every job...re-bore or re-ring. 


Ramsey Corporation, 3737 Forest Park Blvd., St. Louis, 
Mo. Factories: St. Louis, Fruitport, Mich., Toronto, Can. 


ra 


AZ-PO win King 


RE-RING—PROVEN BY 10,000 MILE RING AND LABOR WARRANTY 


Trademarks Registered U. 8. Peta! Office Copyrigit 1006 Dy Ramery Corperstion 


XU! 
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SERVICE SECTION 











MARVILLE 
TRAILERS 
Distributorships 
Available 
MARVILLE DWYER, INC. 


Department A92 
18385 North Eastern Avenue 
LOS ANGELES 382, CALIFORNIA 














Quick and Easy 
Divider Adjustment 
No bothersome 
bolts, screws or 
clips are needed 
to adjust the 
Dividers in this 
new all-meta! 
parts bin. A sim 
ple “squeeze ac- 
tion” does it — 
holds them tight 
and rigid. 


These handy 
parts bins are 
made of 18- 
gauge steel— 
built for 

ua to withstand 

a hard usage. 

Write for free folder showing vari- 
ous models. 


& 
Hope Metal Products, Inc. 
Dept. B 


1505 Rockwell Ave. 
Cleveland 14, Ohio 











Double Feature Motor Oil 


for winter business 


For Winter 
A 
AMALIR 
tee ee) mel & 


See your AMALIE Distributor or write Dept. V9 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenve, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
in the Southwest: 
Senneborn Bros., Dallas |, Texas 


Speco Announces Paint 
For Rusty Surfaces 


Speco, Inc., has announced a 
new type of paint which can be 
applied directly over rusty surfaces 
without cleaning or scraping. 

Known as Rustrem (Rust Rem- 
edy), this paint is available in 
quart and gallon cans. It seals 
rusty surfaces and is guaranteed 
to stop all rust permanently. Write 
Speco, Inc., 3142 Superior Ave., 
Cleveland 14, O. 

¢ 





. Co., 25 W. Passaic St., 
Park, N. J. Designated as the White Va- 
por Steam Cleaner Model MO-46B, the new 
machine is manufactured either as a sta 
tionary unit with base, a movable unit 
with casters, or as a trailer carried unit. 


New Cleaner Eliminates 
Scraping, Turco Says 

A low-cost, non-inflammable 
hot tank cleaner that is said to 
remove carbon and paint from 
steel and other ferrous metals 
without the necessity of scrap- 
ing and other manual methods, 
has been introduced by Turco 
Products, Inc., 6135 S. Central 
Ave., Los Angeles, Calif. 

Marketed under the name of 
Ferrex, it is claimed that the su- 
perior carbon and paint strip- 
ping qualities of this new prod- 
uct result from a combination of 
two cleaning agents, Ferrex B, 
an alkaline solid, and Ferrex C, 
a direct action liquid solvent. 
Ferrex utilizes a water solution 
and a simple hot tank, prefer- 
ably with air agitation, to pene- 
trate and “wet out” carbon smut 
and lead deposits, emulsify pe- 
troleum residues and saponify 
animal and yYegetable oils. 


Offers Light Display 

Solar Electric Corp. announces 
a new attractive “self-service” 
counter display for its Solar flash- 
light batteries. A special promo- 
tional “deal’ is available to deal- 
ers and to wholesalers on Solar 
flashlight batteries at this time. 
Full details may be obtained by 
writing the corporation, 110 Wil- 
liam St.. New York 7. Request 
bulletin No. 11-G, 


A COMPLETE vacuum and hydraulic 


testing stand, called the Hydrovac r, 
is now available to Bendix B-K distrib- 
utors and dealers. This analyzer provides 
means of bench testing all models of the 
Bendix Hydrovac, which is a 





NEW PRODUCTS 








A NEW high-quality Wilson BusyBee 
transformer welder of light capacity has 
been announced by the Wilson Welder and 
Metals Co., Inc. Designed for use on 230 
volts, 60 cycles, single-phase eurrent, the 
welder is available in 130 and 180 ampere 
models. It is made by Wilson Welder & 
Metals Co., 60 E. 42nd St., New York 17. 

. * * 


Guide for Winter Display 
Offered by Sherman Corp. 


A display guide for fall and win- 
ter has been published by Sherman 
Paper Products Corp., Newton 
Upper Falls 64, Mass. 

The guide pictures a variety of 
human-interest and scenic pictori- 
als to suggest display settings, as 
well as different types of display 
corrugateds in colors. It may be 
obtained without cost by writing 


the company. 
* * 





A NEW MACHINE for repairing tires, 


tubes, or other rubber products: is an- 
nounced by Allied Automotive Corp., De- 
‘*Tireweld,’’ and equipped 
with an automatic time switch, the ma- 
chine makes a weld of live rubber (not 
that stretches with the tire or 


* * * 


Low-Cost Rivet Machine 


Is Placed on Market 


An air-operated riveting ma- 
chine described as so low-priced 
that every garage can now afford 
to have a riveting machine of its 
own has been placed on the mar- 
ket by Power Brake Parts Mfg. 
Co., 1922 Springwells Ave., Detroit 
9, Mich. 

The machine is so designed 
that it can be attached to any 
work bench, taking up only 4% 
by 5% inches of bench space, ac- 
cording to company officials. It is 
claimed that this machine is eas- 
ier to operate, because the meter- 
ing-type treadle valve gives the 
operator complete control over 
the pressure, making it possible 
to locate the rivet correctly under 
the crimping punch before apply- 
ing full pressure. 

* *~ * 


Fruehauf Catalog 


A 16-page illustrated catalog cov- 
ering the new line of Fruehauf 
stainless steel trailers has just 
been released, according to W. D. 
Wise, Fruehauf director of adver- 
tising. Copies are available through 





hydraulic- 
a ga power braking unit for trucks and 
uses. 





Pruehauf factory branches. 





Peerless Offers Tire Lube 
To Commercial Owners 

Tire Lube, a rubber lubricant, ac- 
cording to the Peerless Chemical 
Co. of Detroit, is now available to 
owners of trucks, buses, and other 
commercial vehicles. Tire Lube, it 
is said, facilitates the fixing of flats 
by making the mounting and de- 
mounting of tires easy. 

* * 


New Stud Driver, Puller 


Offered by Titan Tool 


Driving or pulling studs by grip- 
ping as little as one-half inch of 


the unthreaded body of the stud 
is featured by a new, combination 
stud driver and puller. 

This production stud setting tool, 
made by Titan Tool Co., Fairview, 
Pa., is placed over the stud to be 
set or removed and requires only 
a slight left or right hand turn to 
effect a grip on the stud. 





| Catalog on Clamps 


Marman Products Co., Inc., 940 
W. Redondo Blvd., Inglewood, 
Calif., has published a new 20-page 
catalog containing details on 
clamps. 











Model No. 
500 


CHAIRS e 
STOOLS « 


Chrome 


SHOWROOM FURNITURE 


Sturdy « Comfortable 
SETTEES « TABLES 
SMOKING STANDS 

LAMPS «¢ CLOTHES TREES 


Durable Leatherette in Many Colors 
Highest Grade Chrome Piating 


Illustrated Literature on Request 


KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORK 52, N.Y. 











Eastest 


Rollin g! 


TRUCK 
BARGAIN 


Quiet 10” Semi- 
Pneumatic Wheels 
dees—best known 19 
truck of ifs type on 


the market—offers new Model 60 at 
exceptionally low price. ideal for cases, 
cartons, bags, cy‘inders, etc. Cap. 300 
ibs. Curved cross straps; %” axle. 10 x 
1.75 puncture-proof tires save floors, 
make rolling easy. Special steel bear- 
ings. Order by mail. Send back express 
collect if not highly pleased. 
“14° 
and Oilite bearings. 
Order from 


HANDEES CO. 
Dept. 253A 
Bloomington, Ill. 


ORDER MONDAY— 
GET IT FRIDAY! Han- 


Model 50. Same truck 
with 5x2 Rubber Wheels 


Height 


14x7 






Weight 





Strong 
Tube 
Steel 

Frame 
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>d, 
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Charges OPA Discrimination .. . 





GM Seeks Price Boost 
Of $100 a Car 


(Continued from Page 1) 


should be avoided to protect the 

economy. 

fm Demand for cars is heavier now 

od than just after the victory over 

Japan because scrappage has ex- 

ceeded production. 

6= country should have a 
sound wage-price policy and 

stick to it. 

7 The Administration is largely 
to blame for gumming up the 

production situation by encourag- 

ing the big international unions on 

a false course through a “bum” 

forecast of unemployment, a false 

theory that wages could be in- 
creased without price increases 
and three changes in wage-price 
policy between August, 1945, and 

March, 1946. 

8 Worker productivity is about 80 
percent of prewar. 
Absenteeism often runs 15,000 a 
day in GM plants, forcing a re- 

arrangement of work. 

10 Shortages of raw materials 

are beginning to threaten pro- 
duction. Lead is particularly short, 
and GM managers have been dis- 
cussing the advisability of ship- 
ping cars without batteries. The 
crisis has been met for September, 
but October is a question. The lead 
shortage can be eased by import- 
ing some, which the government 
has refused to allow so far. 

Wilson said that if anyone had 
told him, just following the vic- 
tory over Japan, that GM would 
have attained only half the rate 
achieved in 1941 a full year after 
victory he “would have laughed 
at him, and said he was crazy, 
just plumb crazy.” 

The only way out, Wilson as- 
serted, is through a lot of efficient 
production. He was hopeful that 
people, who have been amazingly 
restless, would settle down after 
summer was over and get to work. 

He asserted that GM made a 
small operating profit in July and 
expected a profit in August. The 
July profit was something like 1 
percent of sales. 

As for the price increases, Wil- 
son pointed out that OPA expected 
too much of General Motors. As 
an example, he said the 1941 list 
price on the Chevrolet master se- 
dan was $748; now it is $1,005. For 
the comparable models in the com- 
petition, the figures are: Ford, $753 
and $1,093; Plymouth, $774 and 
$1,142; Nash (600), $765 and $1,206. 

By percentages, Chevrolet is up 
84.4 percent, Ford 45.2, Plymouth 
47.5 and Nash 57.6. 

For comparison, GM wages are 


6.8 


@ Among ALL 6 of Buffalo's 
downtown, Main Street de- 
partment stores, 58.8% of the 
1945 advertising lineage ap- 
peared in the Courier-Express. 


Individual figures were: 
Store A 0.0m 
50. 
55.6 
76.8% 


: aaa 

These stores know what makes 
customers buy. You can take 
their word for it... in Buffalo | 


You Need the — 


(aren 


~ OE see sans _ 








=mooe 





up 43 percent. 

Discussing strikes, Wilson said 
that a big national walkout was 
like a war; the duration continues 
after the battle is over. Thus, pro- 
duction is crippled long after an 
agreement is reached. 

With the auto using something 
of everything, nearly every walk- 
out in the country, with the ex- 
ception of retail strikes, have had 
their effect on auto production. 

Asked whether others in the 
Big Three would have to grant 
wage increases if Chrysler work- 
ers won them in the negotiations 
which have been scheduled, Wil- 
son replied that they would if 
the Chrysler case was taken as 
a national pattern as happened 
in the steel strike. 

Wilson also pointed out that GM 
is employing 323,496 persons as 
compared with 274,857 in 1941, al- 





INCREASED EYE APPEAL resulting from the redesigning of the containers for 
this complete line of shop and owner’s supplies has caused a tremendous increase in 
the volume of sales of this counter specialty, Hudson dealers and distributors report. 
Packaged in red, white and blue, the line includes polish and cleaner, pre-wax cleaner, 
black rubber finish, cleaner and wax, glass cleaner, cooling system rust resistor, fabric 
cleaner, cooling system cleaner and neutralizer, radiator stop leak, chrome polish wax, 
gasket cement, dripless penetrating oil and general use oll. They have been thoroughly 
tested and approved by Hudson engineers, the company says. 





though it is producing only half | Wilson said that it is only feasible 
as many cars as in 1941. in a stabilized economy, “and then 





Asked about an annual wage, ! you don’t need it.” 





Lubricant Hailed 
As Long-Sought 


Achievement 


DETROIT.—A new petroleum 
product called “miracle power” 
with colloidal graphite in suspen- 
sion which, according to-the mak- 
er, represents a long-sought 
achievement of the petroleum in- 
dustry, has been announced by the 
Miracle Lubricating Co. here. 

According to John L. King, pres- 
ident, the additive, when added to 
the motor oil and gasoline, graph- 


~|itizes the motor by sealing the 


microscopic pores and scratches in 


the metal. 
King points out that this results 


 |in better performance and better 
‘| mileage with less wear and longer 


life for the engine. He says the 
new lubricant will also _ relieve 
sticky valves, reduce repair bils 
and promote easier starting. 





Stockstill Reports Volume Up 
E. R. Stockstill (Chrysler), of 
Picayune, Miss., reports a 150 per- 
cent gain in service sales and a 
120 percent increase in parts sales 
during the past four months. 








W CAR UEALth| 


MAKE MORE PROFITS AND 
BUILD GOOD WILL WITH FRAM! 








ft 


Here’s How To Do It: Don’t let any car 
leave your showroom unless it’s equipped with 
a Fram Filcron oil filter! A Fram Filcron filter 
adds little to the price of a car, but much to 
its long-run value; and your profits on Fram 
installations and replacement sales can add up 
to a nice piece of money every month! 


Just have your salesmen tell customers it’s 
your policy to install a Fram Filcron oil filter 
on every car or truck to prevent unnecessary 
motor wear, save breakdowns, repairs, money. 
Explain how Fram Filcron filters remove dirt, 
dust, grit, carbon and sludge; take out abra- 
sives as small as one micron (.000039 of an 
inch in size) from oil. Motorists are mighty 
glad to get Fram’s protection and you build a 
profitable repeat business on genuine Fram 
replacement cartridges, too. Fram Corpora- 
tion, Providence 16, R. 
Adams Co., Ltd., Toronto. 


I. In Canada: J. C. 


Filcron 
Filter 


THE MODERN OIL AND MOTOR CLEANER — 





©» 


XUM 
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New Mansfield Building 
Given CPA Approval 

CPA has authorized Monte 
Mansfield (Ford), Tucson, Ariz., 
permission to construct a new 
$136,250 building. CPA said Mans- 
field’s was a “hardship case” in 
that he has to move from his pres- 
ent quarters and has been unable 
to find other space. 

Need a Service Man—Want a Job— 


Try a want ad in Automotive News. 
They get quick results! 


“A DVERTISE 
Your Sales Story In 
TAX! WEEKLY 


| The oldest publication of its kind—and 





and inde- 


papers - 
dise a and exterior) for taxicab 

d dally by TAXI 
TARI “qeaaene, Send for rate card. 





11 ARI New York 23, 6. Y. 





THE CHOICE OF OVER 100,000 USERS & 


man tows and steers 2 cars " 


Easy to carry, weighs {] 
Y only 23 pounds. Order 


from your jobber or 


' a 
FACTORY SALES DIVISION 


PILOT MANUFACTURING CO. 


BATTLE CREEK 3, MICHIGAN 

















Customer Control— 


known by hundreds of dealers from coast- 
to-coast as the Owner Followup system 
that is— 
Holding active owners 
Bringing in inactive owners 
Increasing labor and parts sales 
Contacting all owners every 
60 days, automatically 
Eliminating all dealer work 
6. Operating outside of the 

dealership. 


If you want to prevent a drop in service 
volume, let us show you why COustomer 
Control has performed successfully while 
fim national operation for the past fifteen 
years. Write today to 


ew = 


Customer Control, Inc. 
5 Square 
LONG ISLAND OITY 1, N. Y. 














EXCLUSIVELY FOR 
Aggressive 
Automobile 
Salesmen 





Pocket Size Prospect Book 


12 Books $1.85 


“One Year’s Work” 





Prepaid If Check Enclosed 
Otherwise C.O.D. 





MODERN SELLING 
METHODS CO. 
P. O. Box 666 
Louisville 1, Ky. 





Cosetig Dealership . 


PPT 


Ohio and two Michigan counties, and 


feet are devoted to 
Robert, is vice-president. 





NEW SHOWROOM of Close Brothers, Inc., Toledo distributors of the Frazer in 16 
and retail dealers in the Kaiser Special in Toledo and 
vicinity. The Close structure has 12,800 square a be a my 

showrooms. Kenneth Close is president of the firm, and his brother, 
The firm has been Ohio's largest distributor of house trailers. 





4,100 square 





WASHINGTON.—Demand for 
certain surplus property items set 
aside for veterans exceeds supply 
and certification for their purchase 
has been discontinued, War Assets 
Administration announced last 
week. 

Standard commercial types of 
trucks, including jeeps, and trac- 
tors and cranes are the items af- 
fected. These goods will remain on 
the socalled “set-aside list,” how- 
ever, and only veterans may buy 
any which are or may become sur- 
plus. 





Corning Quits 
Flat Glass Trade, 
Averts Trust Suit 


TOLEDO.—The number of flat 
glass companies facing trial in the 
government’s anti-trust suit drop- 
ped to eight last week when Corn- 
ing (N. Y.) Glass Works signed a 
consent decree prohibiting it*from 
having any interest in the flat glass 
business. 

Federal District Judge Frank L. 
Kloeb approved the decree shortly 
before he began a pretrial confer- 
ence in the suit against the eight 
firms, 16 company officers and the 
National Glass Distributors Assn. 
The decree forbids Corning from 
entering into agreements with any 
flat glass manufacturers. Execu- 
tives of the New York concern are 
given 90 days to get rid of all stock 
or interest in other companies. 
Attorneys for Corning Glass 
Works said the action takes the 
company out of the antitrust trial, 
which is scheduled to begin in Oc- 
tober. Other accused companies 
are: 

Pittsburgh Plate Glass, Libbey- 
Owens-Ford, Fourco Glass, Frank- 
lin Glass, Rolland Glass, American 
Security Co., Blue Ridge Glass and 
the association. 

The government charges the flat 
glass makers with monopolistic 
practices in restraint of trade. 


B. C. Owners Gladly Buy 


New Cars Without Tires 

MONTRE AL—Automobile 
dealers in British Columbia are 
selling new automobiles only if 
the buyers have the necessary 
new tires. Dealers report that 
not one new automobile remains 
unsold, although many have 
been received from factories 











without tires. 





Vets Exhausting Supply 
Of Surplus Trucks 





The items are among those set 
aside for exclusive sale to veterans 
for personal as well as business 
use under an amendment to the 





Ceiling Readjustment 
Under Way in Canada 

MONTREAL.—Wartime Prices 
and Trade Board is -reported 
busy with the problem of re- 
adjusting Canadian ceiling 
prices on motor cars, Jeeps and 
other items to offset the advan- 
tage given Canadian dealers as 
a result of the revaluation of the 
Canadian dollar. 

When the dollar was returned 
to par with United States cur- 
rency it reduced the cost of 
many items to Canadian dealers. 
The board already has “rolled 
back” the ceilings on a number 
of imported makes of cars and 
intends to bring other consumer 
prices into line with reduced 
rates paid by the dealers. 


Obituaries 


J. B. To 
GAINESVILLE, Tex.—Joseph B. Towns- 
ley, 54, automobile dealer and civic leader 
here, died Sept. 1. 








Joe Klein 
SAN FRANCISCO.—Joe Klein, sales 
manager for J. B. Klein, local used car 
dealer, was fatally wounded by two armed 
thugs last week during an attempted rob- 
bery of the establishment. 
. 7 * 


George L. Benning 
PORTLAND, Ore.—George L. Benning, 





former sales manager for Wentworth & 
Irwin, Nash distributors, and later Chev- 
rolet dealer at Bremerton, Wash., died of 
a heart attack. 

* * * 


Frederick R. Houston 
HARTFORD, Conn.—Frederick R. Hous- 
ton, 70, of this city, died Aug. 30. He had 
been associated with the Electric Vehicle 
Co. and the Pope Mfg. Co. 


RUBBER 
CEMENT 


LATEX CEMENT 


for 
e DOOR PANELS 
e WEATHER STRIPPING 
e COMBINING 
e IMPREGNATING 
U Bs 
New York 60, N. Y. 


Detroit Representative 


A. G. ENGELHARDT 
45 Hawthorne St. Grosse Pointe, Mich. 
Phone Niagara 3464 














speeds filling. 








This is wasteful — hazardous! 


Gas tanks that cannot be filled at 15 gallons a minute — 
without blowbacks, without spills — are antiquated. 


Scully VENTALARM, installed as original equipment on the 
gas tanks of 15 makes of automotive vehicles, prevents 
blowbacks, prevents 


SCULLY SIGNAL COMPANY, Cambridge 41, Mass. 


scuLY VENTALARM 


THE WHISTLING; TANK FILL SIGNAL 


spills, creates expansion zone, 


T. M. REG. U.S. PAT. OFF. 














Surplus Property Act which be- 
came effective May 3. All items 
set aside are in short supply, and 
veterans’ purchases of some of' 
them have been so heavy that the 
chance of a new applicant getting 
one of certain offerings is only one 
in 10, 20, or 30, or even less, de- 
pending on the type or model, WAA 
said. 

Satisfaction of outstanding cer- 
tificates for popular types of trucks 
and tractors and cranes are ex- 
pected to absorb the short supplies 
remaining in a short time. 

Besides the jeep, the types of 
trucks for which no more certifi- 
cations will be issued include the 
one-half ton 4x2 drive canopy ex- 
press and panel delivery and the 
4x4 carryall; the three-quarter-ton 
4x2 panel delivery and pickup; the 
one-ton 4x2 canopy express and 
pickup; the one and one-half ton 
4x2 combination stake and plat-| 
form, cargo, canopy express, dump, | 
panel delivery and pickup; the one 
and one-half ton 4x4 combination 
stake and platforms and panel de- 
livery; the two and one-half ton 
4x2 cargo and combination stake 
and platform and dump, and the 
one and one-half and two and one- 
half 4x2 and 4x4 tractors. 


Bobbi Car Moves 
To Ala.; Sees 
Output in Month 


LOS ANGELES.—President S. A. 
Williams Friday confirmed reports 
that the Bobbi Motor Car Co. has 
leased a war surplus plant at Bir- 
mingham, Ala., and is moving there 
immediately. 

The company has taken a five- 
year lease on the plant which con- 
tains 650,000 square feet of floor 
space and experimental cars should 
be coming off the line within 30 
days, with a production schedule 
of 800 cars a day set up for early 
next year, Williams said. Most of 
the needed machinery has already 
been transferred to the Alabama 
plant. 

According to Williams, the rea- 
son for moving to Alabama was 
his failure to get stock permits 
from the State of California and 
lack of cooperation by city and 
state officials. These were the ma- 
jor factors that caused the firm 
to move from San Diego. 














this PENNZOIL proposition 
becomes more and more profitable! 


Your business success is built on two 
things . . . that you are the kind of 
man — like to do business with, 
and that you handle the kind of mer- 
prs they like to bu 

That’s another way af uaying that 
profits come from repeat business— 

ple coming back again and again 
ause they like you and like your 
merchandise. 

With Pennzoil Motor Oil and 
Lubricants, you can offer products 
noted for quality performance—old 
customers keep coming back for more, 
new customers keep coming in. 


Sound your Z - 


PENNZOIL 


Executive Offices « OIL CITY, PA: 


Member Penn Grade Crude Oil Ass’n. Permit No. 2 


THE PENNZOIL COMPANY - 


*Trade-mark Registered 


PENNZOIL* 


MOTOR 


The Pennzoil sign at your place of 
business is a sign of top-quality mer- 
chandise and service. It is recognized 
as that from coast to coast, because 
years of consistent national advertis- 
ing have made it familiar in every 
county and town in the country. [t 
attracts quality buyers who are the 
best customers for all your products 
and services. 

Why not take advantage of this 
profit-plus business? Get the facts 
from your Pennzoil distributor . . 
or write to us for his name. 





OIL & LUBRICANTS 
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Watch Lincoln-Mercury 


Given Free Rein, New Ford Division Lays 
Groundwork for Strong Bid 


(Continued from Page 1) 


partment; 6. Controller’s depart- 

ment, and 7. About 1,000 Lincoln- 

Mercury dealers (eventually all 

outlets, except in small towns 

where Ford will also be handled, 

will be exclusive Lincoln-Mercury). 
ia + + 


BRING about the creation of 

the new Lincoln division, Ford 
Motor has allocated more than 
$35,000,000 for an expansion pro- 





Benson Ford 


gram—now well under way—which 
includes modernization of the De- 
troit Lincoln plant and the erection 
of two assembly plants, one on each 
coast. 

The Metuchen (N. J.) plant, 
scheduled to go into production 
next spring, is designed to assemble 
200 Mercury and 150 Lincoln cars 
daily. The Los Angeles plant, also 
due to come in next spring, will 
have capacity of 200 cars daily, ac- 
cording to T. W. Skinner, general 
manager of the new division. This 
will mark the first time Lincolns 
have been made outside Detroit. 

“Behind this separation of Lin- 
coln and Mercury from the Ford 
organization is the company’s in- 
tention to expand its business in 
the middle-priced and fine-car 
fields with a dealer organization 
devoted exclusively to sales and 
service of Lincoln and Mercury 
cars,” Skinner declared. 

Lincoln production is now aver- 
aging around 100 cars a day, com- 
pared to 50 a day in May. In pre- 
war the average was around 90 
cars. The hope is to increase output 
to 150 a day this fall. 

* * * 


GEINNER, a veteran of 20 years 
with Ford and for many years 
assistant to J. R. Davis, Ford sales 
vice-president, was vice-president 
and general manager of the D-N-X 
Engine Corp., Buffalo, during the 
war. 

Last October Skinner and Frank 
J. Denny, Lincoln and Mercury 
sales manager, set up their offices 
in the Lincoln plant which had 
been devoted 100 percent to war 
work. 

“We began from scratch,” Skin- 
ner declared, “rebuilding and mod- 
ernizing the old offices and gradu- 
ally building up a staff of capable 
men.” 

+ . * 
yas new personnel comes both 
from the parent organization 
and from the outside automotive 
field. A great many are returned 
veterans, like Denny himself, who 





G. H. Sehricker 





Frank J. Denny 


joined Ford early in 1945 after his 
discharge from the Army Air 
Forces where he served as a lieu- 
tenant-colonel on the Air Staff in 
Washington. 

Prior to the war, Denny was 
well known in the automotive 
advertising field. From 1928 on 
he worked on Buick, Chevrolet 
and Cadillac accounts as a mem- 
ber of an advertising agency. In 
1934 Denny was named advertis- 
ing manager of Cadillac, holding 
this position until 1940 when he 
became advertising agency ac- 
count executive for Cadillac. He 
remained on this job until he 
was commissioned in February, 


1942. 
Assistant sales manager is A. H. 


Crowley, a veteran of 20 years with 
Ford. 

Heading the Lincoln division’s 
purchasing department is another 
veteran Ford executive, George W. 
Walker. As director of purchases 
for Lincoln, Walker recently re- 
turned to the plant where he served 
as purchasing agent when the Lin- 
coln Motor Co. was purchased from 
Henry M. Leland by Ford in 1922. 
Walker transferred to the Ford 
company where he has remained 
ever since. 

Largely responsible for Lincoln’s 
production today is Neill S. Brown, 
who has worked for Ford for 26 
years, and who came to the di- 
vision in June from his former job 
as superintendent of the company’s 
Chester (Pa.) assembly plant. 
Brown had been superintendent at 
Chester since 1938 and prior to that 
had been superintendent at the 
Ford Chicago and Edgewater, N. J., 
plants. He is assisted by Oscar E. 





Hovey, a veteran Lincoln manufac- 


turing executive. 
= s . 


[= Lincoln-Mercury sales di- 
vision has grown, too, like the 
rest of the organization. Recently 
Denny announced that 21 Lincoln- 
Mercury sales districts have been 
established from coast to coast, 





Emil A. Ullbrich Donald E. Irwin 


and district managers responsible 
for all sales and service of Lincoln 
and Mercury cars are now func- 
tioning. 

“At present there are approxi- 
mately a thousand Lincoln-Mer- 
cury dealer outlets in the coun- 
try, a substantial number of 
which are independent Lincoln- 
Mercury representation,” Denny 
explained. “Our ultimate goal is 
about 1,200 exclusive outlets.” 
Dealers are matching the com- 





pany’s $35,000,000 expansion pro- 
gram with an investment which 
already totals $8,500,000 and is ex- 
pected to total $45,000,000 when the 
entire proposed Lincoln - Mercury 
dealer organization is established, 
Denny said. 

Eventually, there may be sep- 
arate sales staffs for Lincoln and 
Mercury. 

* > > 

EADING the Lincoln division’s 

industrial relations division is 
Donald E. Irwin, who came to Lin- 
coln last spring from the staff of 
John 8S. Bugas, Ford vice-president 
in charge of industrial relations. 

Glenn H. Schricker, who during 
the war was in charge of all ser- 
vice on the Ford-built R-2800 Pratt 
& Whitney aircraft engine at the 
Rouge plant, is the national ser- 
vice and parts manager for Lin- 
coln. Service and parts representa- 
tives are now functioning for Lin- 
coln-Mercury on a_ nationwide 
scale. 

And to keep track of its ac- 
counts, the Lincoln division has 
as its controller, Emil A. Ulbrich, 
who joined Ford in the payroll 
division of the Highland Park 
plant in 1925. After leaving Ford 
to serve in the sales and busi- 
ness management departments of 





Packard from 1935 through 1942, 
Ulbrich returned to the Ford ac- 
counting department. 

William A. Currie, a veteran of 
25 years at Lincoln, heads the de- 





Neill S. Brown George W. Walker 


partment of administrative con- 
trols. He formerly was superin- 
tendent of planning and scheduling. 

Into the official picture later will 
probably come Benson Ford, sec- 
ond son of the late Edsel Ford 
and younger brother of Henry Ford 
II. Benson, now a director of Ford 
Motor Co., spends virtually all of 
his time at the new division. He 
probably will be named president 
of the division in the near future, 
although he refused to comment 
on the possibility while talking 
with this writer. 








MODEL 12-4 


$975 
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FASTER 


REFERENCE 
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SELECTIVITY 





REMOVABLE 
SECTIONS — 


with 4 sections 
capacity 12 
sections 

F. O. B. Los Angeles . 
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MODEL 6-2 


with 2 $625 


sections 
capacity 6 sections 


. . Extra Sections $1.20 each 





IMMEDIATE DELIVERY 
ORDER NOW... 








Master File Cabinets are approved and used by leading car and truck 
manufacturers and more than one quarter of a million have been in use 


in the automotive trade for over 12 years... 
reducing errors in ordering . . . 
simplifying filing of large volumes of catalogs and data. 


selection time... 


successfully speeding 
and completely 


A Master Cabinet is the easiest way to file all types of literature because 


ing, whether it be 3, 4, or 5 hole punched. 


the Multi-Post Sections are available in styles to accomodate any punch- 


Five all-steel cabinet models hold from 6 to 36 sections. Prices range from 


$6.25 to $54.75. DeLuxe models with fluorescent lighting. 


Also Index Tabs and Paper Punches 
ASK YOUR JOBBER, OR WRITE FOR CATALOG, TODAY ! 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 
Weeks Ended Sept. 7, Aug. 31 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Sept. to to 
Sept. 7, Week Aug. 31, to Date Sept. 6 > | 
1946 1941*+ 1946* 1946* 1941*+ 1946* 

GENERAL MOTORS 20,356 6,934+ 25,460 20,356 1,657,997; 362,431 
OE 4,084 821 5,152 4,084 288,911 66,367 
Cadillac . 661 258 823 661 44,391 12,715 
Chevrolet ......... 9,628 4,5338+ 12,084 9,628 932,858+ 177,506 
Oldsmobile ........ 2,935 602 3,639 2,935 174,480 48,101 
Te cash cctde 8,048 720 3,812 3,048 217,357 57,742 
CHRYSLER ........ 18,725 12,492+ 848 18,725 831,611+ 355,088 
ED Lccces sever 1,844 724 Closed 1,844 74,610 45,162 
BE Sich ecécss 8,672 3,895t Closed 8,672  269,717+ 109,462 
Plymouth ......... 6,758 7,011+ 848 6,753 $78,492+ 149,588 
 ‘secesucss 1,956 862 1,956 108,792 50,876 
SD Sebsbveceecreye 10,015 728+ 12,648 10,015 778,294+ 255,448 
I Roy astseeccivect 8,304 625+ 10,116 8,304 679,505+ 212,655 
nS . cedeweeve Closed Closed 498 Closed 12,746 6,405 
Mercury .......... 1,711 108 2,084 = s«i1,711 = 86,048 «36,888 
CROSLEY .......... Ot N.A, 121 96 N.A, 1,162 
KAISER-FRAZER 187 sibs 62 Pa 612 
Ee 2,264 1,437+ 2,880 2,264 57,585+ 658,079 
3a 1,448 929 1,055 1,448 55,870 58,495 
PACKARD ......... 1,092 1,128 1,365 1,092 47,734 22,108 
STUDEBAKER ...... 1,616 1,268+ 2,147 1,616 89, 39,229 

MISCELLANEOUS 6,630t 300,017+ 
Total Cars, U. S. .. 50,749 81,5417 46,531 50,749 3,818,544} 1,152,597 


Note: 1941 figures include cars and trucks, U. S. and Canada. 





COMMERCIAL CARS 
(U. & PRODUCTION ONLY) 














Week Week Jan. 1 

Ended Ended Sept. to 
Sept. 7 Aug. 31 to Date Sept. 7 
1946 1946* 1946* 1946* 
CHEVROLET ............... 6,664 9,326 6,664 151,016 
EE. oc SED SUN TS G8 ba 4's 0 <0 5,225 6,408 5,225 112,301 
RRR Oo ae 2,664 278 2,664 88,722 
INTERNATIONAL ......... 2,412 2,817 2,412 74,118 
TEED Kade i watisa CER» > » 0's 1,976 1,624 1,976 46,753 
STUDEBAKER ............ 904 1,152 904 28,529 
CET Dis occ vis-00 5.0.0 e Heb@iWso~ 1,124 1,403 1,124 17,088 
TENGE FFs bob Oeadeses vecwe 260 560 260 10,096 
ans 6 a's. 6 t.0,9.5 089 304 298 304 6,634 
Ee eee Closed Closed Closed 5,028 
I EE anew sevs ts vce's 220 256 220 5,578 
SRO cL a 166 162 166 4,312 
FES ae 112 139 112 2,280 
MISCELLANEOUS ......... 553 692 553 16,879 
Total Trucks, U. S. ....... 22,584 25,115 22,584 564,279 
Total Cars, Trucks, U. 8... 73,383 71,646 73,333 1,716,876 
Total Cars, Trucks, Canada _ 1,423 1,418 1,428 84,317 

Grand Total, Cars and 

Trucks, U. S. and Canada.. 74,756 73,064 74,756 1,801,198 


*Revised. tInchudes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





ATA Offers New Book 


On Motor Carrier Act 


WASHINGTON.—A revised edi- 
tion of the Motor Carrier Act, 
amended to July 15, 1946, has been 
published by the American Truck- 
ing Assns. in a compact volume 
containing the law’s legislative his- 
tory and related statutes. 

The edition, priced at $2, in- 
cludes a topical index for locating 
statutory provisions covering ques- 
tions that may arise under the act. 
Related statutes in the volume in- 
clude the Compulsory Testimony 





act, Immunity of Witnesses act, 
Bills of Lading act, Transportation 
of Explosives, Agricultural Mar- 
keting act, Transportation act of 
1940, including the “Boren” land 
grant amendment, Civil Aeronau- 
tics act of 1938, and the Elkins act. 





Son Joins Forman Co. 


Upon his discharge from the 
Marine corps, William H. Forman 
has joined Forman Motor Co. 
(Chrysler - Plymouth). The firm, 
with offices in Oakland and Berke- 
ley, Calif., is owned by his father, 
Harold G. Forman. 











Nash Ups Quota 
Of Worker’s Cars; 
Plants Reopen 


MILWAUKEE.—F ollowing a 
company offer to make available 
17 cars per week for employe pur- 
chase, the body division of Nash- 
Kelvinator resumed operations here 
Aug. 25. The Nash final assembly 
plant at Kenosha, Wis., reopened 
at the same time. 


The increase in the number of 

cars for the workers was granted 
on the condition that a minimum 
production schedule of 500 cars per 
day is maintained. 
The workers’ complaint against 
working on cars for export pur- 
poses was reportedly dropped when 
the employe quota was increased. 
In addition to the 17 cars per 
week alloted to the Seaman Body 
workmen, 23 cars per week are 
authorized to Kenosha employes 
and 10 for those at the Grand 
Rapids (Mich.) plant of Nash. The 
body workers formerly were grant- 
ed 11 cars each week. 


Output 


(Continued from Page 1) 
be forced to turn out cars shy 
of batteries. 
Steel, copper and pig iron also 
continue in short supply. Industry 
spokesmen see little relief in the 
shortage of these materials during 
the remainder of this year. 
Supplier strikes dwindled slight- 
ly last week, although a total of 
59 tieups continue to curtail GM 
production. 
In the passenger car field, Gen- 
eral Motors divisions assembled an 
estimated 20,356 units last week 
compared with the revised total of 








down 20 percent from the normal 
level of prewar. 

Wilson indicated in several state- 
ments the evils which a new wave 
of strikes or a reduced working 
week would bring upon the econ- 
omy. He emphasized that while 
materials shortages are the No. 1 
obstacle to full production at pres- 
ent, productivity has got to go up 
and stay up if production is to do 
the same. 

Another instance of auto plants’ 
preoccupation with the productiv- 
ity problem was evident in the ba- 
sis of the settlement of the “sit- 
down” at Nash plants. 

The company agreed to allot 
@ greater number of cars to em- 
ployes on condition that -produc- 
tion exceeds 500 a day. If the 
daily outturn goes below 500, 
workers will receive no alloca- 
tion of new vehicles. 

One type of production incentive 
plan is in effect at Kaiser-Frazer, 
which is building up a fund of $5 
for every car produced. The pool 
will be prorated among the em- 
ployes at year’s end on a basis of 
seniority. 

It may be significant that this 
plan was approved by such mod- 
erate UAW leftists as R. J. Thom- 
as, as well as Reuther. Some quar- 
ters predict the union will advance 
this plan as a counter-offer to com- 
pany proposals for bolstering pro- 
ductive efforts. 

In fact, several observers expect 
the union to demand no more at 
Chrysler than a raise of eight cents 





25,460 in the previous week. 

Contrary to reports that Plym- 
outh continued assembly of 
coupes in Detroit while the other 
divisions were closed, Plymouth 
assemblies here were nil as re- 
ported in Automotive News 
Sept. 2. 

Plymouth assemblies were main- 
tained on a small scale in outstate 
plants, along with Dodge trucks at 
a West Coast plant. 

In the past week, Chrysler Corp. 
built an estimated 13,725 passenger 
cars compared with 848 in the pre- 
vious week. 

With the Lincoln plant closed 
throughout the five-day period, 
Ford Motor car output last week 


Chrysler Foremen Set 


To Take FAA Ballot 

DETROIT. — Supervisory em- 
ployes at five Chrysler Corp. 
plants will vote tomorrow (Sept. 
10) on whether they want to join 
the Foremen’s Assn. of America 
or remain on an individual bar- 
gaining basis. The election was 
ordered last month by the 
NLREB. 


Packard has asked the Circuit 
Court of Appeals at Cincinnati 
for a rehearing of the decision 
upholding the principle of fore- 
men’s unionization. If the review 
is denied, Packard intends to 
appeal to the U. S. Supreme 
court. 





is estimated at 10,015 compared 
with 12,643 in the previous week. 
Nash resumed production Sept. 
4, following settlement of its body 
division dispute, and turned out an 
estimated 1,448 cars last week com- 
pared with 1,055 in the previous 
week. Nash Ambassadors are again 
rolling off the assembly line. 
Production at the other indepen- 
dents last week was consistent 
with the previous weeks’ rates. 


an hour, thus bringing Chrysler’s 
scale to a par with Ford and GM. 


the future of incentive pay in the 


a precedent will have been estab- 
lished for similar undoing at other 
vendors. 


Test at Sealed Power 
The Sealed Power strike, while 
relatively unpublicized, is vital to 


parts industry. If the union wins 
its fight to abolish piecework, then 


Reports from Muskegon late last 


In Union Negotiations .. . 


Makers Expected to Ask 
More Productivity 


(Continued from Page 2) 


icabh workers. Pressure from pro- 
duction employes, the company re- 
ported, induced the mechanics to 
accept a wage raise offer and re- 
turn to work. 

Negotiations will continue this 
week in the 19-week-old Mack 
Truck strike. 


Besides Sealed Power, the most 
serious vendor strikes for U. S. 
makers are at the Long Mfg. 
division of Borg-Warner and the 
two bearings firms in New York 
state, Federal Bearings and Mar- 
lin-Rockwell. 

A Dominion conciliator entered 
the Chrysler-Canada strike last 
week in an attempt to bring the 
disputants together for the first 
time since the walkout got under- 
way on June 18. 











‘The New Improved 
Wayne Tow Bar 


The Only All-Steel Cast Bar 


(1) Improved jaw to fit 98% of cars. 
(2) Only one wrench needed. 

(3) Zerk lubricated universal joint. 

(4) Weight only 20 Ibs. 


Only $17.50 


(F.0.B. Factory) 


Wayne Tool Company 
ROCHELLE, ILLINOIS 














A considerable gain in truck pro- 
duction is expected this month, 
with a general easing of material 
shortages. Federal Truck is re- 
ported to be’concentrating on light 
units during the current period, in 
contrast to heavy models built in 
August. 


OPA Requires 
Compliance Vows 


In Dealer Ads 


OKLAHOMA CITY.—Dealers in 
both used and new automobiles 
must include in their advertising 
not only the price for which each 
car is offered for sale, but a state- 
ment to the effect that the price 
is “within OPA ceilings” under 
new regulations, O. B. Martin, 
chief OPA enforcement attorney, 
has announced. 

The new regulation is contained 
in the license warning notice be- 
ing mailed to all licensed car deal- 
ers. 

The warning notice not only con- 
tains the new regulation but also 
advises dealers they must display 
the price tag on each machine. 
Failure to do so will result in suit 
being filed to cancel licenses to sell 
used and new cars in the state, 








OPA said. 


week, though, indicated that the 
union was yielding on the piece- 
work issue. The strikers, who quit 
work May 21, are slated to meet 
today (Sept. 9) to discuss the is- 
sues. The company has already of- 
fered to accept the 18%-cent raise 
pattern. 

Otherwise, the strike situation 
remained about the same, with 
approximately 40 strikes affect- 
ing U. S. assemblers and 16 par- 
alyzing Canadian production. 
Corbitt Co., a heavy-duty. truck 
producer at Henderson, N. C., re- 
sumes production today after a 
three-week strike of UAW mechan- 





Unions Step Up Drives 


Against Minn. Dealers 
MINNEAPOLIS.—The Minnesota 
Automobile Dealers Assn. reports 
that the AFL and CIO have in- 
creased their activities against 
dealers in the state. 

AFL machinists and mechanics 
unions have organized locals at 
Bemidji, Fargo, Moorhead, Fari- 
bault, Owatonna and Mankato, the 
association said. The new local in 
the Fargo-Moorhead area has al- 
ready served demands upon em- 
ployers. 

UAW-CIO Local 249 has filed a 
strike notice against Hibbing area 





dealers, and a strike of long dura- 





tion has ended at Red Wing. 


KUCH! 


TWO-FOLD 
AUTOMOTIVE MARKET 





Marine engines, fuel, lubricants, 
parts and accessories, 


——_ =a 


Automobiles — that provide the 
y J transportation that has contrib- 
uted greatly to the increase in 
boating. 
Automotive advertisers find in Yachting 
an exceptionally responsive market. 
Yachting’s readers, because they are 
boating fans, have more occasion to use 
automotive products . . . and have the 
means to buy the best. 
Leading publication in the boating field 
in circulation and advertising volume. 


YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street +* New York 17, N. Y. 
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—~ KEiy WANTED 
CHEMIST—Automotive Products. Knowl- 
edge of 





ished 

opportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1341, o/o 
Automotive News, Detroit 26. 





ACOUNTANT-OFFICE MANAGER by 

ork distributor, 
with Gen- 
eral Motors or Chrysler experience. Ex- 


cellent opportunity for able and ener- 
getic man capable of ad to 
treasurership. Give age, marital status, 
experience, references, when 


available 
Box 1355, c/o Au- 
tomotive News, Detroit 26. 
SERVICE MANAGER for large Nash deal- 
ership located in city of 400,000, State 
of Indiana. Good d commission. 
Write Box 1366, 
Detroit 26. 
SALES MANAGER—NEW AND USED 
CARS. Must be aggressive. Now in the 
automobile business and thoroughly fa- 
miliar with buying and selling used cars. 
Must be able to handle and train sales- 
men. Excellent position for live wire. 
Large dealership in metropolitan area. 
Write giving full details of past expe- 
rience to Automotive News, Box 1370, 
Detroit 26 





and co; > 
c/o Automotive News, 


WANTED PARTS MANAGER with Nash 


experience. Good salary to start. Write 
Box 1365, c/o Automotive News, De- 
troit 26. 


WANTED—EXPERIENCED SHOP FORE- 


MAN AND MECHANIC for new Kaiser- 
Frazer agency, South Alabama, between 
Mobile Bay and Gulf of Mexico. New 
building, new equipment, excellent op- 
portunity for man willing to begin as 
mechanic and shop foreman, becoming 
Service Manager when business increases. 
A. G. Motor Company, Robertsdale, 
Alabama. 
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TORQUEY 








MANAGER 


Auto Parts Department 
Thorough experience with 
Mopar parts buying, control, 
display and sales essential. A 
man well grounded in per- 
sonnel work with aptitude for 
handling men can quickly 
work into an executive posi- 
tion with an income all out 
of proportion to the time and 
energy used. Write, stating 
age, objective, experience, 
work history, etc., to 


Glenn E. Thomas Company 
Anaheim at Elm 
LONG BEACH 2, CALIF. 





WANTED — Service Manager. Must be 
young, energetic, and have had success- 
ful experience in managing large Chevro- 
let Dealership Service Department. All 
replies strictly confidential. Hunter Motor 
Company, Anderson, Indiana. 


WANTED—Several expert Packard, Cadil- 
lac and Buick mechanics. Packard Deal- 
er, Riley-Coles Motors, Daytona Beach, 
Florida. 

POSITION WANTED 

ACCOUNTANT—Wishes to connect with 
distributor, factory branch, or dealer. 
Automobile experience includes retail and 
wholesale sales, dealer operations repre- 
sentative for manufacturer, four years 
comptroller factory branch, three years 
comptroller distributor. Experienced in 
expense control, supervision of depart- 
mental operations, ordering new cars, 
purchasing supplies and management. 
Eastwood, Box 1362, c/o Automotive 
News, Detroit 26. 

AGER: - 
ENCE. Factory wholesale, service, ten 
years. Ass’t manager wholesale, retail, 
five years. Present, General Manager, six 
years. College educated. Manage as part- 
ner with interest in business or man- 
ager, salary, bonus. Prefer New Eng- 
land. Box 1352, c/o Automotive News, 
Detroit 26. 

TWO ILLINOIS EX-SERVICEMEN seek 
employment in West. Have complete line 
of equipment for body and fender work. 
Eleven years experience as mechanics 
and bodymen, plus any type welding. 
Box 1371, c/o Automotive News, De- 
troit 26. 

AUTOMOTIVE SERVICE MANAGER seeks 
position. Age 35, 11 years as motor car 
mechanic, 10 years as Service Manager 
with large companies, General Motors 
and others—first class references. Box 
1360, c/o Automotive News, Detroit 26. 

















FOR SALE 
3500 tons 


New Automotive Spring Leaves 
in original skids 


General Motors Truck—Main and 2nd Leaf 
Dodge Truck—Main and 2nd Leaf, Front and Rear 
Dodge Passenger—Main and 2nd Leaf 


sa 
available 


JEEP—Main 


Stock and code n 


Write, wire or phone 


SONKEN-GALAMBA CORP. 
2nd and Riverview 








| = 











| BODY DESIGN DEPT] 






































“ITS DARLING, BOSS__BUT THEYD LIKE To KNOW RIGHT AWAY 
\F YOU HAVE TO STICK TO ALL EIGHT CYLINDERS AGAIN NEXT YEAR” 





DEALERSHIP WANTED 
DEALERSHIP WANTED: Will pay cash 
WANTED TO BUY CHEVROLET DBAL- 


DEALERSHIP WANTED. Will purchase 


DEALERSHIP WANTED—Preferably in 





NEW CAR DEALERSHIP in East Texas 








AUTO ELECTRICAL SHOP, equipment, 








ATTENTION, MANUFACTURERS. 





TRUCKS FOR SALE 





for dealership popular make. 100 car 
quota up to 500. Send full details to 
Don Wolfe, 1417 K St., Sacramento, Cal. 


ERSHIP in any good town. All answers 
to this ad will be confidential. Address 
Box 1353, c/o Automotive News, De- 
troit 26. 





outright dealership, any make, Eastern 
Penna. or will consider capital invest- 
ment for partnership. All communica- 


tions kept confidential. I. J. Milgrim, 
544 Greystone Rd., Merion Station, 
Penna. 





1367, c/o Automotive News, Detroit 26. 
DEALERSHIP FOR SALE 





city of 25,000. 6,000 square feet floor 
space. Complete new building. Gas sta- 
tion, showroom, service department. $47,- 
500 or will sell business and lease build- 
ing. Box No. 1368, c/o Automotive News, 
Detroit 26. 


BUSINESS FOR SALE 


tools and stock. Midwest location. Priced 
right. Box 1369, c/o Automotive News, 
Detroit 26. 
NEW LINES WANTED 

Ag- 
gressive sales organization, seeking better 
products in the garage, service station, 
equipment, and automotive accessory 
field. Complete coverage New York 
Metropolitan area. Phone Mr. Ryan, Bou- 
elvard 8-1234, or write: Better Products 
Sales Co., 1 Continental Avenue, Forrest 
Hills, New York. 





USED CARS FOR SALE 





NEW DIAMOND T 6x6 TRUCKS. Model 
968 A 151” WB 4-ton rating. Equipped 
with winch. Will sell at dealer's price. 
The Queen City Chevrolet Company, 6th 
& Sycamore, Cincinnati, Parkway 4880. 


TWO NEW 1945 GMC 2%-TON TRUCKS. 
Ten wheel drive, equipped with roi 
air compressor, power saw, pile driver, 
circular saw, clay digger, sheet driver, 
chain saw, air drill and bits complete. 
Repair kits for truck compressor and 





accessories. For information, write or 
phone Baliston Motor Sales, Baliston 
Spa., N. Y¥. Phone 598. 





SURPLUS BARGAINS. Trucks, trailers 
and airplanes. We are closing out our 
surplus sales department and will sacri- 
fice remaining pieces. Six ton Autocar 
trucks new. Six ton White trucks new. 
Trailers, with front dolly (new), eight 
wheels, box body $650 each (ceiling 
$1250). Trailers, 25 feet long chassis 
(new), air brakes, with extension rig- 
ging on turntables $480 each (ceiling 
$1500). Airplanes PT 23's, less than 100 
hrs., only three left at $750 each. Lime- 
grover Oldsmobile, Sixth and Airbrake 
Avenue, Turtle Creek, Pa. 





1945 International Trucktractor 
and Trailer 
eee gh 141 H.P. Bg 10 for- 
ward speeds in rang 
alr brakes, ja Gal Gaus, ae tae 
wheels, Fruehauf type fifth wheel, bucket 
type seats, tool kit. Army rating 5-ton 
trailer is ‘‘Queen City’ flat bed 26 feet 
long, 4 foot sides with top and bows, front 
jacks and dual rear wheels—Army rating, 
10- ton. 
Unit was built for Army and is in ss 
condition. OPA ceiling approximately $7, 
—our price F.0.B. New York, $5,250. 
BROTHERS, INC. 


4745 Park Avenue 
NEW YORK 58, NEW YORK 











PARTS FOR SALE 


CHEVROLET PARTS shipped same day. 
Large stock. Louis Chevrolet, Thomp- 
sonville, Connecticut. 


ARMY TRUCK PARTS—Limited supply. 
Parts shipped anywhere in U. 8. and 
foreign countries. Fulton Auto 
190 Edgewood 








Exchange, 
Ave., N.E., Atlanta, Ga. 


FOR SALE—NEW 1942 CHEVROLET 
PARTS: Town sedan and eoupes, right 
and left door assemblies, front and rear 
seat assembiies. Coupes, deck lid assem- 
blies. Suburban Carryall, end gate as- 
semblies. % ton panel, right and left 
door assemblies. Sedan delivery, left and 
right and back door assemblies. Cooley 
Chevrolet Co., 158 Whalley Ave., New 
Haven, Conn. 











1946 WAYNE DELUXE, 


engine, for immediate delivery. KRA- 


Scottsbluff, Nebraska. 


bodies. 1941 and 1942 chassis in good 
running order and priced to sell. Fletcher 
, Motor Sales, Inc., Jacksonville, Florida. 


~~_ SHOP EQUIPMENT FOR SALE 


FORME D DIsT will dis- 
pose of all automotive equipment, such 
as parts, shop and office. This is an ex- 
cellent opportunity for some one who has 
just acquired a franchise, sufficient equip- 
ment for a dealer handling 500 new cars 
and 1,000 used cars. Only those inter- 
ested in purchasing the entire lot at this 
sacrifice need reply. Box 1364, c/o Auto- 
motive News, Detroit 26. 


46 STEEL PARTS BINS. Good condition. 
Laurie Motors, Morris Plains, New Jer- 
sey. 

BEAR WHEEL ALIGNER—Frame straight- 

ener, latest equipped, with turning radius 

gauges, etc. Box 109, Waupun, Wis. 











FOR SALE 
COMPLETE RECAPPING SHOP 
We must vacate our present building 
at once and will sell to highest bid- 

der, the following equipment: 


PASSENGER MOLDS: FIRESTONE 
CHAMPION TREAD DESIGN 


5 Miscoe—Will cure 525x17, 
600x16, 650x15 

Cross molds 

Miscoe with one spacer 
for curing 700x15 


2 600x16 
3 650x16 


1 700x16 
1 550x16 
1 550x17 


TRUCK MOLDS: FIRESTONE 
TRANSPORT TREAD DESIGN 
Kite 

Kite 

Miscoe 

Miscoe 

Miscoe 

Miscoe 


VULCANIZING MOLDS: 


1 475x19 
1 550x17 


7 600x16 

2 30x5 through  s00x24 Grimes 
truck molds 

16 H.P. Buffer 


The above is complete with pipes, 
valves, traps, spacer rings, road rims, 
ete.; including everything necessary to 
set up complete shop for immediate 
operation. Write, wire or phone 

sale Distributors, Inc., 610 Louisa St., 
Flint 4, Michigan. Phone 56-1511. 








48-passenger 
school bus with heavy duty Studebaker 
MER AGENCY, West Seventeenth Street, 


GENUINE FORD PARTS—We ship any- 


where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 





3 ADULT TYPE BUSES with Superior 


Champ 
1 650/700x16 — Champ . 


PONTIAC PARTS 


We have one of the largest stocks of 


land, All shipped ©.0.D., same 
day order is received. 25 percent 
discount to all e 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 








PABTS WANTED 








WANTED 
Ten new Ford truck cabs and ten 
front end assemblies. Must be for 
1% ton. 
CHICAGO SURPLUS COMPANY 
4545 W. Madison Avenue 
Mansfield 7772 





WANTED—ONE SET of main bearings, 
Standard 1940 Amb. 8 Nash. Stiers Mo- 
tor Sales, Inc., 299 Putnam Ave., Zanes- 
ville, Ohio. 


THREE PISTONS—1936 Cadillac, twelve- 
cylinder, model 85, factory No. 4110567, 
new or used. FLYNN & BRIZENDINE, 
BURLINGTON, IOWA. 


WANTED—Fluid Drive for 1940 Chrysler 
New Yorker 859757. Must be in good 
working condition. Yellow Cab Co., Balti- 
more 2, Maryland. 











WANTED. Transmission and rear end for 
1938 Buick 40 series. Northside Auto, 
4033 Spring Grove Avenue, Cincinnati, 
Ohio. 


WANTED TO BUY: Pair fender shields 
for 1940 Lincoln Zephyr sedan; also left 
front fender for 1939 Buick Roadmaster, 
series 81. El Paso Motor Company, 1320 
Texas St., El Paso, Texas. 


WANTED FOR MARINE CONVERSION— 
Two new 100 H.P. Ford motors. Air 
Terminal Inc., Box 919, New Haven, 
Conn. 


ACCESSORIES FOR SALE 


ATTENTION, CAR DEALERS—Auto seat 
covers, custom-tailored in plastic, fibre, 
herringbone and sailcloth. Perfect Fit 
Cover Co., 1776 Broadway, New York. 


SEAT COVERS—For 1941 to 1946 De Soto 
and Plymouth sedans only. Custom tail- 
ored in beautiful rayon, blue, maroon or 
green, all with ivory leatherette trim. 
$16.95 net. Check or 10% with order. 
Bay Sales, 374 Bay Street, Rochester 5, 
New York. 




















AUTO EQUIPMENT FOR SALE 


MISCELLANEOUS 














16220 Livernois 


Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 
Detroi 


oe 


University 27317 





WILL TRADE 


YOU WANT AN AIRPLANE—I NEED A 
CAR! Executive type airplane available; 
twin engine, 225 H.P. each. Has blind 
flying instruments, radio transmitter and 
receiver. This '42 Cessna Bobcat features 
twin engine safety with economical oper- 
ation. It is ready for modification. Will 
trade you even for new Buick or equal. 
T. H. Metzler, Maine 1059, 530 Nessle- 
wood, Toledo, O. 











SEVEN PASSENGERS, 


USED CARS WANTED 


limousines, 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 








' ‘TRUCKS FOR SALE 





FOR SALE—One Holmes Wrecker, bought 





Kansas City, Kansas 


new two years ago, mounted on a 1937 
Chevrolet 1%-ton Chassis, $1,000. Fen- 
derville Collision Service, 228 E. Erie 
Street, Painesville 28, Ohio. 


5 


a 





Phone VI 92438 


BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 











NEW BUS CHASSIS WANTED 

Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 

diate or bly early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis in the 
U.S.A. Write, wire, or call Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, kiahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory er other location. 














WANTED 
50 school buses and high celling late 
models and clean. Mail complete de- 
scription to 
MC CAA CHEVROLET CO. 
West Memphis, Arkansas 





Improved Automatic 
TOW PILOT—17®%.... 
Bumper to Bumper Tow Bar 
TOW PILOT ADAPTOW 
COUPLERS 
A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 
Type Bumper Cars. 

Per Set (2 Couplers) —$-750 
Dealers 


Improved Model ONE-MAN 
RED ARROW TOW BAR 
Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 
$2268 

Dealers 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
BARS—TRAILER 


TO 
100 S. Citnton St. Chicago 6, Ill. 
ANDover 8888—DOR chester 8878 


Order Today Immediate Delivery 
Write or Wire for FREE Literature 











PA FOR 











PONTIAO 
PARTS WHOLESALERS 

Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 
THOMS PONTIAC CO. 

Phone Forest 8992 
5225 Delmar Bivd. St. Louis 8, Mo. 








PARTS FOR HUDSON — Head gaskets, 
package 10. 6 cyl. $10; 8 cyl. $12.50. 
Fibre timing gears, $5; 6, $27.50. 


Plus postage and 25 cents packing 





charge. Extra prompt service. Wilsey 
Hudson Sales, Lima, Ohio. Phone 68801. 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 


Lynchburg, Virginia. 
LAS H ee 


A National Used Car Dealers 
Association is being formed 
at a convention to be held at 
Chicago’s Shoreland Hotel, 
September 24th. 


All dealers, local and state 
associations are cordially in- 
vited to attend. 











All concerned are urged to 
write for reservations to the 
banquet which follows the 
convention. Don’t miss this 
gala occasion offering the 
best of music and entertain- 
ment. Total cost per person, 
$5.00. Make checks payable to 
the Michigan Used Car Deal- 
ers Association who are re- 
sponsible for the disburse- 
ment of funds. 


Mr. Lynn Wertz, Secretary 
a 
Used Car Dealers 


Executive Committee 


9800 Grand River Detroit 4, Mich. 
Telephone HOgarth 6272-5815-6-1-8-9 
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OR GENERAL is America’s acknowledged Top-Quality 

Tire . . . the one premium tire with continuing public 
acceptance that produces volume sales at premium prices. . . 
premium profits. The one tire to which wise car buyers will 
change-over as a matter of course. 


In normal times, from 25% to 80% of your new car buyers 
will change-over to Generals .. . alone producing enough 
profit to pay your entire overhead! 
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and in addition, up to 80% 
of your new car sales will 


include change- overs to 


GENERALS! 


Today, particularly, car buyers demand the best tire quality 
they can buy . . . General’s proved top-quality . . . the smarter 
appearance, safety and the extra mileage they learned to ad- 


mire during the war. 


And . . . “alWwalys first with the newest,” General will soon 


have a new tire’. 


. . the greatest tire ever built . . 


- to assure 


that more new car buyers will continue to change-over to 
Generals than to all other tire brands combined. 


YES ... now is the time to stake your claim for the 
premium tire market ahead. The General Tire Car Dealer 
Plan ... Proved the most profitable in the business .. . 

| is now open. Write today! 


Tr 


THE GENERAL TIRE & RUBBER COMPANY - 


Ny 


“AKRON, OHIO 
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